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Necklaces in the Morgan Collection of Jewelry at the Metropolitan Museum of Art 
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Sterling Silver 


-_—e have been reduced 
on Alvin Sterling Silver Flat 
Ware, Toilet Ware, and Hollow 
Ware. New price lists of Ster- 
ling Flat Ware and Toilet Ware 
are now ready for distribution 
and will be sent on request. 


While we do not issue a com- 
plete printed price list of Hollow 
Ware, we will be pleased to 
quote new prices of individual 
pieces on request. 


ALVIN SILVER COMPANY 


SAG HARBOR, N.Y. 
NEW YORK CHICAGO 
20 Maiden Lane 10 So. Wabash Ave 
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Wonders of the Enameler’s Art 





Root of Orchid and a Decoction of Apricots Contribute to the Beauty of 
Cloisonné 




















F ROM the days of the construction of 
the magnificent enamelled brick walls of 
the palace of Rameses ITI, at Tel-el-Yehudia, 
in the delta of the Nile to our own time, 
the art of enamelling has engaged the ef- 
forts of workers in precious materials, And 
the art of decoration in enamel is as uni- 
versal as it is ancient. Its history can be 
traced through the centuries and throughout 
the eastern and western worlds alike. It has 
left us such relics as the walls of the palace 
of Nimrod, in Babylon; the enamelled gold 

‘and silver ornaments of Greece and Rome; 

‘the barbarously beautiful enamelled horse 

‘trappings, weapons and jewelry of the 
ancient Celts and Saxons. Byzantium, 

'Cologne and Limoges became famous centers 
of the art; and 14th century Italy raised it 
to previously unattained heights. 

Until this time, and even further, to the 
end of the 15th century, all enamelling had 
been of the cloisonne type, the “cloisons,” or 
little metal-bounded compartments contain- 
ing the enamel having been believed neces- 
sary to preserve the form of the designs and 
separate the colors. But now came the solid 
enamelling of metal surfaces, as well as 
various other developments. Translucent 
enamels, painted enamels, and enamels re- 
vealing engraved designs on the underlying 
metal were perfected. Very recently, Alex- 
ander Fisher, well known for his exquisite 
enamels, has perfected the art of making 
a solid enamelling from which the metal 
backing is then removed, producing a clear 
transparent subject in color. He has also 
been successful in producing a clear trans- 
parent subject in color. He has also been 
successful in producing a colored enamel 
relief resembling the della Robbia relief, 
save that the color of the enamel by its 
nature permeats the whole depth of the re- 
lief, whereas in the della Robbia ware it is 
only on the surface. It also has a fresco, 
or dull-finish, instead of a highly-glazed sur- 
face. 


There has recently been a great com- 
mercial stimulus to the art of enamelling. 
Just before the war this activity reached 
a point never before attained. Throughout 
Europe and in the United States and Japan 
the production was great. One of the 
phases of the unusual interest was a demand 
for imitations of old pieces, especially of 
old Chinese work. As Chinese cloisonné 
has always been deservedly admired, it is 
interesting to recall the process’ used in 
making it. 

' In the first place, it might be well to de- 


fine the word “enamel.” It is, strictly speak- 
ing, a term given to the hard vitreous com- 
pound which is “fused” on the surface of 
metallic objects either for the purpose of 
decoration or utility. This compound is a 
form of glass made of silica, minium and 
potash, which is stained by the chemical 
combination of various metallic oxides 
whilst in a melted condition in the crucible. 

Ancient enamelling was done on gold, 
silver and other precious metals. Today, 
however, the foundation most in use is red 
copper. The drawing of the intended decora- 
tion is first sketched on paper. In the Hall 
of the Living Tribes of Asia, in The Amer- 
ican Museum of Natural History, in New 
York city, the entire cloisonné process is 
shown by means of pieces of work in suc- 
cessive stages and a printed explanation. 
The first step here shown is the colored de- 
sign on paper. Then the vase to be dec- 
orated—of pure red copper—is shown. The 
design is transferred to the foundation by 
tracing with a stylus. A net-work of thin, 
flat copper wire, following the outlines of 
the tracing, is fastened to the vase by means 
of a kind of glue prepared from root of 
orchid. For this purposé, resin is some- 
times used. To hold the spirals of this 
wire-outlined designed in place, tiny frag- 
ments of a very hard refractory substance 
are inserted between them at regular inter- 
vals. The whole is then powdered over 
with a compound made of silver filings, cop- 
per and borax. The vase is now enclosed in 
an iron vise or ferrule, placed in the middle 
of an iron-wire cage filled with charcoal. 
It is exposed to the fire for 15 minutes, a 
perfect soldering being thus achieved. The 
piece is then taken from the fire and washed 
in an acid decoction of apricots with a brush. 
It is now ready to receive the enamel. 

Into the cell-like compartments, or “cloi- 
sons,” as they are technically called, formed 
by the windings of the copper wire, the 
enamel paste is introduced by means of a 
tiny iron trowel, the colors of the paste 
used corresponding to the colors of the de- 
sign. When this process is finished, the 
vase is again fired. This operation requires 
great experience in determining the proper 
hardening point of the pigments. One firing 
requires not more than 10 minutes but does 
not always suffice to produce an even enam- 
elling over a large piece. Bubbles may ap- 
pear, which have to be removed with a nail 
and little hammer, and the depressions are 
again filled with the proper colors. The 
Museum exhibit shows vases after various 
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firings of this kind. Sometimes eight fir- 
ings are required, the number depending on 
the colors and shades of color the enameller 
is seeking to produce: 

The last step consists of polishing with 
a steel file. To render the surface uniform- 
ly even, further polishing is done with sand- 
stone and lime-tree charcoal, while the vase 
is revolved on a lathe. Nothing now re- 
mains but the gilding of the interior of the 
vase, which at present is done exclusively 
by. the galvanoplastic method instead of in 
the old-fashioned way with mercury. 

In connection with this exhibit, the tools, 
wire and coloring material are shown at the 
Museum, as well as a number of fine pieces 
of the finished work. Adjacent examples of 
Chinese handiwork which will be found in- 
teresting are objects in carved lacquer, in- 
laid work (wood, ivory and bone), glazed 
ware, terra cotta pieces, tiles and bricks, 
decorated flower-pots, glass manufactures, 
porcelain ware and a large collection of very 
ancient and very rare Chinese bronzes of 
various types. 

oo 





~ Beauty 





ser. HERE is no perfected beauty possi- 

ble, or, what is the same thing, no 
perfected content in beauty, unless it be 
symbolical also of ‘the mysteries of the 
kingdom of heaven’; but perfected beauty 
in human art is in itself—albeit uninten- 
tional, if that be conceivable on the artist’s 
part—but a finer and nobler, if less direct 
symbol of the very same devout concep- 
tions and emotions as those to which the 
crude Assyrian and Babylonian forms of 
the homa tree, and Egyptian, and Assytian, 
and Persian, and Indian forms of solar disks 
and ‘wheels’ (including the swastika) give 
suggestion, and more or less ariculate ex- 
pression. 

“All great work of art, whéther in music, 
painting, sculpture, architecture, or the in- 
dustrial arts, always arouse the same devo- 
tional thoughts and feelings, as if their per- 
fected beauty had breathed into them: an 
indwelling, inherent, and essential vitalizing 
soul of benignity, purity and candor. * * * 
This, indeed, is the final-assay of surpass- 
ing genius in art, that through its mastery 
of an incommunicable style and distinction 
it reveals the Author and Finisher of every 
perfect work as the first, last, and highest 
source of all that is good, and beautiful, 
and true. 

“The beauty of holiness (in Semitic art), 
and the holiness of beauty (in Greek art), 
flow from this divine fountain head in one 
and the same ‘undivided and _ indivisable 
stream.”—Sir George Birdwood. 





F. E. French has engaged in the 
jewelry business at Scottsbluff, Nebr. - 
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Perfect Penknives 
AT 


Popular Prices 


Our knife line has been 
very materially increased 


by the addition of forty-two 
patterns with 10K Green 


Gold Engine Turned 
Mountings and high-grade 
American Made Move- 
ments. Fit companions to 
our 14K Mounted Line of 
~:: Kaives but at prices com- 
manding consideration. 
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Modern Talismanic Jewels 

















Loses 


NE of the best collections of stories 

concerning the magic of talismanic jew- 
els in strictly modern times is contained in 
a chapter of Geo. H. Bratley’s “Power of 
Gems and Charms.” In it we read the fol- 
lowing interesting paragraphs: “Emperor 
William of Germany [this was written in 
1906] possesses a ring which has a very 
curious history. It is the talisman of the 
family. Legend relates that since the time 
of the Elector John of Brandenburgh, every 
ruler of the House of Hohenzollern has, 
when dying, if possible, handed a sealed 
packet to his successor. This packet con- 
tains a ring in which is set a black stone 
that was dropped by an enormous toad upon 
the bed of the wife of the Elector imme- 
diately after she had given birth to a son, 
the toad afterwards mysteriously disappear- 
ing. The stone was zealously taken care of, 
and the father of Frederick the Great had 
it set in a ring. Schneider, the librarian of 
William I., declares that he witnessed the 
handing over of the precious packet by 
Geiling, the treasurer, to his royal master 
on his succession; and he further asserts 
that he’read the full account of the stone to 
the Emperor, who fully confirmed it. The 
ring has ever since been worn by the head 
of the House of Hohenzollern. William II. 
wears it on all great occasions, and he has 
great respect, like every Hohenzollern, for 
the curious old jewel. In the archives at 
Berlin are many documents of that time re- 
ferring to it. 

“A well-known story is that of the 
Spanish opal; and many are the Spaniards 
who believe that the long series of mis- 
fortunes that have befallen Spain -and the 
present dynasty comes of a cursed opal 
ring that a neglected beauty spitefully be- 
stowed upon Alfonso XII. The opal is of 
very large size and of brilliant coloring. It 
is set in filigree gold, and has no other jewels 
about it. The ring belonged to a famous 
beauty and adventuress, the Comtesse de 
Castiglione, who was in the glory of her 
beauty and power during the reign of Na- 
poleon III. Among her most ardent ad- 
mirers was Alfonso XII., then an outcast 
and a pretender. When he became king 
and married one of his own royal blood, 
the jealousy of the Comtesse was aroused 
and her hatred was terrible. A few months 
after the king’s marriage he received a 
package from the Comtesse, containing a 
beautiful opal ring of rare coloring. It 
was called a wedding-gift and a memento 
of the friendship the king had held for the 
Comtesse. The king showed it to his wife, 
Queen Mercedes, who was charmed with 
its beauty and begged to keep it. Alfonso 
gave it to her readily, and she slipped it on 
her finger. From that moment she com- 
menced to ail, and in a few months she 
died. 

“The ring fell from her dead hand, and the 
king gave it to his grandmother, Queen 
Christina, who died a few months later. 
Next, the ring was given to Alfonso’s sis- 
ter, the Infanta Maria del Pilar, who wore 
it but a few days before she died of a mys- 


terious sickness. The sister-in-law then 
came into possession of it, the youngest 
daughter of the Duc and Duchesse de 
Montpensier, and in three months the young 
princess was dead. After this series of 
fatalities the king determined to keep the 
ring himself, and he slipped it on his little 
finger; but he did not wear it long, as his 
unhappy life shortly came to an end. Queen 
Christina, who is not in any way super- 
stitious, took possession of the ring after 
her husband’s death, but the other members 
of the family begged her to destroy it; this 
she refused to do, but attached the fatal 
ring to a gold chain, which hung round the 
neck of the Virgin of Almudena, the patron 
saint of Madrid. 


“Not content with the evil influence of 
the cursed opal, Spain possesses another 
piece of jewelry of deadly maleficence. 
‘Mephisto’s ring,’ as it is called, is a gold 
ring set with a large emerald, the center of 
which has been hollowed out and contains a 
ruby, surrounded with tiny diamonds. It 
came to Spain (no one knows from 
whence) in the reign of Philip II., and fol- 
lowing his arrival, came the succession of 
calamities which brought about the decline 
of Spanish power. To those who owned 
the ring it seemed to bring personal dis- 
aster; and at the Spanish-American war it 
was presented by the Spanish royal family 
to a church, possibly in the hope that its 
baneful influence would be thus neutral- 
ized. The church was burned to the 
ground, but the ring was saved, and this 
time given to a museum. The museum was 
afterwards struck by lightning twice, and 
the return of the ring to the royal family 
was followed by the defeat of the Spanish 
army and navy. The ring has now been 
placed in a strong box and buried. 


“The Czar of Russia is said to be very 
superstitious [remember this was written 
in 1906] and to have great confidence in 
relics. He wears a ring in which is im- 
bedded a piece of the true cross, and it is 
said to have the virtue of shielding its 
wearer from any physical danger. It was 
originally one of the treasures of the Vati- 
can, and was presented to an ancestor of 
the Czar for diplomatic reasons. The value 
which its owner sets upon the ring is shown 
by the fact that he will never, if possible, 
move any distance without it. Some years 
ago he was traveling from St. Petersburg 
to Moscow when he suddenly discovered he 
had forgotten the ring. The train was 
stopped immediately, and a special mess- 
enger sent back in an express for it; nor 
would the Czar allow the train to move 
until eight hours afterwards, when the 
messenger returned with the ring. It is 
said that when his grandfather was so 
cruelly assassinated he had left the ring be- 
hind him. The Czar has also another ring 
with a more pleasant history to it; the story 
is both nretty and romantic. It is a plain 
ring and of a quaint Gothic design. The 
ring was given. to Princess Charlotte of 
Prussia, daughter of Frederick William 
TIl., by her governess, while the princess 
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was still a schoolgirl. On the inside of it 
in faint characters the words ‘Russia’s 
Czarina’ are just legible. Many years later 
Prince Nicholas of Russia, then without 
any hope of succeeding to the throne, saw 
and fell in love with the young princess, 
and, during dinner, on the first evening of 
their meeting, begged her to give him a 
little remembrance as a sign that his love 
was returned. ‘Pray give me that little 
ring,’ he whispered; and secretly it was 
handed to him. Eight years later the 
prophetic words engraved within the ring 
came true. Nicholas became Czar of Russia 
and Charlotte its Czarina. [Where were 
these rings during the bloody assassination 
in the Ekaterinenburg cellar?] * * * 

“But it is not only royalty who believe in 
the magic of charms, for we find the great 
composer, Haydn, had a ring which was 
his source of inspiration. Without the ring 
he could rack his brain in vain: for melo- 
dies: with it the music would leap to his 
fingers. Mr. Rider Haggard, the novelist, 
wears a quaint signet ring which once 
adorned the finger of that Pharaoh who 
made Israel captive, and to this ornament 
the novelist ascribes many virtues. * * * 
The well-known jeweler, Mr. Streeter of 
Bond St., though not afraid to walk under 
ladders, spill salt, and do other unlucky 
things, always carries attached to his watch- 
chain a small, quaint, sharply carved seal 
which was originally found in an Egyptian 
coffin. He has worn it for many years and 
would not be without it for anything. 

“The clever black-and-white artist, Mr. 
Austin Osman Spare, once picked up a 
golden skull bearing the word ‘One’ in 
opals. On the night he picked it up he 
dreamed that as long as he kept the trinket 
he would be lucky. So far his dream has 
come true. It is for this reason that he 
signs his drawings ‘One’ * * * Madame 
Esty never appears in public without a 
small green heart, which is attached to a 
delicate necklace of gold. She also values 
highly an antique topaz trophy, which she 
has converted into a brooch. This stone 
was once possessed by a famous. Indian 
necromancer. By appealing to its power he 
was able to command the appearance of 
food and drink. One night he lay by the 
side of a suffering comrade on the battle- 
field. He himself was wounded by a dart. 
He heard his comrade moaning in an agony 
of thirst, and, taking the charm from his 
bosom, threw it to the side of the sufferer, 
saying, ‘Wear it near thy heart if thy 
parched throat would find relief,’ and fell 
back dead. The strange command was 
obeyed, and when at dawn the grateful 
soldier looked for his benefactor, no trace 
could be found. * * * 

“Mrs. Nicholas Longworth’s favorite or- 
nament is a beautiful jade necklace, which 
was given to her when she visited the Em- 
press of China. The empress herself deco- 
rated Miss Roosevelt with the necklace, and 
told her that the linked bits of stone were 
very old; that they had been cut by an 
artist who had the reputation of being one- 
half wizard, and that the ornament would 
bring to its owner her heart’s desire. * * * 
After her engagement to Congressman 
Nicholas Longworth was made publie she 
confided to some friends that she believed 
there really was virtue in the necklace.” 
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Coffee Pot Made by Ephraim Brasher 
Now in the Clearwater Loan Col- 
lection at the Metropolitan 
Museum of Art 





HANDSOME silver coffee pot made 
by a New York silversmith of the 
XVIIIth century has recently been added 
by Judge Clearwater to his already ex- 
tensive collection of American Colonial 
silver now on display in the Metropolitan 
Museaum of Art. The June issue of the 
Bulletin published by the museum describes 
the coffee pot as follows: 
“Judge Clearwater has added to his col- 
lection of American Colonial silver, and lent 
to the museum, a coffee pot by Ephraim 








COFFEE POT BY EPHRAIM BRASHER 


Brasher. It is 13% inches high, with a 
curved body and splayed base, with a 
gadrooned band to the base, and a similar 
edge to the cover. The cover has an urn- 
shaped finial, The spout is elaborate and 
curved. The coffee pot weighs forty-four 
ounces, exclusive of the ebony handle. The 
decoration is an engraved medallion sur- 
rounded by a wreath with a knotted ribband 
forming a true lover’s knot. The maker’s 
mark is on the bottom—Brasher, in a 
rectangle, N. York, in a rectangle. 


“Ephraim Brasher was a celebrated New 
York silversmith whose name appears in the 
New York directory from 1786 to 1805, in- 
clusive. He was a member of the Gold and 
Silversmiths’ Society, and made the die for 
the famous gold doubloon known by his 
name, a specimen of which recently sold in 
Philadelphia at auction for upwards of 
$4,000. His brother, Abraham Brasher, an 
officer in the Continental army, was born in 
New York on the 22nd of December, 1734, 
and died in 1782. Abraham was one of the 
most active associates of the “Liberty Boys” 
of his native city. He wrote many of the 
popular ballads of the Revolutionary period, 
and was a constant contributor to the news- 
papers of his day. Among his celebrated 
poetical products were “Another New 
Year’s Address” and the “General’s Trip to 
Morristown,” both of which were great 
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favorites of soldiers in the American camp. 

“Pieces of silver by Ephraim Brasher are 
somewhat rare. In Judge Clearwater’s col- 
lection at the museum is a bowl made by 
Brasher which formerly belonged to Com- 
modore Isaac Hull of the United States 
Navy, and was with him when he com- 
manded the Constitution in the War of 
1812, and when on the 19th of August of 
that year he fought the English frigate 
“Guerriére,” reducing it to a complete wreck 
and forcing it to surrender.” 








Prisoners Claim Proprietor of Schenectady, 
N. Y., Store Co-operated in Robbery 
But Jeweler Denies It 


ScHENEcTADY, N. Y., July 27—The dar- 
ing daylight robbery on July 11 of the 
jewelry store at 424 State St., this city, of 
which Charles Grupper of 459 Hudson Ave., 
Albany, N. Y., is the proprietor, took a sen- 
sational turn this week when John Travers, 
one of the two alleged holdup men now in 
the county jail, made an alleged confession, 
implicating the proprietor in the gem theft. 
Travers’ story of the holdup was made in 
the presence of his counsel, James J. Barry, 
and two newspaper men. 

Travers’ version of the robbery was 
practically the same recital of incidents he 
gave to Assistant District Attorney James 
W. Liddle and two detectives several days 
ago. 

Mr. Grupper made an emphatic denial 
last night of the truth of Travers’ statement. 

Chief of Police James W. Rynex said he 
knew of the alleged confession of Travers, 
but he believed it was only a clever defense. 
He said the authorities were not taking 
anything for granted, however, and were 
looking for the man named Arthur Smith, 
who Travers said was the third man in the 
holdup trio, and who, according to Travers, 
planned the robbery. 

Chief Rynex said the police were satisfied 
the guilty persons were im custody, meaning 
Travers and Arthur J. Hogan. 

According to the story told by Travers, 
the robbery of the store was an “inside job,” 
with the help and co-operation of Grupper 
himself. Travers claims that the robbery 
had been prearranged, and that Grupper co- 
operated with them in it. 








Value of Government-Stamped Jewelry in 
Switzerland 


Consul Thornwell Haynes, Berne, reports 
that official statistics show that during 
March, 1921, the Government’s hall mark 
was placed on 243 platinum watchcases, 
26,606 gold watchcases, and 54,385 silver 
watchcases; a total of 81,234. 

The number controlled during March, 
1920, were 524, 90,771, and 105,905, re- 
spectively, a total of 197,200. 








Dealing in jewelry is among the princi- 
pal objects of the “Franklin Stores,” which 
have been chartered in the office of the 
Secretary of State to do business from 585 
Main St., Passaic, N. J. The concern has a 
capital of $50,000, while the amount that will 
be devoted to the starting of business is 
$10,000. The incorporators and the num- 
ber of shares held by each are: Sara 
Smolensky, 34; Vera Glass, 33, and Jack 
Rosenthal, 33, all of Passaic. 
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Some Great Ivory Carvers 





N2 substance lends itself better than the 
tusk ivory of the elephant for a medi- 
um in plastic art work. Lovely works are 
extant dating from ancient Rome (dip- 
tychs, etc.); every nation in every period 
has made use of this delicately colored, 
grained, dentine body. And the Renais- 
sance period did lovely work in ivory. 

Glazier (“Historic Ornament”) says: 
“Many celebrated artists have doubtless 
worked in ivory, but there is nothing to 
prove this except the supposed handwork 
of the artists. Michaelangelo is credited 
with working in ivory; Cellini, Donatello, 
Agostino, Carracci, and other famous 
names in Italian art have been mentioned 
as ivory carvers; and in the XVII century 
a celebrated ivory carver named Copé, but 
better known as Fiamingo, who was Flemish 
by birth, He made many basins, ewers, 
tankards, and carved figures of children in 
bas-relief. 

“Fiamingo worked and lived in Rome at 
the end of the XVI century, and during 
the first 10 years of the XVII century. 
He died in 1610. His work, like that of 
many other artists of this period, was 
strongly influenced by the style of Rubens, 
and a strongly marked realism in the man- 
ner of treating allegorical subjects was the 
prevailing taste in painting and carv- 
ing. * * * 

“Another Flemish artist in ivory was 
Francis von Bossuit, who spent a great part 
of his life in Rome, and whose figure carv- 
ings are of great value. Allessandro AIl- 
gardi was an Italian artist of the XVII 
century, who carved the ivory bas-relief of 
St. Leo going out to meet Attila, now: in 
St. Peter’s at Rome, and also a very fine 
bust of Cosimo II de’ Medici. 

“One of the best ivory carvers that ever 
lived was Francois Duquesnoy, known bet- 
ter as Francois Flamand (1594-1644); he 
was a native of Brussels, and went to Rome 
when a young man for the purpose of study. 
He supported himself in his ‘Wanderjahr’ 
period by carving little figures in ivory and 
wood. In the Cluny Museum and in the 
Louvre some groups, and bas-reliefs of fe- 
males and children, may be seen, executed 
by Flamand, that are full of roundness 
and life, boldly conceived and extremely 
graceful.”—Glazier. 








Robbers Attack Toronto Jeweler and Get 
Watches and Rings Worth $600 


Toronto, Can., July 28—At about 9 Pp. M. 
on July 26, the jewelry store of William 
Cox, 104 Barton St., Hamilton, Ont., was 
entered by two young men, who asked to 
look at some watches. Mr. Cox placed a 
number of watches on the show case for 
their inspection, when they suddenly rushed 
behind the counter and knocked him down, 
rendering him unconscious. He was then 
bound and gagged and the robbers secured 
watches and rings valued at $600 and made 
their escape. 

Mr. Cox on recovering consciousness. was 
able to roll to the front door and kick until 
he attracted the attention of passers-by. 

The police were at once notified and ar- 
rested Edward O’Connor on suspicion of 
being one of the robbers. 
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Reports from the European Diamond Markets 





Favorable Conditions in the Diamond Centers of London, Paris and Amster- 
dam Reported by Correspondents of The Jewelers’ Circular 

















Lonvon, Eng., July 18.—It is pleasant to 
report that the tone of the diamond mar- 
ket is now very much better, and our 
trade has been greatly encouraged by. the 
better reports that have been coming from 
the Antwerp and Amsterdam centers, in 
each of which a big improvement has been 
noticeable recently. A large number of 
wholesale firms, who for a long time past 
have practically abstained from doing any 
business, are now prepared to buy again, 
and this has therefore resulted in produc- 
ing a stimulating effect on the local market. 

The question of price is still one of the 
chief obstacles, because as a result of the 
past depression in business, there is a strong 
tendency on the part of everyone to get 
cut stones as cheaply as possible, and deal- 
ers are in no way prepared to buy at the 
same high prices that they paid last year, 
when it was easy to obtain a profit, be- 
cause retailers did not buy so closely. 
However, the cut stones in the hands of 
the bigger merchants are still held high, 
and efforts to obtain concessions in price 
are not successful. While this is retarding 
business slightly, nevertheless, the farsee- 
ing members of the trade are highly grati- 
fied at the stability the market has shown, 
which is a direct result of the firm policy 
of the Diamond Syndicate in connection 
with its sales of rough. 

There is no doubt that the prices of cut 
goods today, in proportion to the price of 
raw material, is not the same as heretofore, 
but the variation of the relation in price 
has always been a subject that has puzzled 
the experienced men in our trade. Cut 
diamonds are selling for less, in proportion 
to the price of rough, but nevertheless, are 
still selling close to the old prices. 

In general, merchants are encouraged, 
because there is a prospect for a continu- 
ance of the present improved conditions, 
and it is the general belief that cut goods 
will gradually be higher, as a result of 
the scarcity in the supply of rough, and as 
the demand increases, prices are sure to 
be firmer within the next few months. 

The market for industrial diamonds has 
also shown a very much better demand, 
particularly for some goods. This is in a 
great part the result of the settlement of 
industrial disputes, which is reflected in 
many industries that are not associated 
with the jewelry trade. It is expected that 
those in the diamond trade who still handle 
diamonds for industrial purposes, will see 
very much better conditions shortly. 





AMSTERDAM, July 17.—The predictions 
which were made in these columns during 
the last few months, in regard to the out- 
come of the diamond market, have happily 
been verified to a large extent, and one 
can now report very much better business 
in the diamond market here, and better 
conditions generally than have existed in 
the last twelve months. There is at present 


a far greater demand for cut stones from 
all centers of the world than has been 





known for a long time; this is particularly 
true of the American market, and repre- 
sentatives from a large number of well- 
known American firms are at present visit- 
ing Amsterdam to buy cut, and many more 
are expected during the next few weeks. 

As a result of these conditions, several 
of our cutting works have resumed opera- 
tions to an extent that is gratifying. In 
the past week or so, about 1,000 diamond 
workers have obtained employment and 
this has had a stimulating effect, making 
our merchants and cutters feel that we are 
on the eve of a resumption in business, 
and that we have finally passed through the 
most critical period our industry has suf- 
fered in many years, 

As is generally known, the Diamond Syn- 
dicate shut down selling rough, but as busi- 
ness increases, it is expected that gradually 
the syndicate will resume its sales and 
enable our importers and cutters to obtain 
the material that they require. In fact, it 
is reported that during the last week, some 
assortments were already brought to this 
market. 


While it is too early to state that the 
crisis has completely passed, at the same 
time it is the belief and hope that we have 
seen the worst and that the improvement 
now under way will continue until our 
trade gets down to the normal basis again. 

Some, at least, of the depression we have 
suffered from has had a psychological basis 
as well as a business basis. Some business 
has been lost on account of the apparent 
hopelessness of the situation in the past, 
this condition has now disappeared and 
our merchants and manufacturers are again 
encouraged to make efforts to develop their 
business. It is now confidently believed 
that in a few months, and especially during 
September, the revival in the market will 
be of a substantial character. 

The tragic death of Mr. A. S. van Wezel, 
the well-known diamond cutter (whose 
obituary was published in THe JeweELers’ 
Circutar of July 13), comes as a great 
shock to the members of the diamond in- 
dustry, both in this country and America, 
as Mr. van Wezel’s firm had branches in 
both Amsterdam and New York. The de- 
ceased comes of a family long known in 
the diamond cutting trade, and was popu- 
lar and prominent and had hosts of friends. 
He was noted for his generosity, munifi- 
cence and broad mindednes, and for his 
large bequests made to various philan- 
thropic institutions, which were always 
without distinction of class or creed. 





Paris, July 18—The improvement in the 
condition of the diamond trade, both on 
the continent and in Engiand, has had a 
beneficial effect on the jewelry and diamond 
trade of this city. Already a fair amount 
of business has been done by diamond and 
gem merchants, particularly among our 
wholesale firms, during the last fortnight. 

It is believed here that one of the factors 
that has contributed to this, at least locally, 
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is the prospect for an early settlement of 
industrial disputes in various centers of 
the world, for this has undoubtedly helped 
to stimulate our business, by encouraging 
our merchants to again put forth efforts 
to develop their business. Most encour- 
aging reports have been received, particu- 
larly from the Indian and the Canadian 
markets, which show much better business 
than for some time. As Paris and Antwerp 
are especially dominant in the export trade 
to these regions, it is natural that the 
conditions in these countries would be re- 
flected quickly here and that our merchants 
should be encouraged in the belief that 
the dawn of prosperity is not far off. 

Particularly as the result of business con- 
ditions and the encouragement felt by all, 
prices are much higher, as compared with 
a few months ago. This is due to the fact 
that no longer are people panic stricken 
and eager to part with their merchandise, 
for the sake of raising cash. With the 
better prospects, holders of desirable goods 
especially are not willing to sell, unless 
they can see a reasonable profit in the 
transaction. This has come somewhat as a 
surprise to those who came to this city 
from outside, in the hope of getting “bar- 
gains”; in fact, it is also a surprise to the 
pessimistic element here who felt that the 
crisis would produce a fall in prices that 
has not materialized. 

The trouble with these short-sighted 
people has been that they did not under- 
stand fundamental conditions, nor realize 
how basically strong the market was at its 
foundation. In other words, it was only 
the surface that was disturbed in our trade, 
whereas the entire structure was upset in 
others. Those who understand and who 
realize what the Diamond Syndicate meant 
when it said in its cable to THE JEWELERS’ 
Crrcutar that it would pursue the same 
steady policy of maintaining prices that it 
had in the past, have been conservatively 
optimistic from the beginning, and feel 
now that their faith was justified. The 
Syndicate has been able to control the sup- 
ply of diamonds for 30 years, and if neces- 
sary, shut off the output to the cutters en- 
tirely. This has saved the situation for 
the diamond world, and all we needed was 
an absorption of the surplus stock of cut 
goods to bring the trade back to its old 
basis. 

This has gradually being going on and 
there is every reason to believe that a re- 
turn to old conditions is not far off. 








Alex. Reichblum, head of the retail branch 
of the Reichblum Jewelry Stores, sailed 
Aug. 3 on the S. S. George Washington for 
an extended trip abroad. Mr. Reichblum is 
going as a delegate of the American Legion 
French Tour Commission, who are making 
an official visit to France. This commis- 
sion will be the guest of the French govern- 
ment during their entire stay in France. It 
goes without saying the French government 
will make their three weeks stay memorable 
days. The commission consists of 
250 delegates representing every state in 
the union. Mr. Reichblum will later leave 
the party and will visit the diamond market 
in the interest of his firm; he also will ex- 
tend his visit through England and Switzer- 
land. He expects to be home by the end of 
September. 
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A delicate rose tint in tone, indestructible, 
supercoated, this La Tausca Sumatra necklace is 
sold in a large variety of lengths, popularly priced. 
In grey-velvet, satin-lined cabinets. 24” gold-ring 
clasp, $20.00 each. 








The 3-strand Ceylon necklace 
(one each 18”, 24” and 30’’). 
The gift, beautiful. With a 3 
diamond platinum clasp—-$186.35 
each. In grey-velvet satin lined 
cabinets. With Sumatra Pearls 
The DeLuxe Sumatra is 30” and 18 kt. White Gold clasp, 
long, of a creme rose tint. The $66.80 each. 
clasp is platinum, filigree-barrel ; 
style. In grey-velvet satin lined Prices subject to standard 
cabinets. Price $46.50 each. catalog discount. 


La Tausca Pearls 


Sumatra Quality 


7 quality of La Tausca Pearls is a splendid 
example of the high standard of the entire line. 
Sold at a price extremely popular and moderate, it 
has been growing in favor season after season—a 
fact evidenced by the wide and ever growing sales. 


If we are right in assuming that you want all the 
La Tausca-Pearl Necklace business possible, then 
be advised by us to keep your stock well balanced 
and anticipate your requirements as far in advance 
as practical. There is no surplus or overproduction. 


KARPELES, Maker of the World’s Fine Pearls 
Paris PROVIDENCE New York 
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The News from England 








Stories of Depression in Diamond Mine Fields Not Understood—Diamond 
Trade Getting Better and Prices Advancing—Stolen Jewels Fished Out 
of Water—New Diamond Digging in Cape Mosesberg 

















Lonpon, Eng., July 20.—The stories that 
have lately been getting into the news- 
papers here in connection with the alleged 
acute depression in the diamond world are 
not understood by the editors who comment 
on them. According to the accounts 
reaching the metropolis the alluvial dia- 
mond fields of the Pretoria district are at 
a standstill and 90 per cent. of the dia- 
monds now taken out of the diggings are 
of an inferior quality. The diggers, ac- 
cording to the reports received, are in a 
bad way and are seeking relief from starva- 
tion. This is not a factor to weaken the 
diamond market but one to strengthen it. 

This is why a rather different complex- 
ion is placed on these stories by diamond 
dealers here. A member of the house of 
Backes & Strauss of Holborn viaduct, 
when discussing the question of diamonds 
and diamond prices said: “These stories of 
acute depression in the trade are regarded, 
you will find, with equanimity by the dia- 
mond merchants in this city. As a matter 
of fact, far from the diamond having de- 
preciated in value the last few weeks it has 
seen an upward trend in prices of approxi- 
mately 20 per cent.” 

According to this diamond dealer the 
diamond industry is gradually but steadily 
improving. The long lane has been turned 
at last. As he says, the trade is not out of 
the wood altogether and it cannot expect 
such another boom as was experienced in 
1919—the diamond year. But, so far as 
Britain is concerned, diamonds are being 
taken up again as an investment. Since the 
settlement of the coal trouble and the im- 
proved industrial situation consequent on 
this the pick-up in the diamond trade has 
been most noticeable. 

Many dealers say there is a demand for 
diamonds from the United States just now 
and that that country has 26 buyers over 
here at the present time. “Two months 
ago,” said a principal of a firm, “there were 
any amount of cheaply made diamonds this 
side, for there has always been a demand 
for the poorer quality stones. But now 
that trade is brightening the better dia- 
monds are being inquired for. There is a 
good demand for first rate stones from the 
East, India and China particularly being in 
the market for good gems. And this is a 
good sign.” 

* * * 

Stolen jewels worth 40,000 francs have 
just been fished out of the water near Tou- 
louse, France, by an angler. He baited for 
a good haul and got it. The gems were 
in a stout bag and labeled with the name 
of the firm of Parisian jewelers from whom 
they were stolen while a consignment of 
jewelry was on its way from the jewelry 
Store to the depot. 

* * xX 

The proposed opening of the Mosesberg 
diggings is causing quite a furore in Cape 
Province and adjoining district. At a 
meeting of Kimberley river diggers reso- 


lutions were passed the other day object- 
ing to the proclamation of the Mosesberg 
opening under the present system of 
“rushing” and the limitation of one claim 
per digger instead of three. The reported 
opening of the diggings, according to news 
reaching the trade here, is causing a fever 
of excitement. Many farmers, it seems, 
whose incomes have dwindled almost to 
vanishing point contemplate trying their luck 
at the new diggings, and regular diggers 
from all parts of the country are preparing 
to flock to the Mosesberg region. 








PICKED THE WRONG STORE 





Thief Gives Worthless Check as Deposit and 
Attempts to Get $600 Ring by a Ruse 


A clever thief, though apparently not a 
professional criminal, came to grief Wednes- 
day in an attempt to steal a $600 diamond 
ring in a New York jewelry store and pass 
a worthless check, because he picked out 
the wrong place for his operations. The 
young man, who later gave his name as Ed- 
ward Hallahan, 23 years old, and said he 
was a clerk in a bonding house, later is 
said to have admitted his guilt and has been 
held for trial this week. 

Hallahan’s arrest was made on the com- 
plaint of Walter & Co., jewelers, 182 Broad- 
way, New York, whose store he visited 
about 2 o’clock in the afternoon, claiming 
that he wished to buy a diamond ring for 
his fiancee. He looked at several rings for 
about $200 each but offering to buy one of 
better quality finally he was shown more 
expensive ones and picked out a fine ring, 
platinum set, worth $630. Unfortunately 
for the crook he was waited on here by 
Albert Ludwig of the establishment, who 
has had considerable experience with clever 
thieves and who is up to their tricks, and 
at no time during the examination did he 
get a chance to get away with the ring. 
After making a selection he said he would 
come in the following day and at Ludwig’s 
suggestion agreed to make a deposit on the 
ring. 

Not having the cash the customer offered 
to give a check and a blank check was ob- 
tained from the firm which he made out for 
the amount of $50 as a deposit, drawing the 
check on the Empire Trust Co. and signing 
it Albert Stewart. Throughout the trans- 
action thus far the man had not betrayed 
himself and Ludwig had no suspicion that 
everything was not all right until he stopped 
to sign the check. His slight hesitation at 
signing his name excited Mr. Ludwig’s sus- 
picion as did the customer’s action in at- 
tempting to seal the envelope containing the 
check for the deposit.and the ring. Ludwig 
felt the envelope and felt there was a ring 
in it, but nevertheless opened it only to find 
the ring it contained was a cheap one of 
white gold worth about $20. Engaging the 
customer in conversation he quietly slipped 
from behind the counter until he was in a 








position to grab him and demand the return 
of the firm’s ring. The man protested his 
innocence and claimed that he did not know 
where the second ring came from. A 
search of the customer revealed the missing 
ring concealed between his fingers. 

The man ‘was taken up to the wholesale 
department of the store and questioned and 
the police sent for. He said he came from 
a prominent family and did not wish to dis- 
grace them, but he made misstatements con- 
tinually and was finally taken to police head- 
quarters and lined up before the other de- 
tectives to see if he was known. They 
failed to identify him and police records 
failed to show that he had been previously 
in trouble and.it is probable that the man’s 
statement that he was an ex-soldier and that 
this was his first offense is true. 

Later the jewelry concern learned that the 
man was the son of an army officer, a col- 
lege graduate, and apparently of thoroughly 
respectable connection. The ring which he 
substituted he claimed to have obtained in 
Paris, but it is believed that he must have 
stolen it somewhere, as it is apparently of 
New York manufacture and looks as if it 
had just come from the stock of some 
jeweler. 

In speaking of the customer Mr. Ludwig 
said that though he was nct a professional 
he was apparently very intelligent and clever 
in his work and had evidently intended to 
await some opportunity for substitution. 
He might have been successful but for the 
fact that extreme caution is the rule in this 
store and the clerks are well versed in all 
the tricks of the “pennyweighter” and 
“switcher” and deal with them in such a 
way as to afford them no opportunity of 
operating. 


The Hands of the Clock 


Maurice Morris in the New York Herald 


They stand as sundered as the poles; 
They clasp, as brother unto brother; 

One points to heaven, guide to souls; 
Unto the deepest depths the other. 








As opposite as black and white, 

And yet within a mere half hour 
They cling so close, to disunite 

An instant were beyond our power. 


Sedately one pursues his round 
Day after day, whate’er the weather, 
While onward doth the other bound, | 
Yet in the end they come together. 


Sometimes as swift as shaft of light; 
Sometimes like lead, so heavy footed, 
As golden as a sunbeam’s flight; 
As black as thunder e’er was booted. 


Uncomely as the deuce of spades, 

Yet on them all our glances linger. 
Prosaic, yet poetic blades 

Have cut in with, “Time’s moving finger.” 


For knife and fork, the one best bet; 

A spur to cuckoos, birds that run day. 
Unlike the sun, they never set, 

Yet father sets them every Sunday. 


All must possess them, maugre self; 
Unenterprising past all scorning, 

They never leave the mantel shelf, 
Yet help us catch the train each morning, 
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James J. Lele 


is in Europe 












Melees and small 
diamonds are selling 
faster than the larger 
sizes and knowing 
this wehaveonhand 
a larger and better 
stock than ever. 
Keep us in mind. 


We are receiving 
shipments from 
Europe weekly. 
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_ JAMES J. LOEB & BROTHER 
68 Nassau Street, New York 
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Ask Congress to Drop Business Taxes 





Representatives of the Jewelers’ War Revenue Tax*Committee Again Appeal 
to Congress for the Elimination of the Present Excise Taxes 




















Harry C. Larter, acting chairman of the 
Jewelers’ War Revenue Tax Committee, 
accompanied by Lee Reichman, treasurer 
of this committee, were in Washington last 
Thursday in behalf of the jewelry trade to 
urge the elimination of the present excise 
tax on jewelry. They were fortunate in 
procuring an interview of an hour’s dura- 
tion with Senator Calder of New York 
State, who unqualifiedly stated that he was 
in favor of the sales tax and, while he could 
not positively assure these men that the 
elimination of the war emergency excise 
taxes would be made in the tax bill now 
under consideration, he was, however, in 
sympathy with the sales tax plan and would 
use his good. offices when the opportunity 
presents itself, 

Messrs. Larter and Reichman also took 
part in a very important conference at which 
were present representatives of 15 or 16 of 
the largest industries which now come under 
special discrimination in the form of the 
war excise taxes. This body of 20 men 
appeared by appointment before Secretary of 
Commerce Hoover and had an hour’s con- 
ference with him. While naturally Mr. 
Hoover could not make any definite prom- 
ises, the delegation had the most courteous 
attention and consideration and realized that 
the business of the United States has in Mr. 
Hoover a most sympathetic and encouraging 
representative in the cabinet of the present 
administration. In the afternoon, Mr. Lar- 
ter appeared before a very large committee 
of the Ways and Means Committee and 
made an appeal for the elimination of the 
present excise tax on jewelry and other 
industries and urged that if Congress felt 
the necessity of raising some of the revenue 
by a tax on business, then all businesses 
should be taxed alike and emphasized the 
important slogan, Equal Taxation for All 
Business. Mr. Larter’s statement before 
Ways and Means Committee is as.follows: 


STATEMENT MADE BEFORE THE WAYS AND 
MEANS COMMITTEE, HOUSE OF REPRESENTA- 
TIVES. 

“Mr. Meyer D. Rothschild, who has been 
chairman of the Jewelers’ War Revenue 
Tax Committee ever since the Revenue Act 
of 1917, and who for four years has given 
practically his entire time in helping solve 
the problems of the Government and the 
jewelry industry, is now on an extended va- 
cation and in his absence we desire to read 
a brief statement and make an earnest plea 
for justice at the hands of the Ways and 
Means Committee. 

“The Revenue Act of 1917 provided, in 
section 600, for a tax of 3 per cent. ‘upon 
any article commonly or commercially 
known as jewelry, whether real or imitation, 
sold by manufacturer, producer or impor- 
ter thereof.’ 

“When the Treasury Department attempt- 
ed to frame regulations for the administra- 
tion of this section it was discovered that 
some of the most important articles sold by 
jewelers could not be taxed under section 
600 as framed, because they were not ‘jew- 


elry’ under the legal definitions given to 
articles ‘commonly or commercially known 


as jewelry.’ 
“This applied to all unset diamonds and 
other precious stones, so-called ‘semi- 


precious’ stones, all unset or unstrung pearls, 
and applied also to all imitations of pre- 
cious stones and pearls as long as they were 
not set or strung. Settings or mountings 
made of precious metals or imitations there- 
of, which required the addition of material, 
stones, or other parts to become complete 
articles of jewelry, were likewise excluded 
from operation of the tax. 

“This state of facts threatened to deprive 
the Government of a large part of the rev- 
enue which section 600 was expected to 
yield. The jewelers, however, actuated by 
patriotism and keenly alive to the Govern- 
ment’s urgent need of funds to prosecute 
the war, held meetings of representative 
dealers in pearls and precious stones and 
unanimously authorized their war revenue 
tax committee to say to the Commissioner 
of Internal Revenue that they were ready 
and willing to accept a Treasury ruling 
which would make the sale of unset pre- 
cious stones, pearls and jewelry settings 
without gems subject to the three per cent. 
tax when sold to a customer for personal 
use. 

“Such a Treasury decision (No. 2573) 
was issued under date of Nov. 1, 1917. 
While this ruling was clearly against the 
law and therefore could not have been en- 
forced against any protest, and although 
the more important retail jewelers were 
fully aware that they were voluntarily pay- 
ing hundreds of thousands of dollars to the 
Treasury, it is to the credit of American 
jewelers that this Treasury decision was 
never questioned or opposed through legal 
proceedings. 

“When the Revenue Act of 1918 was be- 
ing framed, the jewelers co-operated with 
the Committee on Ways and Means of the 
House of Representatives to secure a max- 
imum tax from their industry. The sug- 
gestions made by the jewelers’ committee 
were so thoroughgoing as to cover in sec- 
tion 905 practically everything a jeweler 
sells. 

“During the World War the jewelers paid 
these discriminatory taxes without whining 
and without evasion because they knew— 
in fact they were assured—that the discrim- 
ination would cease with the return of peace, 
when these unequal taxes would be speedily 
repealed. 

“JEWELERS’ WAR REVENUE TAX COMMITTEE. 
“Harry C. Larter, 
“Acting Chairman. 
“Leo Reichman, 
“Treasurer.” 


ADDRESS OF HARRY C. LARTER 

Mr. Larter’s remarks before the Ways 
and Means Committee follow: 

“The members of the Ways and Means 
Committee and of Congres§ should not be 
confused by the popular misconception that 
jewelers are restricted to the fine establish- 
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ments in the large cities.of the country,. The 
fact must be recognized that there are over 
25,000 retail jewelers, the larger number of 
which are small retailers in the villages and 
towns of the United States, most of whom 
have a small stock of watches and clocks, 
some jewelry and silver and silver-plated 
ware. It has been estimated also that there 
are at least one million people employed in 
retail jewelry stores and in the factories 
manufacturing the merchandise that these 
retail jewelers sell. 

“Therefore, it does not seem just to us 
that in times of peace the jewelers of the 
country and a few other industries should 
be singled out and taxed on their merchan- 
dise while their neighbors who are dealers 
in other kinds of merchandise, no more 
essential to the comfort and happiness of 
our people, do not pay such taxes at all. 

“An important point which we wish to 
emphasize is that jewelers are not dealers 
exclusively in luxuries. We will not at- 
tempt to answer the question, what is a 
luxury? We could not answer it even if 
we wanted to, for we think it is unanswer- 
able. A large retail jeweler who has gone 
over his stock item for item, has estimated 
that over 60 per cent. of his merchandise 
cannot be classed as luxuries. To partially 
substantiate that statement, it is cited that: 

“1. You- gentlemen could not have gotten 
up this morning and been here in time for 
this conference without the watch or clock 
provided by the jeweler. 

“2. There could have been no zero hour 
in the’*trenches in the World War, if it 
were not for the jeweler. 

“3. No railroads could be run 
United States without the jeweler. 

“4. You would have had an uncomfort- 
able time in adjusting your collar or cuffs 
this morning, if. it were not for the jeweler. 

“5. You would not have enjoyed or eaten 
your breakfast successfully this morning, 
except for the jeweler, 

“6. The United States Bureau of the Cen- 
sus estimates that there were 200,000 mar- 
riages in the month of June and according 
to the customs of the civilized world, these 
could not have taken place except for the 
jeweler. 

“And so we could go on and name article 
after article essential to the convenience and 
comfort of the people of this country which 
are made and sold by the jewelers of the 
country. Therefore, we are not dealers in 
luxuries exclusively. 

“We cannot reconcile ourselves to the in- 
justice of continuing these special excise 
taxes, now that we are at peace. We there- 
fore appeal to you in drafting this new bill 
to eliminate all special war excise taxes ex- 
cepting those on tobacco, narcotics, and oleo- 
margarine and to frame a measure in which 
all business shall be taxed alike. It is not 
fair, it is not equitable, it is not just, to 
select a few special industries to bear the 
tax burden for the benefit of the many. In 
other words, if in carrying out the proposed 
plan of eliminating the excess profit tax 
and reducing the surtaxes on income, addi- 
tional revenue is required to meet the needs 
of the Government and such revenue must 
be raised by a tax on business, then all 
business should be taxed alike. Justice, 
equality and fairness demand Equal Tax- 
ation for All Business. 

“The foundation stones of the govern- 
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ment of this country, as history tells us, are 
equal taxation and justice, and we ask both 
from you, in harmony with the principles 
upon which our government was founded. 
If you grant both you will of necessity elim- 
inate the excise tax on jewelry and the ex- 
cise taxes on the 20 odd other industries 
and in framing this new bill, adopt the fun- 
damental principle of Equal Taxation for 
All Business.” 

During the course of the hearing, Mr. 
Larter was accorded, not only from the 
chairman of the Ways and Means Commit- 
tee but from every member of the com- 
mittee, the most’ courteous and considerate 
attention and he was permitted to make his 
statement without many interruptions or 
heckling of any sort. Mr. Garner of Texas, 
one of the representative members of the 
minority side of the Ways and Means Com- 
mittee, stated during the hearing that he 
would vote for the elimination of the tax 
on jewelry if the rest of his colleagues on 
the committee would do likewise. 

Messrs. Reichman and Larter, after their 
day’s efforts, are fully convinced that there 
are many members in Congress, both in the 
House and Senate, who appreciate the in- 
justice of placing discriminatory taxes on 
a few industries in peace times and are in 
favor of elimination of such taxes and that 
the sales tax is a partial solution of the tax 
problem if the people of the country could 
be educated and aroused to the practica- 
bility of such a plan. 

The Jewelers’ War Revenue Tax Com- 
mittee, through its officers, asks the co- 
operation of every jeweler in the United 
States to take every step possible in oppos- 
ing the continuation of the present excise 
tax on jewelry, which was inaugurated sim- 
ply as a war emergency means of raising 
revenue, and are confidently looking for such 
support from each individual member of 
our industry. 








FRAUD CHARGED 





President of Conjoint Jewelry Co. Indicted 
on Charge of Issuing False Financial 
Statement 


Leon Proujansky, president of Conjoint 
Jewelry Corporation, has been indicted by 
the Grand Jury of New York County under 
Section 1293 B of the Criminal Code, which 
makes it a crime to issue a false financial 
statement for the purpose of obtaining 
property or procuring credit. A bench 
warrant for the immediate arrest of Prou- 
jansky has been issued and this warrant 
has been served and Proujansky has been 
taken into custody. Bail was fixed at the 
sum of $5,000. 

It will be remembered that the Conjoint 
Jewelry Corporation, with offices at 108 
Fulton St., New York, and a factory at 
Passaic, New Jersey, had a petition in 
bankruptcy filed against it on Sept. 29, 
1920. Herbert A. Wolff, of Greenbaum, 
Wolff & Ernst, general counsel for the 
National Jewelers Board of Trade, was ap- 
pointed receiver of the bankrupt corpora- 
tion by an order of the United States Dis- 
trict Court for the Southern District of 
New York. He was also appointed ancillary 
receiver by the New Jersey Federal Court 
for the purpose of administering the assets 
in that jurisdiction. Subsequently, Mr. 
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Wolff was elected trustee by the creditors. 

A short time before the filing of the 
bankruptcy petition, Proujansky issued on 
behalf of the corporation a signed financial 
statement as to the affairs of the Conjoint 
Jewelry Corporation. In this statement it is 
alleged that he represented that the net 
worth of the corporation, exclusive of its 
capitai stock indebtedness, was approxi- 
mately $136,000. An investigation into his 
affairs, it is claimed, revealed the fact that 
this statement was not true. 

Accordingly, upon the application of some 
of the creditors of the defunct corporation, 
the finance committee of the National 
Jewelers Board of Trade decided to fight 
the case, and for that purpose an appropria- 
tion was made from the Board’s Fighting 
Fund. Greenbaum, Wolff & Ernst were in- 
structed to proceed vigorously and to sub- 
mit whatever evidence could be found to 
the criminal authorities. A long series of 
examinations was held before Referee in 
Bankruptcy, Seaman Miller. After this 
testimony had been taken, the same was 
submitted to the District Attorney of New 
York County, with the ‘result that an in- 
dictment’ was procured. 

It is expected that the trial of Prou- 
jansky will take place in«the late Fall or 
the early Winter of 1922. The case will be 
watched with great interest by the jewelry 
trade at large. Assistant District Attorney 
Lynch handled the case before the Grand 
Jury. 

Proujansky was arraigned in court July 
29, and pleaded “not guilty.” 

When interviewed concerning Prou- 
jansky’s indictment, Herbert A. Wolff, of 
Greenbaum, Wolff & Ernst, general counsel 
for the National Jewelers Board of Trade, 
said: 

“The Fighting Fund of the National 
Jewelers Board of Trade has again been 
successfully invoked in the case of Leon 
Proujansky, who has recently been indicted 
by the Grand Jury of New York County, 
charged with making a false statement for 
the purpose of procuring credit. I know for 
a fact that many of the creditors of the 
Conjoint Jewelry Corporation relied on the 
statement which was signed by Proujansky 
and that these creditors never would have 
sold merchandise to the Conjoint Jewelry 
Corporation had they not believed that the 
statements contained therein were true. No 
one creditor could have been expected to 
have gone to the expense and trouble of 
procuring the evidence necessary to obtain 
the indictment. It required months and 
months of careful investigation and grilling 
examination. The great service that the 
Fighting Fund of the National Jewelers 
Board of Trade is doing for the jewelry 
trade at large is well evidenced by this case. 
I wish to express grateful appreciation to 
several of the creditors, whose names, for 
obvious reasons, it would not be fair to dis- 
close at this time, for the hearty co-opera- 
tion and assistance that they have given to 
counsel in this matter.” 

It has come to the notice of the National 
Jewelers Board of Trade that, from time 
to time, various jewelers issue to the Board 
of Trade false statements as to their finan- 
cial condition. The finance committee of 
the Board of Trade is determined to stamp 
out this practice and to bring to justice 
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those guilty of this serious offense. In a 
trade like the jewelry. trade, where credit 
plays such an important factor, it is abso- 
lutely essential that full faith and reliance 
may be placed on signed financial state- 


ments. 








New Officers for the Jewelers’ Protective 
Union 


The recent death of Olum G. Fessenden, 
whose obituary appeared in the last issue 
of THE JEWELERS’ CIRCULAR, caused a 
vacancy in the presidency of The Jewelers’ 
Protective Union, of which Mr. Fessenden 
had been the head for many years. A 
special meeting of the executive committee 
of the Union was held July 26, at the head- 
quarters of the organization, 15 Maiden 
Lane, at which time Frederick H. Larter, 





FRED K H. LARTER, NEW PRESIDENT OF THE 
JEWELERS’ PROTECTIVE UNION 


of Larter & Sons, who for many years had 
been Ist vice-president of the body, was 
elected to fill the vacancy. 

The promotion of Mr. Larter made a 
vacancy in the office of first vice-president, 
which was filled by the election of August 
Oppenheimer, of Oppenheimer Bros. & 
Veith, who has been second vice-president 
for many years, and to Mr. Oppenheimer’s 
former office M. Luther Bowden, of J. B. 
Bowden & Co. was elected. 








Jewelers’ Gold Bars Withdrawn and Ex: 
changed at New York 
Week ended July 30, 1921. 


The United States Assay Office reports: 


Gold bars exchanged for gold coin.... $370,791.80 
Gold bars paid depositors............. 116,485.33 


Ae Fee $487,277.13 


Of this the gold bars exchanged for gold coin 
are reported as follows: 





po eo a ree $36,617.36 
BIE fone cSa sc cawwanuvoracsa et 93,719.03 
MINS 5. 2:4.4, 6:5: ae era aa Cia eon 140,267.64 
TRIE «Mess divae arate Seiea. ps caiaas 37,013.12 
fuly 2 a Da aie soo aie ack tation Dara 63,174.65 
NIE Fee hive Kcnwne tek ater 


$370,791.80 
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Horological Institute of America Holds Intensive Two- 
Day Conference in New York 





Constructive Plans to Be Presented at the Forthcoming National Con- 
vention of the A. N. R. J. A. 




















The organization committee of the 
Horological Institute of America, which 
was inaugurated May 19 and 20, in Wash- 
ington, D. C., with the co-operation of 
the National Research Council, for the 
benefit of the whole trade and the pub- 
lic, held an interesting and constructive 
conference at the Hotel Pennsylvania, 
New York, July 27 and 28, to perfect its 
plans. A constitution and by-laws was 
drawn up, methods for the certification 
of watchmakers were discussed in detail, 
important resolutions were passed, the 
first membership dues were paid, and 
various committees were appointed to 
assist in carrying on the worthy work. 

The meeting was called to order at 10 
a. M. by the chairman of the organiza- 
tion committee and enthusiastic worker, 
George W. Spier, of Washington, D. C. 
Among those present besides Mr. Spier 
were Ferdinand Haschka, of Tiffany & 
Co.; A. T. Westlake, dean of the Horo- 


logical Department of the Bradley Poly- 


technic Institute, Peoria, Ill.; John J. 
Bowman, of the Bowman Technical 
School, Lancaster, Pa.; E. A. Marsh, 
consulting superintendent of the Wal- 
tham Watch Co.; Edwin F. Lilley, dean 
of the New England Jewelers’ Institute, 
Milford, Mass., and Robert F. Nattan, 
of The Jewelers’ Circular Publishing Co., 
New York. 

Besides the organization committee, 
there were present the following mem- 
bers of the advisory committee: E. H. 
Hufnagel, vice-president of the American 
National Retail Jewelers’ Association; 
Dr. A. F. Beal, Chief, Time Section, of the 
United States Bureau of Standards, 
Washington, D. C., and Paul Moore, sec- 
retary of the Division of Research Ex- 
tension, National Research Council, 
Washington. Mr. Falkenstein, of the 
Bronx Retail Jewelers’ Association, also 
attended. 

It happened that the first day of this 
conference was the funeral day of Dr. L. 
E. Fisher, of the Bureau of Standards, 
and an eminent Washington scientist, 
who did considerable work in behalf of 
the jewelry industry. It was due to Dr. 
Fisher’s efforts, enlisted by Mr. Spier, 
that the metric system was introduced 
in the trade. 

Mr. Spier, in the course of an affec- 
tionate eulogy on the deceased, told how 
the metric system, after many years of 
agitation, was finally established July 
1, 1913, and referred to Dr. Fisher as a 
remarkable scientist and a most lovable 
and amiable character. 

The conference appointed Paul Moore 
and Dr. Beal to draw up resolutions of 
Sympathy to be sent to the deceased’s 
widow. 

A proposed constitution and by-laws 
was read by E. A. Marsh and adopted. 


The main objects of the institute as out- 
lined on page 42 of the Report of the 
First Horological Conference of the 
Horological Institute of America, held 
in Washington, May 19 and 20, were 
emphasized. These objects are: 


(1) To promote the science of time- 
keeping. 

(2) To develop and establish a system of 
horological schools. 

(3) To promote short, practical try-out 

courses in horology in manual train- 

ing schools. 

To provide a satisfactory means for 

the certification of watchmakers. 

To create a helpful public opinion 

concerning the economic value to the 

country of correct time-keeping. 

To advance the cause of watchmak- 

ing in America. 

To unite into one national organiza- 

tion all persons interested in the art. 

To establish a headquarters in Wash- 

ington, D. C., in co-operation with 

the National Research Council. 


(4) 
(5) 


(6) 
(7) 
(8) 


The following membership fees were 
agreed upon: Active membership, $5 per 
annum; sustaining membership, $10 per 
annum; life membership, $100; patrons, 
$1,000. 

Each contributor will have the privi- 
lege of voting, either in person or by 
mail, at the annual meeting, for 21 
trustees who will be the directing factors 
of the Institute and will be representa- 
tive of every phase of the industry 
throughout the United States. Oz1e-third 
of these trustees will be elected for one 
year, another third for two years and 
the last third for three years, and there- 
after for three years. This plan, it is 
believed, will allow the retention of an 
adequate proportion of the trustees so 
as to be of help to the new ones coming 
in and thus co-operate to the best advan- 
tage. 

At a meeting of the board of trustees 
five members will constitute a quorum. 
From the trustees will be elected the 
officers, who will hold office for one 
year. The Executive Committee shall 
consist of the officers and four others. 
Three shall constitute a quorum of the 
Executive Committee. 
elected by the trustees will include presi- 
dent, vice-president, treasurer and sec- 
retary (non-voting and on salary). 

The standing committees comprise 
Membership, Employment, Publicity and 
Certification, membership of which need 
not be confined to the board of trustees, 
but may be appointed as occasion de- 
mands. s 

The Horological Institute of Americ 
will adopt a seal and will be incorpo- 
rated, the conference body having so de- 
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WINDOW SMASHERS BUSY 


Two Jewelry Stores at Madison, Wis. 
Visited by Thieves Who Escape with 
Loot Valued at $1,500 
Manison, Wis., July 28.—Taking advan- 
tage of the -week-end . holiday, burglars 
broke into three places in Madison, two 
of them prominent jewelry stores, and se- 
cured loot estimated to be valued at $1,500. 
Both jewelry robberies took place between 

Saturday night and Sunday noon. 

According to reports to the police, J. L. 
Klitsner, jeweler at 218 State St, and 
F, E. Freeman, jeweler at 109 W. Main 
St., each lost about $500 worth of jewelry 
merchandise. Ten watches, ranging. from 
$20 to $85 in value, were taken from the 
Klitsner store display window. Three 
empty watch boxes, which had contained 
watches taken from the window, were found 
near the high school on the following day, 
being the only clew. From the Freeman 
store there were missing eight watches, five 
diamond rings, five or six black onyx rings 
and a few other articles. The scene of 
the third robbery was the armory of the 
National Guard. 

Burglars concentrated their attention at 
the Klitsner store upon the window. Mr. 
Klistner, who lives in the rear of the store, 
heard noises about 5:30 a. M. Sunday. He 
got up and went to the front of the store 
but could hear or see nothing which alarmed 
him. He returned to bed and in a few 
minutes heard the crash of breaking glass. 
Rushing back to the store he discovered 
the window pane broken and the watches 
gone. Pinkerton detectives were notified 
by Mr. Klitsner, who is offering a reward 
of $50 for a clue, in addition to the $100 
reward offered by the Jewelers’ Security 
Alliance. The window had been cut and 
the watches taken through the hole thus 
made. It is thought that the thieves were 
after bigger loot, a previous display worth 
$2,000 having been in the window until just 
a day or two previous to the robbery. 

Valuable rings and watches were secured 
at the Freeman jewelry store. Mr. Free- 
man ciscovered the loss when he came to 
the store about 9 o’clock Sunday morning. 
The glass had been broken in a rear 
window to obtain entrance through a door 
fronting on S. Hamilton St. According to 
Mr. Freeman, the safe in the store had not 
been touched. He laid the burglary to the 
work of amateurs. 

Pinkerton operatives secured finger prints 
of the burglars who broke into the 
Klitsner store. The prints were sent to 
Chicago to be examined by experts at head- 
quarters. It is said that prints were also 
taken at the Freeman store and would prob- 
ably prove identical to those obtained at 
the Klitsner store. 





The Onondaga Pottery Co., Syracuse, N. 
Y., recently celebrated the 50th anniversary 
of its organization. The concern came in- 
to being July 8, 1871, at Geddes, N. Y., and 
was incorporated July 20 of that year. 
The first president was N. S. Gere. The 
firm’s greatest development has been in the 
past 30 years, and dates from the manage- 
ment of James Pass, who died a few. years 
ago. Since Mr: Pass’ death, Bert E. Salis- 
bury has been president:.’«-. 
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LAST TRIBUTE PAID 





Two Young Men Who Made Supreme Sac- 
rifice in World War Laid at Rest 
with Military Honors 


Proviwence, R. I. July 30—The last 
tributes were paid the past week to two 
young men associated with the manufac- 
turing jewelry industry of this city who, 
as American soldiers, paid the supreme 
sacrifice overseas. Their bodies have 
been returned from France to find their 


final resting places in the homeland. 
Former infantrymen, aartillerymen and 
machine gunner comrades donned khaki 


again and formed the escort of honor to 
the military funeral services and _ later 
went to the cemeteries, where “Taps” was 
sounded for the last time for these Rhode 
Islanders whose names are enscrolled on 
the roll of fame. 

Full military honors marked the funeral 
of Private Henry Muenzen, who at the 
time of his enlistment was employed by 
the Gorham Mfg. Co. He was a member 
of Company C, Machine Gun Battalion, 
Twenty-sixth Division, and his body was the 
first of the perished members of the unit 
to be returned from France. .He was a 
son of Mrs. Louise Muenzel, of 50 Dupont 
St., and died of pneumonia at a field hos- 
pital in Mouilly, France, shortly before 
the armistice was signed. His illness fol- 
lowed participation in several of the 
major engagements. 

Members of Troop C, Rhode Island 
Cavalry, 45 members mounted under com- 
mand of Lieut. Baird, and Sylvestre S. 
Payne Post, Veterans of Foreign Wars, 
united in paying tribute to the dead 
soldier's memory. Symbolic of the dead 
soldier, a riderless horse was led behind 
the hearse by one of the cavalrymen. Rev. 
John F. Reardon conducted the funeral 
services at the Church of the Assumption 
and burial was at St. Ann’s Cemetery, 
where Commander Harold L. Bailey and 
other officers conducted the committal 
services in accordance with the ritual of 
the Veterans of Foreign Wars. Taps 
were sounded by Bugler Daniel ‘Black, 
who was one of the dead man’s instructors 
overseas. 


Private Muenzel was born in Providence, 
Feb. 23, 1897, and was educated in the pub- 
lic schools and then entered the employ of 
the Gorham Mfg. Co. He joined Troop 
C of the Rhode Island Cavalry in the 
Spring of 1917, and remained with the 
outfit when it was changed to Company C, 
Machine Gun Battalion. He sailed for 
France, Oct. 3, 1917. Besides his mother 
he leaves five brothers and two sisters. 

The funeral of Corp. Ernest M. Munrece, 
Battery A, One Hundred and Third Field 
Artillery, Twenty-sixth Division, was held 
at Calvary Baptist Church this city this 
afternoon at 2 o’clock, Rev. M. E. Bratcher, 
assistant pastor, conducting the services. 
Burial was in the family lot in North 
Burial Ground. He was the son of Mr. and 
Mrs. Charles E. Munroe of 85 Dartmouth 
Ave. and died in a hospital at Bar-le-duc, 
France, of bronchial pneumonia on Dec. 23, 
1918. 

Upon leaving scheol he had worked for 
several years with Julius Mamluck & Co.. 
Precious stones. He enlisted in Mav. 1917. 
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as a private in Battery A and sailed with 
that unit in October of the same year as 
first class gunner. He was promoted to 
corporal overseas and made battery clerk. 
He was born in Providence, Sept. 23, 1892, 
and obtained his education in the Provi- 
dence public schools, graduating from the 
Messer Street Grammar School and study- 
ing for one year at the Technical High 
School. Besides his parents, Corp. Munroe 
is survived by one sister. He was a mem- 
ber of What Cheer Lodge of Masons and 
Swarts Lodge of Odd Fellows. 








Death of Henry C. Werbe 


INDIANAPOLIS, Ind., July 20.—Henry C-. 
Werbe, 71 years old, who for 18 years had 
been secretary of the jewelry firm of Julius 
C. Walk & Son, Inc., died recently at his 
home following a stroke of apoplexy. Mr. 
Werbe had been in failing health for more 
than a year, but his death came suddenly. 

Mr. Werbe had been a life-long resident 
of Indianapolis. and had been in the jewelry 
business in Indianapolis since 1868. He be- 
gan as a bookkeeper with the firm of Bing- 
ham & Walk which is now Julius C. Walk 
& Sons, Inc., and later transferred his in- 
terests to the Chandler & Taylor Co., en- 
gine manufacturers. In the Fall of 1889 he 
became associated with Mr. Walk and had 
been with his firm since, becoming secretary 
in 1903, when the firm was incorporated. 

Surviving Mr. Werbe are one daughter, 
Mrs. Helen M. Wellington, of Indianapolis ; 
one son, Thomas Chandler Werbe, ‘of 
Anderson; one sister, Mrs. Julius C. Walk, 
of Indianapolis, and two brothers, George 
A. Werbe, of Indianapolis and Herman A. 
Werke, of St. Louis, Mo. Mrs. Werbe, 
who was formerly Miss Anna Chandler, 
daughter of Mr. and Mrs. Thomas E. 
Chandler, died about 18 years ago. 








Death of O. B. Campbell 


ProvipENcE, R. I., July 30.—O. B. Camp- 
bell, who for the past two months has con- 
ducted a watch and jewelry repairing and 
engraving shop at 20 Main St., Woon- 
socket, after being at the head of the 
watch department for Harris Fellman in 
that city for more than a quarter of a 
century, died last Sunday afternoon at his 
home, 323 South Main St. He had been 
ill only about one week, death being due 
to a complication of diseases. 

Octavius Benjamin Campbell was born 
at Bay City, Mich., March 2, 1872, the son 
of Joseph B. and Helen (Antaya) Camp- 
bell. He was educated in Bay City and 
lived there most of the time until 1896 
when he accepted a position in the watch 
department of Harris Fellman, 132 Main 
St., Woonsocket, and remained there until 
about two months ago when he resigned to 
enter business for himself. 

Mr. Campbell was married to Miss Ella 
Rowse in July, 1899, who with a son and 
daughter survive him. He also leaves six 
brothers. His funeral was held from his 
home on Wednesday afternoon and burial 
was in Union Cemetery. 








J. H. Dopkeen, jewelry manufacturer, 
and whole repairer has engaged in business 
in room 612, in the Winter building, 
Boston, Mas. 
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DEATH OF JOHN A. SEELY 





Well-known Ogdensburg, N. Y., Jeweler 
Drops Dead at his Home in 
His 70th Year 


OcpEensBuRG, N. Y., July 27.—The sud- 
den death last Thursday of John A. Seely, 
one of the best known business men of 
Ogdensburg and one of the oldest and most 
prominent jewelers of this section, caused 
a severe shock to hosts of friends, not only 
in this city but in New York and other 
jewelry centers as well. Mr. Seely dropped 
dead on the lawn of his home, 62 Wash- 
ington St., about 10 a. m. He had appar- 
ently been in excellent health up to the 
time of his demise. His death was be- 
lieved to be due to heart failure. 

Deceased, who was a native of Ogdens- 
burg, was born here 69 years ago, came 
naturally into the jewelry business, his 
father, John F. Seely having been in busi- 
ness before him, and his grandfather, 
Joab. Seely, having come to Ogdensburg 
from Waddington, in 1820. Early in life 
the deceased joined the business of his 
father, joined the jewelry trade and later 
became a partner, under the style Seely & 
Son. He succeeded to the bustness on the 
death of his father, and in 1890 also organ- 
ized the J. A. Seely Mfg. Co., makers of 
brass fixtures, becoming president and man- 
ager of this concern. 

Mr. Seely was married in 1890 to Miss 
Lizzie Chapman, daughter of Richard B. 
Chapman and sister of the late Frank 
Chapman, for many ears president of the 
Ogdensburg bank, who survives him. Mr. 


' Seely was a member of St. John’s church 


and the Century club and was also treas- 
urer of the Oswegatchie Fair association. 

The Seely family dates back to early in 
the 16th century in this country, at which 
period Robert Seely was one of a party of 
about 900, all who in 1630, with Gov. John 
Winthrop, came over from England and 
established the corporation known as “The 
Governor and Company of the Massachu- 
setts Bay in New England.” Robert Seely 
whose family were very influential in Eng- 
land. was appointed by the crown surveyor 
to Gov. Winthrop. 

The late Mr. Seely was a progressive, 
enterprising citizen who was interested in 
all movements for the betterment of the 
city. He possessed a genial and affable 
manner and numbered his friends among 
the hundreds. Widespread regret was ex- 
pressed over his death and the sympathy of 
many friends will be extended to Mrs. 
Seely in her bereavement. 

The funeral services were held at the 
Seely residence Saturday afternoon aind 
were private. 








The July issue of the Elf published by 
Edwards-Ludwig-Fuller Jewelrv ‘Co. has 
been mailed to customers. This trade 
organ has starting in this issue an article 
contributed by the members of the organi- 
zation, dealing tritely with the present 
business conditions. The Elf takes the 
position that the turning point has been 
reached. Abundant crops make money 
easier, and while physical manifestations of 
the turning process is slow in getting into 
motion nevertheless there is abundant evi- 
dence that it was started. 
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LOOK OUT FOR HIM 


—_—_— 


Bogus Check Swindler, Who Is Said to Have 
Victimized a Number of Jewelers, 


Is Still at Work 


BatrmorE, Md., July 30.—A_ general 
alarm by the police of this city and the two 
major detective agencies has been sent out 
to the jewelers of the country to be on the 
lookout for one of the shrewdest bogus 
check operators now at large. Many jewel- 
ry stores of the east and New England 
States have been swindled to the extend of 
thousands of dollars. It is now believed that 
the check fraud operator is in New York 
State or is moving toward Pittsburgh. An 
illustration of one of the bogus checks is 
shown herewith. 

It is known definitely that he has operated 
for 15 months without capture. Police of 
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In Baltimore the swindler, through a 
trick, obtained the professional cards of a 
dentist and a physician. When he visited 
Mr. Miller’s store he falsely represented 
himself as “Dr. E. F. Knapp,” a local 
dentist of high standing. He obtained a 
diamond ring and gave the jeweler a check 
for $575. The check was made payable to 
Mr. Miller and was drawn on the Fidelity 
Trust Co., Baltimore. Investigation dis- 
closed that “Dr. Knapp” had no account 
with the Fidelity Trust Co., and that the 
signature was a forgery. 

Two weeks ago the mysterious bogus 
check man was in Baltimore. He visited 
the jewelry store of Mr. Koenigsberg, rep- 
resented himself as “Dr. F. E. Wagner,” 
a local physician. The real Dr. Wagner 
knew nothing of his name being used until 
detectives visited his office. The swindler 
even obtained possession of business cards 





THe FIDELITY TRUst Co 


a 


PAY TO THE 


ORDER OF 


FAC SIMILE OF BOGUS CHECK 


many cities have kept his operations a secret 
and it was not until this week that a rep- 
resentative of THE JEWELERS’ CIRCULAR 
learned something of the operations of this 
man. Briefly he is wanted for passing 
bogus checks as follows: 

Check for $650 on Mr. Koenigsberg, 30 E. 
Baltimore St., July 16, 1921. 

Check for $575 on W. J. Miller, 28 E. 
Baltimore St., June 10, 1920. In addition 
to the two checks passed on Baltimore 
jewelers he is wanted, according to the W. 
J. Burns International Detective Agency, 
Inc., for the following check operations 
against Boston, Mass., jewelers: A. Stowell 
& Co., $750. Schreve, Crump & Low Co., 
$775. He is also wanted for passing two 
checks for $200 at the Biltmore Hotel, New 
York and a check for $100 at Copley Plaza 
Hotel, Boston. 

The Burns’ agency, operatives for the 
American Bankers’ Association, is making 
every effort to apprehend this man. Charles 
L. Vietsch, handwriting expert of the Bal- 
timore office, completed an examination of 
the fraudulent checks given here and Mr. 
Vietsch admitted that the man’s identity 
is a puzzle. Mr. Vietsch, however, was 
emphatic in his assertion that the man 
who visited the Miller store more than a 
year ago and the man who swindled Mr. 
Koenigsberg is the same person. William 
A. Davis, divisional manager of the agency, 
has taken the necessary measures, country- 
wide in their scope, to cause the arrest of 
the swindler. 
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PASSED BY THE SWINDLER 


of Dr. Knapp, the dentist, and Dr. Wagner, 
the physician, which he handed to his pro- 
spective victims in establishing his identity. 
He obtained the cards by visiting the offices 
of the doctors. 

The swindler was in New York July 18, 
where he passed several checks drawn on 
the Fidelity Trust Co. Then he went to 
Boston where he visited several jewelry 
stores, making fraudulent representations 
and obtaining, valuable jewelry in return 
for the bogus checks drawn on the Fidelity 
Trust Co. 

According to local detectives he is a 
smooth, suave: worker... He.is described as 
45 to 50 years old, 5 feet 10 inches tall, 
175 pounds, high forehead, sometimes 
wears glasses and speaks with a slight 
German accent. His mode of operation is 
to represent himself as a professional man 
and he usually inquires concerning the re- 
setting of an old piece of jewelry. Finally 
he “decides to buy his wife a new ring or 
bar pin.” He usually dickers over the 
price of the article and finally produces a 
checkbook, looks over the stubs and writes 
a check in the presence of the salesman or 
member of the firm. The diamond ring 
obtained from the Koenigsberg store had a 
scratch number, S-37409 engraved inside 
the shank. 

The police here believe that the swindler 
will use the names of professional men in 
other cities in the same manner as he did 
here, even to the extent of giving checks 
on a bank of the city where he is operating. 





MRS. BLOOM SUES 


Mother of Bankrupt Indianapolis Jeweler 
Alleges Her Son Was Defrauded of 
Money Held in Trust for Her 


INDIANAPOLIS, Ind., July 28—Another 
phase of complicated actions that have re- 
volved around Oscar H. Bloom, Indianapolis 
jeweler, in the federal and State courts in 
the last year disclosed recently when Bloom’s 
mother, Mrs. Ida Bloom, filed suit in the 
Marion Superior Court, Room 4, against 
Arthur Valinetz, of the Heart Jewelry Co., 
and Philip Sachs and Max L. Sachs, of 
Sachs Bros., charging they had entered into 
fraudulent schemes to defraud her son of 
money held in trust for her. She asserts 
that when Oscar Bloom took charge of her 
property as agent he was inexperienced in 
business and that the defendants in 1919 in- 
duced him to engage in the diamond and 
jewelry business-on a large scale and then 
sought, by a series of money-lending 
schemes, to obtain title to the jewelry 
bought by Bloom. 


As a result of transaction conducted by 
the defendants, she asserts Bloom bought 
of the Sachs Bros. $500,000 worth of dia- 
monds, and in the transaction used money 
and property of the mother to the value of 
$50,000. He was unable to pay for the 
jewelry, and the Sachs Bros. obtained 
possession of the diamonds for $125,000, the 
complaint says, under the guise of charging 
interest. The transactions, she says, caused 
her to lose $50,000. She asserts Arthur 
Valinetz and the Heart jewelry store ad- 
vanced money to be used as a loan to Bloom 
by the Sachs Bros. 

Mr. Valinetz said that the charges are 
false and that as a matter of fact Bloom 
owes him $19,000. The question of the 
ownership of a large number of diamonds 
once held by Bloom has been before the 
federal bankruptcy court for many months. 
In July, 1920, Bloom filed a petition in bank- 
ruptcy, placing his assets at $39,749 and his 
liabilities at $488,192. He was then pro- 
prietor of a pawn shop at 220 E. Washing- 
ton St. In the same month Samuel Epstein, 
of Chicago, filed action in the federal court 
against Valinetz and 14 others to recover 
diamonds valued at $138,000, said by the 
defendants to be held as collateral on loans 
to Bloom. Judge Anderson appointed the 
State Savings and Trust Co. as receiver 
for the diamonds pending trial of the case. 

Herbert A. Wolff, of Greenbaum, Wolff 
& Ernst, general counsel for the National 
Jewelers Board of Trade, who, on behalf 
of the Board of Trade and certain of the 
large diamond creditors of Oscar Bloom, 
has been devoting much time to the Bloom 
case, when interviewed by the JEWELERS’ 
CIRCULAR reporter, said: 

“I do not feel that I wish to make any 
extended comment concerning the suit that 
has been filed by Mrs. Ida Bloom against 
Valinetz and the Sachs Bros. There are 
certain things imminently pending in this 
entire situation at the present time and it 
therefore seems to me inexpedient to make 
any public statement at this time. I will 
state, however, that I have reason to believe 
that certain action, which I know will meet 
with the satisfaction of the jewelry trade at 
large, will be taken in this matter before 
very long.” 
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SECOND GOLF TOURNAMENT 





Members of Chicago Jewelers’ Association 
Enjoy Contest at Edgewater Golf Club 
and Prizes Are Awarded 


Cuicaco, July 30—The request to “join 
the bunch at the 19th hole” was heartily 
complied with by the golf players of the 
Chicago Jewelers’ Association on the occa- 
sion of the second tournament held at 
Edgewater Golf Club yesterday. 

It was the largest attendance yet recorded 
at one of the outings and the day was ideal 
for golf. Every detail was perfectly worked 
out and those present were profuse in their 
praise of Wm. F. Juergens, who is a member 
of the club and acted as host of the 
day. A delightful lunch was served at 





WILL JUERGENS WHO ACTED AS HOST 


noon and in the evening a regular chicken 
dinner, and the crowd did full justice to 
both events. In fact most of those present 
were better in these two events than in the 
events of golf. 

Handicaps were given at lunch and the 
various contests explained to the players 
and at 2 o'clock 33 players started over 
this splendid course and some good scores 
were made. After the showers and a little 
rest came dinner at which the players were 
joined by quite a number who came out for 
the dinner and evening. 


When the cigars had been lighted Presi- 
dent Ross called the meeting to order and 
introduced B. J. Doyle, donor of one of 
the annual trophies. Mr. Doyle told how 
Wm. Drexmit had induced him to take up 
golf and told several good golf stories. 
Then Mr. Montgomery, chairman of the 
committee, was called upon to announce 
the results of the day’s play. 

In the first event, low gross score for 
the season, M. J. Kelly retains the honor 
he won at La Grange last month when he 
~ a a score of 79. Yesterday he scored 

There were slight changes in the group 
qualifying round for the President’s Cup. 
This was the last qualifying event and the 
winners of yesterday will compete in the 
next outings for the cup. The winners 
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yesterday were: M. J. Kelly, 79; Wm, 
Juergens, 79; J. T. Montgomery, 80; Roy 
King, 81; Lou Buss, 82; H. J. Rosenberg, 
8&2; R. A. Meade, 82. 

The aggregate low net for the season is 
held so far by M. J. Kelly with a total for 
the two events of 160, 36 holes. 

Event No. 4, which is for the longest 
drive made from the first tee at any outing 
of the season now has a record of 250 
yards made by J. T. Montgomery yesterday. 
Three men made drives of practically this 
same distance but as one was a guest and 
the other, M. J. Kelly, winner of other 
prizes, they were disqualified by the rules 
of play. 

For the low net of the day, 79, Wm. F. 
Juergens was presented with a silver compot 
given by Louis Goldman as the prize in 
event No. 5. 

The blind bogy event brought out a tie 
between Louis Buss, Roy King and R. A. 
Mead, each having the lucky number, 89. 
In the draw Mr. Mead succeeded in getting 
the umbrella offered in this event. 

In event No. 8, match play against bogy, 
using full handicap, Roy King won with 2 
up on bogy. 

The prize for best nine holes in the after- 
noon, players choice, M. J. Kelly won with 
34. 

The short drive prize, an ash tray, went 
to J. E. Ewan with a record of 10 yards 
from the first tee. He had little or no 
competition. 

For the greatest improvement of score, 
compared with the LaGrange record, 
players with a handicap of 15 or more, was 
won by “Gus” Weinfeld, who will now 
study the book on golf written by Chick 
Evans, which was the prize. “Gus” had 
some keen competition but none could show 
a gain equal to his, reducing his score from 
150 to 133. 

Event No. 11 was Team Match. A com- 
mittee had secretly matched the players into 
16 pairs and decided the loser in each set 
should give the winner a golf ball. The 
pairs were as follows, the first named in 
each set being the winner: M. J. Kelly, 
J. T. Montgomery; Hugo Oppenheim, M. 
V. Dickinson; Lou Buss, Wm. Drexmit; 
S. A. Scott,:S. Y, Ball; Chas. Ross, Lou 
Schaefer; Frank Moran, Jake Swartchild; 
Fred Hoefer, Joe Kucera; Wm. Juergens, 
J. E. Ewan; Claud Wheeler, John Wagner; 
Sol Hess, “Manny” Adler; Jack Friedland, 
Gus Weinfeld; Roy King, E. L. Deane; 
Harry Radix, H. J. Rosenberg; Howard 
Seeback, E. Stern; B. J. Doyle, E. A. 
Kelly. 

Then the story telling and the social part 
of the day was started and it was a late 
hour when all of the party said good byes 
and resolved to be at the next outing in 
full force. 








Jack H. Grosse of the Hess & Culbert- 
son Jewelry Co., has accepted the manage- 
ment of the local branch of the Whitehead 
& Hoag Co., Newark, N. J., and entered 
upon his new duties on Aug. 1. He suc- 
ceeds S. S. Hewett, who has been trans- 
ferred to the Chicago offices of the firm. 
The New Jersey company is a large manu- 
facturer of advertising novelties and high 
grade trophy jewelry. It maintains offices 
in the Chemical building, having a large 
distributing branch here. 
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ROBBED HIS EMPLOYER 


Young Man Who Stole Gems and Jewelry 
from Raleigh, N. C., Concern Admits 
His Guilt When Arrested 

RaeicH, N. C., July 27—Following the 
theft of diamonds, and jewelry from H. 
Mahler’s Sons, 228 Fayetteville St., Donald 
A. Harrison, who has been in the employ- 
ment of the concern for eight years, was 
brought here last Wednesday night from 
Petersburg, Va., where he had attempted 
to dispose of a part of his stolen valuables. 
Last Wednesday night Harrison made an 
open confession to the police of the entire 
affair and the majority of the stolen prop- 
erty was returned to Mahler’s Sons along 
with a number of the company’s tools which 
Harrison had taken with him in his flight 
from the city Saturday, July 16. 

Harrison was given a hearing by Judge 
W. C. Harris of the city court and after 
pleading guilty to the charge of larceny of 
approximately $1,500 worth of jewelry, was 
bound over until the September term of the 
Superior Court of Wake county. Bond 
was set at $2,500. 

Since 1917 Harrison had been in the em- 
ploy of Mahler’s Sons as a jeweler, and 
through the entire four years no suspicion 
of such a character was ever brought 
against him. When his sudden disappear- 
ance was discovered an inventory was taken 
by the Raleigh jewelers and the gold, dia- 
monds, and platinuum were found to be 
missing. 

Leaving Raleigh Saturday night, July 16, in 
an automobile that he had previously bought, 
Harrison attempted to dispose of part of 
his stolen goods in Petersburg the next 
Monday, but was arrested by the Petersburg 
police after an unsuccessful attempt to sell 
the platinum in a store in that town. Officer 
Tom Crabtree of the local police force was 
sent to Petersburg to bring the offender to 
Raleigh. 

After the hearing before the city court and 
the setting of the bond, the tools which Har- 
rison had in his possession were examined 
and those belonging to his former employers 
were returned to H. Mahler’s Sons. Nearly 
all of the stolen jewelry was found in Har- 
rison’s possession and a record made of that 
which was returned to the local jewelers. 

Harrison is 28 years of age and came to 
Raleigh from Ohio in 1917. 








Death of V. W. Shotwell 

Vanderbeeck W. Shotwell, for 14 years 
associated with N. H. White & Co., whole- 
sale jewelers at 21 Maiden Lane, New York, 
died at his home in Plainfield, N. J., Tues- 
day night, July 26, after a lingering ill- 
ness. 

Mr. Shotwell was born at Duluth, Minn., 
in 1888 and was educated in the public 
schools and in early life came to Plainfield, 
N. J., with his parents. After finishing 
the elementary schools he graduated from 
high school and then accepted a position 
with N. H. White & Co. At the time of 
his death he was assistant to the head of 
the diamond department of that concern. 

The funeral was held at 2.30 p. m. last 
Friday from his home and the interment 
was in -Hillside Cemetery, at Plainfield. 

The deceased is survived by his father, 
mother and two sisters. 


| 
| 
| 
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The Proposed Watch Tariff 


New York, July 29, 1921. 
Editor of THE JEWELERS’ CIRCULAR, 

We have read with great interest in 
your last issue the views expressed on 
the opinion of the Fordney Tariff Bill 
now before Congress and would like 
very much to submit our view on this 
Bill which is as follows: 

The schedule as written is indeed far 
from being a fair deal to any of the re- 
tail jewelers in the United States and the 
sales necessarily must be tremendously 
effected should the bill remain unchanged. 

A short time ago one of the gentle- 
men in the House stated that the law 
of commerce is identically the same as 
the laws of health. If you violate the 
laws of commerce you obtain the same 
results as violating the laws of health. 
A run-dowu condition in commerce. It 
is surprising that so few people want to 
realize that trade exists today on ex- 
change, and not merely on over-produc- 
tion of manuéacturing plants who believe 
the governmcnt should put a wall around 
the country and cut out all competition 
as far as cotipetitive prices and quality 
are concerned and make the American 
citizen buy whatever they are willing to 
put on the market at prices to suit the 
pocketbook of the manufacturers. China 
has tried this 3,000 years ago. The 
broken wall remains today as a warning 
to the civilized countries. 

Inasmuch as this country is producing 
twice as much as the population can use, 
foremost economists are pointing to the 
fact that for the next 100 years at least, 
this country must be an_ exporting 
country and thereby support the world’s 
commerce. As former Comptroller of 
Currency Hon. Williams said lately: 
“The U. S. A. must be for generations 
to come the dominant financial power 
of the world and therefore the umpire 
of the world’s commerce.” 

Why should our ships go across loaded 
with surplus merchandise, go to other 
countries and tell them “We do not want 
to take your merchandise back to Amer- 
ica as there is a restriction, prohibition 
on imports prevailing.” “Go and sell 
your merchandise for gold to another 
country, give us in exchange gold which 
we will take in a small safe with us to 
America and the rest of the steamer will 
be empty bottom.” 

The watch schedule is one of the 
schedules which demands such compari- 
son. Not only have some American fac- 
tories succeeded in submitting to the 
Senators some complicated statements 
which are impossible to be understood 
by the laymen, but furthermore, they are 
putting forward unjust claims, for 
imstance, they ask for three classifica- 
tions on 17 jewel watches and the duty 
of $3.50 each for 17 jewel and adjusted 
to temperature; $4.75 each having 17 
jewel and adjusted to three positions, 








$6.50 having 17 jewels and adjusted to 
five positions. 

Now Wuat 1s Position ADJUSTMENT? 
No other country in the world that 
we know of, is classifying their 
watches on positions, because this is a 
vague statement. If a watch is supposed 
to be high class it must be adjusted in 
any position to run. No specified three 
or five position will do. It must be ad- 
justed in any position and if the adjuster or 
regulator would find it not running while 
in a position of an angle of 60°, he 
would have to look into the movement 
and make it run. At 55° also at 50°, the 
same operation, and we would come down 
to a multitude of numbers of position 
which does not teach us anything else 
except that a good watch, like any pre- 
cision instrument, must be of precision 
and regulated to run in the various posi- 
tions it is put during its use. 

We do not want to speak about the 
case industry which is suffering tre- 
mendously should the tariff go into effect 
as demanded by the Committee of Ways 
and Means and which covers almost in 
full the text of the proposal of the Amer- 
ican Watch Manufacturers. Three- 
fourths of their production when running 
at full capacity is used for Swiss move- 
ments and it would be obvious to add to 
this statement. 

Take the timer proposition 70 to 90 
per cent. being used by the Government, 
the rest for research work, none of them 
are made in this country, there is no 
protection necessary whatsoever, yet the 
duty under Par. 368 would hardly allow 
any timers to come to this country with- 
out paying at least a duty equivalent to 
ad valorem duty cf 100 to 135 per cent. 

Taking into consideration that the 
tariff demands for marking the move- 
ment with the name of the maker; there 
are many hundreds of small factories 
making watches and besides having trade 
marks, the name of the maker would 
have to be engraved on small movements 
where there is not space enough on the 
bridge to apply the engravings for the 
number of jewels and adjustment. Fur- 
thermore, the Government requires ad- 
justments as well as the jewels to be 
engraved in words and letters and how 
this can be ‘done on small six, seven and 
eight ligne movement, seems impossible 
to solve. 

It is unjust to charge for 17 jewels 
adjusted to five position, $6.50 specific 
duty under the new tariff and to charge 
$2.00 for a 15 jewel movement. There is 
a difference of $4.50 for two jewels, inas- 
much as almost all of the 15 jewel 
watches imported in this country could 
be considered five position adjustment. 
$4.50 for two jewels and while the im- 
porter now, under the old tariff is pay- 
ing 30 per cent. duty on jewels, because 
he imports same with the watches, the 
manufacturers in this country have the 
advantage of paying 10 per cent. duty on 
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the same article, there is no sense what- 
soever for charging $4.50 for two jewels 
which are bought by the American manu- 
facturers now and imported in this 
country at an average cost of less than 
50 cents. Furthermore, raw material for 
watches, such as steel, nickel and copper 
or brass is coming to a great extent from 
this country and exported to the con- 
tinent, entered into Switzerland at a very 
low rate of duty and re-exported to this 
country with a prohibitive duty. 

It is further to be considered and of 
striking evidence to all American visitors 
in European watch factories what large 
percentage of machinery used in the 
manufacture of watches comes from 
U. S. A. Some of the largest factories 
have above 80 per cent. of their ma- 
chines come from this country. 

A hundred million inhabitants of the 
U. S. must have American watches as 
well as imported watches which are not 
made in this country. Some American 
factories especially case factories, depend 
to a large extent on European samples 
for styles and up-to-date models. 

Labor in watch factories has increased 
in Europe to a high average these last 
years. Adjusters are paid big wages and 
prices for labor is coming down, but 
very slowly, inasmuch as the cost of liv- 
ing through the low exchanges and the 
flat paper money currency is continuing 
to be predominant in Europe. Further- 
more, since the International Labor Con- 
ference in Washington, the Swiss lave 
adopted a 48 hour a week schedule. 
There is no more difference in the work- 
ing conditions and hours of labor in the 
watch factories in Europe than the watch 
factories of America. 

Swiss watch makers are American con- 
cerns the same as the several American 
watch companies. This bill is affecting 
them vitally. 

Every jeweler should write his Con- 
gressman in order to have this schedule 
changed so that Swiss movements which 
cannot be duplicated in American fac- 
tories can be imported in this country 
and thereby continue to give the Govern- 
ment additional revenue. 

A. Wittnauer Co., 
M. S. Wittnauer, President. 


Charges for Appraisements Made for Insur- 
ance Companies 
Hartrorp, Conn., July 28, 1921. 
Editor, THE Jewerers’ Crrcurar: 

A situation has arisen among the larger 
jewelers of our vicinity which may have 
been duplicated in other parts of the 
country and perchance has been called to 
your attention before this, but we have 
not seen any mention of same in your Cir- 
cular, 

We allude to the extensive business done 
by insurance companies of insuring per- 
sonal jewels under so-called “Tourist 
Policy.” These jewels, under the ruling of 
the United States companies, must be ap- 
praised by some high-grade jeweler in the 
locality where. the policy is written, the 
jewelry must be listed at its replacement 
value and cértified to as to the correcttiess 
of this list by the jeweler himself. 

Our inquiry to you is to find out through 
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your periodical the custom followed by 
jewelers in other localities as to a charge 
for the work above specified, whether in 
their opinion it should be borne by the 
customer or by the insurance company. 

A few years ago these policies were only 
written by foreign companies and very few 
were taken out. In our locality one of the 
largest insurance companies in this country 
has gone into the work extensively and we 
have very numerous calls for this work, 
averaging sometimes from two to six daily. 
The insured, who are usually customers of 
the jeweler, feel but rarely that they should 
pay for the service rendered and it places 
the jeweler in an embarrassing position 
as to how to discriminate between a cus- 
tomer who has purchased most of the 
jewels in question from his establishment 
and the other customer who has purchased 
but very little therefrom. 

We are strongly of the opinion that the 
insurance company should pay a certain 
amount to the jeweler, at a rate based on 
the size of the policy, as by that method the 
jeweler can be paid in a slight degree for 
the great trouble he is put to and will be 
released from any embarrassment which 
would result from the variation of charges 
with his customers. 

If you think it best to give this letter 
publicity, that it may receive comments 
from other jewelers who may have this 
question at issue, we think it would be of 
great interest to the trade as there is no 
doubt that this form of jewelry insurance 
will be greatly increased in the years to 
come. 

Thanking you for the interest which we 
think you will take in this matter, we are 
Respectfully yours, 

Henry Koun & Sons, Inc., 
Samuel H. Havens. 
Asst. Sec’y. 








Further Arrangements for the A. N. R. J. A. 
Convention at Buffalo, N. Y. 

Burrato, N. Y., Aug. 1.—Indications are 
that the exhibits at the convention of the 
American National Jewelers’ Association, 
to be held here in September, will be one 
of the finest in the history of the A. N. R. 
J. A. The entire banquet hall of the La- 
fayette hotel, where the convention will be 
held, will be turned into a mammoth jewelry 
store. 

Reservations for space in the exhibit 
, booths are being rapidly taken up. These 

booths will be most attractive. The prevail- 
ing tone will be old ivory. Uniformity will 
be a feature of the displays, all of the 
booths being of the same size, and the show 
cases, name plates, etc., following one style. 

Alfred O. Bald, the State Secretary who 
is making arrangements for transportation, 
reports good progress. He is taking up the 
matter of getting special rates with the 
various trunk line associations, and has re- 
ceived replies from all but one. Replies so 
far have been favorable, he reports, to allow- 
ing round trip tickets to Buffalo at a cost 
of one and one-half fare. 

Many special parties have been arranged. 
There will be one from New York, another 
from Chicago, and another, by boat, from 
Cleveland. Central States jewelers are also 
planning to make up a special boat party, 
making the trip from Cleveland. E. R. 
Abrahamson of Cleveland, Ohio State 
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Secretary, is looking. after arrangements 
for parties from Cleveland. 

Final plans for the entertainment program 
would be announced Thursday evening of 
this week, it was expected, when the enter- 
tainment committee met. This program is 
an elaborate one, including a trip to Niagara 
Falls, and also a beach party. 

The following representatives of the 
wholesalers have been added to the enter- 
tainment committee: Ralph E. Smith, of 
King & Eisele; J. Nelson Vandervoort, of 
Vandervoort Bros.; Richard J. Petersen, 
of Petersen, Max & Co., and Arthur B. 
Warner, of White, Wile & Warner. 





Chicago Jeweler Files Complaint Against 
H. M. Berlin Held in Jail at 
Hartford, Conn. 


Cuicaco, July 28.—When the police of this 
city located Harry M. Berlin, for whom 
they have been searching the past three 
weeks he was found to be in jail at Hart- 
ford, Conn. This information was given to 
N. Goldsmith today by the police and they 
stated that as soon as his case there is dis- 
posed of he will be returned here to answer 
the charge of obtaining goods under false 
pretense, preferred by Goldsmith after he 
had delivered merchandise to Berlin and re- 
ceived a worthless check in payment. 

Berlin has quite a long record and it was 
through an article in THe JEWELERS’ Cir- 
CULAR, published in March 23 issue, that 
suspicion was directed to his deal here. 
Berlin arrived in Chicago the first of the 
month and made an appointment with N. 
Goldsmith, of N. Goldsmith & Bro., 160 
Wells St., to look over his line on Sunday, 
the 3rd. Of his purchase about $300 worth 
was delivered to him at the LaSalle Hotel 
where he was stopping. He paid for this 
with a check and the balance of about 
$1000 to be shipped to him at Newark, N. 
J., where he operates a bargain and mail 
order house. 

On Monday Goldsmith was telling E. J. 
Gall, Chicago manager for J. Gottlieb, about 
the deal and Gall recalled reading an ar- 
ticle in THE JEWELERS’ CrRCULAR about a 
man named Berlin and told him of his sus- 
picions. Together they visited the office of 
the representative of THE JEWELERS’ Cir- 
CULAR and verified the suspicion. Goldsmith 
immediately placed the matter in the hands 
of the police and swore out a warrant for 
the arrest of Berlin. 

In the meantime his record had been 
looked up and it has been learned that he 
has often been in trouble but in some man- 
ner always escaped punishment. He has been 
doing this kind of business for several years 
with the exception of the time he spent in 
France as second lieutenant in the intelli- 
gence department of the army. 

In making his purchase of Goldsmith he 
presented as identification a permit from the 
New York police department for carrying 
a revolver. His picture and signature were 
on the card and he also offered Masonic 
credentials. Goldsmith said there was not 
a thing about the transaction to excite sus- 
picion. He selected only cheap merchan- 
dise and persistently refused to consider bet- 
ter goods. 

No details of the charge in Hartford 
could be obtained and it is not known how 
soon he will be brought here. 
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JEWELRY PLANT ROBBED 


Police Think Theft of Dies and Samples 
from Providence Jeweler an Attempt 
to Cripple the Business 

Provivence, R. I., July 30.—The manu- 
facturing jewelry establishment of Orizio 
Tafuri and John Albanese, doing business 
as the Ideal Jewelry Co., fourth floor, 157 
Orange St., was broken into and property 
valued at upwards of $2,500 stolen. The 
robbery was discovered by one of the pro- 
prietors this morning when he went to open 
up for the day. He immediately notified 
the police who at once began an investiga- 
tion, as a result of which they characterized 
the break as a “spite job.” 

The loss of dies, which would not be at- 
tractive commercially to an ordinary thief, 
the police say has more the appearance of 
an attempt to cripple the company’s busi- 
ness. The robbers bungled an effort to 
make it appear that the door was forced and 
that a storage cabinet in the factory had 
been pried open, when, the police assert, 
the door was opened with a key and the 
cabinet’s combinaticn was worked by some- 
one who was familiar with it. 

The property stolen consists of 35 steel 
dies used in the conduct of the business 
and valued at $1,050; a drummer’s sample 
case and line of samples, valued at $200; 
298 feet of gold chain, valued at nearly 
$1,000; 75 flexible bracelets, valued at $100, 
and 100 bracelets, valued at $100. 

The lock on the door had been removed 
from the inside and put in place to indicate 
that it had been pried off. Jimmie marks 
on the cabinet, the investigators were able 
to determine, could not have been made with 
the cabinet closed. Information was given 
the police by the proprietors of confidential 
reasons for believing that the place had 
been entered by some vindictive persons not 
bent on robbery alone. The dies, the police 
say, would hardly be worth carrying away 
for the metal in them. 











Buffalo Firm Charges Salesman with the 
Theft of Diamonds 


BurraLo, Aug. 1.—Arrangements are 
now being made to get papers for extradi- 
tion preceedings to bring to Buffalo 
Edward S. Shapiro, 32 years old, of Chi- 
ago, salesman for White, Wile & Warner, 
manufacturing jewelers at 1027 Main St., 
here, who, police have been notified, has 
been arrested at Mt. Vernon, Ii. 

Shapiro is accused of the theft of $5,000 
worth of uncut diamonds from the Buf- 
falo firm. The arrest was made on a 
secret indictment returned by the grand 
jury. Inspector Charles Zimmerman, of 


the detective bureau, says it is. expected . 


the man will fight extradition. 

Shapiro is said to have disappeared from 
Buffalo some three weeks ago with the 
gems. When he did not return, the mat- 
ter was placed in the hands of the grand 
jury and the indictment was returned. 

Shapiro was married on June 30 to Miss 
Esther Carp, daughter of a St. Louis busi- 
ness man. 








Louis Striker, Buffalo, with his family, 
is spending the summer at Crystal beach. 
Another Buffalo jeweler summering at the 
beach is Frank Ehrenfried. 
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Oriental Pearl NecKlaces 
Loose Pearls for Additions 








Fancy Cut DIAMONDS and PRECIOUS STONES 
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Michael Dreicer’s Death a Loss to the Business World 





Late New York Jewelry Merchant a Prominent Factor in Upbuilding of 
Business District of Metropolis—His Art Treasures Left to the 
Metropolitan Museum of Art 




















The funeral of Michael Dreicer, head of 

Dreicer & Co., 560 Fifth Ave., New York, 
whose death was reported in last week’s 
issue of THE JEWELERS’ CIRCULAR, was 
held from the chapel of the Ethical Cul- 
ture School, 64th St. and Central Park 
West, the Rev. Dr. Elliott officiating. He 
died on Tuesday, July 26, at Deepdale, 
L. I., his country estate. 

The body was bought from Deepdale, 
L. I., to the Queensboro bridge, where an 
escort of motorcycle policemen met the 
cortege and led it to the chapel. 

The honorary pall-bearers were Alfred 
E. Smith, Colonel Michael Friedsam, H. 
Hirschfield, Samuel Knapp, Frank Tilford, 
Charles E. Thorley, Police Commissioner 
Richard E. Enright, Joseph W. Harriman, 
William H. Edwards, Dr. Herbert L. 
Wheeler, William D. H. Perrine, Walter 
T. Stern, Carl Henschel, Roland C. Mon- 
roe, Fred Phillips and Mitchel Samuels. 

After the service the body was taken 
to Woodlawn Cemetery for burial. The 
motorcycle escort accompanied the cortege. 

Mr. Dreicer was for many years one of 
the leading authorities in this country on 
precious stones and was a prominent man 
in affairs of the trade. 

Provision of the Will Left by Mr. Dreicer 

The will of Michael Dreicer, head of 
Dreicer & Co., jewelers, who died July 26 
at Great Neck, L. I., disposes of an estate 
of more than $3,000,000 in real estate and 
personal property. The will was made six 
days before Mr. Dreicer’s death, and gives 
his collection of paintings, etchings, tapes- 
tries, etc., of the Metropolitan Museum of 
Art to be kept for 25 years in a room 
known as the “Michael Dreicer Collection.” 
Mr. Dreicer stated that his executors should 
determine, in case of dispute, which of his 
possessions were “works of art” under the 
clause giving such property to the museum. 
This art gift is valued at more than 
$1,000,000. 

Mr. Dreicer gave $10,000 each to St. 
Luke’s Hospital, Mt. Sinai Hospital, Pres- 
byterian Hospital and Montefiore Home, 
and directed that $5,000 be distributed 
among his employes. His executors were 
directed to buy a set of pearl studs for 
his lifelong friend, Louis V. Bell. A be- 
quest of $20,000 went to Minnie A. Mor- 
gan, of 241 E. 49th street, for “faithful 
service.” 

Mrs. Maizie Dreicer, widow, receives the 
Fifth avenue residence with all its furnish- 
ings, except the works of art, and the coun- 
try home, Deepdale. She gets $100,000 out- 
right and the income from half the residuary 
estate. Upon her death the principal passes 
to the residuary estate. 

Mr. Dreicer provided a trust fund of 
$500,000 for his mother, Mrs. Gitel Dreicer, 
of 4 E. 78th St., and $100,000 each is left 
to three sisters, Mrs. Frances Davidson and 
Mrs. Mamie Lazar, of 4 E. 78th St., and 
Mrs. Regina Sternbach, of 11 E. 60th St. 


Three nephews are given $5,000 each. 

The half of the residue not left to the 
widow goes to Mr. Dreicer’s children, 
James, 12, and Donald, 10 years of age. 
They get the income from all the residue 
on the death of their mother and the prin- 
cipal goes eventually to the issue of the 
children. 

Mrs. Mamie Lazar, sister, and the Fifth 





THE LATE MICHAEL DREICER 


Avenue National Bank are named. as 
trustees. 


Mr. Dreicer a Potent Factor in Real Estate 
World 

That the late Michael Dreicer was a 
potent factor in the development of the fine 
buildings in the new shopping district of 
New York and that he set an example for 
commercially attractive buildings that was 
followed to the great advantage of the 
city at large, was well brought out in a 
special article that appeared in the New 
York Times, Sunday, explaining how he 
had influenced the beauty of Fifth Ave. and 
gave in detail some of his real estate in- 
vestments and enterprises in which he was 
interested. Says the Times: 

“In the death of Michael Dreicer last 
week Fifth Ave. lost not only one of 
its well-known merchants, but one who, 
in its commercial : building development, 
exerted a healthy influence in the com- 
bination of architectural beauty and 
reasonable height with the demands of prac- 
tical utility. Mr. Dreicer, who was a com- 
paratively young man, being in his fifty- 
third year, had been actively interested in 
Fifth Ave. realty for nearly 20 years. Re- 
cently his attention centred strongly in 
Fifty-seventh St., within the rapidly grow- 
ing business block between Fifth and Sixth 
Ave., and he was the pioneer builder of 
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large business structures there. Some of 
the properties which he or his realty cor- 
porations purchased have been sold, but on 
his death he was the owner of six choice 
properties on or near Fifth Ave., showing, 
for 1920, an assessed valuation of $3,545,000, 
the land value being $2,955,000. 

“These parcels were: Southwest corner 
of Fifth Ave. and Thirty-ninth St., formerly 
occupied by the Vantine firm and now the 
new Ovington Brothers’ home; the Fifth 
Ave. church property in Forty-sixth St., 
just west of the avenue and adjoining the 
Dreicer jewelry store on the Fifth Ave. 
corner; the two six-story buildings at 670 
and 672 Fifth Ave., southwest corner of 
Fifty-third Street; the 1l-story building at 
6 and 8 West Fifty-seventh St., adjoining 
the new 25-story Heckscher building, and 
his city residence at 1,046 Fifth Ave., be- 
tween Eighty-fifth and Eighty-sixth Sts, 

“Of these properties the seven-story 
structure and plot on the Thirty-ninth St. 
corner, opposite the Wender home and ad- 


- joining the Lord & Taylor store, is the 


most valuable, the land value for taxation 
being placed at $1,125,000. Mr. Dreicer ac- 
quired that property in 1904 and it illus- 
trates his wisdom in foreseeing the big de- 
mand for high-class retail trade in that 
centre. .The Burton Brothers, who owned 
part of the remainder of the block, rounded 
out their holdings a few years later, and 
when the Lord & Taylor store was built, it 
covered all the block front except the 
Dreicer corner on Thirty-ninth St. Not- 
withstanding the high rental that Mr. 
Dreicer enjoyed from the property, it is 
interesting to note, as illustrative of the 
rapid increase in realty and rental values 
there, that the members of the recently dis- 
solved Vantine firm, when they leased the 
building to the Ovingtons for the remainder 
of the leasehold, obtained a price from the 
new occupants which will net the retiring 
Vantine: firm members, it is said, more 
than $20,000 a year. 


“The Fifth Ave. church property was Mr. 


Dreicer’s last purchase, and possession was 
not to be taken until the new church edifice 
on Park Ave. above Fifty-ninth St. is com- 
pleted. It is an extremely valuable parcel, 
being one of the largest available in that 
well-built-up vicinity for commercial im- 
provement. With the parsonage at 2 West 
Forty-sixth St., the entire church plot has 
a frontage of 100 feet on the south side of 
the street, the assessed land value being 
close to $450,000. .No announcement of 
Mr. Dreicer’s contemplated improvement of 
the property had been made. 

“The two properties most closely asso- 
ciated with Mr. Dreicer’s idea of what the 
new commercialized Fifth Ave. should be 
are at 670 and 672. They occupy the site 
of the old Gallatin house, one of the fine 
residences on the avenue a generation ago 
and which remained until purchased by Mr. 
Dreicer in 1913 for about $1,000,000. The 
house adjoined the Mrs. W. K. Vanderbilt, 
Jr., residence, and on the opposite Fifty- 
third St. corner is St. Thomas’s Church. 
The demolition of the Gallatin house, 
which promptly followed its sale, attracted 
sharp attention to the invasion of trade in 
that Vanderbilt centre, where, for many 
years, efforts had been made to prevent 
the encroachment of trade. 

“With the opportunity before him of 
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Keep Cool in 
Hot Weather 
Sell Electrical 
Home Appli- 
ances 
Sell Vacation 
Specialties Now 


“LET thy raiment be as 
costly as thy purse can stand, 
for the apparel doth oft pro- 
claim the man,” was good 
advice to a dandy of Shake- 
speare’s time, and it is just as 
good for a jeweler’s store 
today. Your store window 
proclaims you. Its neatness 
and attractiveness are the first 
impression made by you on 
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Light and Dainty 
Jewelry is in harmony 
with the airy muslins 
and dimities my lady 
wears these hot af- 
ternoons. She is 
looking for stone set 


Bar Pins, Barrettes, 


your customer. Keep it up to 
date. We have a snappy line 
for your store and are “At 
your service for success.” 
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Sell Vernon Silver Plate for the Summer Cottage. 


We will supply you with the above and also with 
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| BUSINESS PSYCHOLOGY, No. 4 
If YOU Want Good Business 


go after it!—don’t wait for it to come to you. Business is booming in many other 
fields, simply because some enterprising ones got tired of waiting, got together, and 
went after it. 

Good business is vastly more than stocking a store or factory and then daring 
buyers to come in. 

Good jewelry is not a luxury, it is an absolute necessity for all cultured people. 
Let’s end our mutual consolation work and go after the legitimate business that is 
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erecting a moderately tall building in the 
flat factory-liké architecture of the ordi- 
nary loft, which would have marred much 
of the Gothic beauty of St. Thomas’s 
Church by a horrible contrast, Mr. Dreicer 
had the present six-story structures planned. 

The Gothic type of architecture with a 
limestone front was adhered to, conform- 
ing pleasantly with the light stone Vander- 
bilt houses on the remainder of the block 
to the south as well as with the stately 
church. That some of the Fifth Ave. in- 
terests and owners whose minds were 
formed in a harder material mold than 
that of Mr. Dreicer’s criticised his lack of 
judgment in thus throwing away prospec- 
tive dollars, was indicated in 1915 at a 
luncheon of the Fifth Avenue Association. 
Speaking at that time on the development 
of the avenue, Mr. Dreicer said he had 
limited his new buildings to six stories be- 
cause he believed they would prove a bet- 
ter paying proposition for the avenue than 
much taller structures. 

“‘T have tried to employ some artistic 
treatment, not forgetting the prime factor 
of productive returns,’ he said, ‘but I will 
admit that some builders and others think 
I am short-sighted. As yet I see no reason 
to change my attitude regarding business 
with beauty on Fifth Ave.’ 

“Each building covers a frontage of 25 
feet, their combined assessed value in 1920 
being, with improvements, $1,265,000, the 
immediate corner representing $700,000 and 
$565,000 for the adjoining one. The lot is 
110 feet in depth. The buildings are 
rented for long terms, the corner one to 
Revillon Freres and the adjoining struc- 
ture to Hoffstadter & Co. 

“In 1911 Mr. Dreicer made his first 
realty investment in Fifty-seventh St., pur- 
chasing from an operator the two fine 
houses at 10 and 12 West Fifty-seventh St. 
for about $400,000. The house at 312 was 
the home of Mayor William E. Strong dur- 
ing his term of office. Mr. Dreicer erected 
the ten-story building now there and it was 
re-leased on a long term to Henri Bendel. A 
year ago it was sold by Mr. Dreicer to 
Adolph Lewisohn & Sons. In 1916 Mr. 
Dreicer bought the adjoining property at 
6 and 8, and soon after erected the 11-story 
structure on the plot, the assessed valuation 
of which is $700,000. Mr. Dreicer’s town 
house, fronting 22 feet, is assessed for 
$160,000 His country home was Deepdale, 
near Great Neck, built by W. K. Vander- 
bilt, Jr. Mr. Dreicer’s mother purchased 
it as a gift for her son only a few years 
ago. 

Mr. Dreicer was also interested in the 
purchase from the Havemeyer owners of 
the Delmonico property, on the northeast 
corner of Forty-fourth St., opposite the 
Harriman National Bank, of which Mr. 
Dreicer was a director. Later the prop- 
erty was transferred to the Delco Realty 
Company, which is controlled, it is said, 
by some of the directors of the bank. 








The location of the Steele building on 
Central Ave. near Third St., Great Falls, 
Mont., which it occupied at the time the 
old Steele building burned, will be occupied 
by the Crown Jewelry Co., which has been 
for the last year or more about three doors 
further west. 
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MISS KUNZ KILLED 





Daughter and Secretary of Eminent Scientist 
and Gem Expert Meet Death in Acci- 
dent Due to Runaway Horse 

Thousands of friends and admirers 
throughout this country and Europe of 
Dr. George F. Kunz, the eminent gem 
expert, mineralogist and a vice-president 
of Tiffany & Co., have been expressing 
their deep sympathy for him in his be- 
reavement due to the tragic death of 
his daughter, which occurred Monday. 
Miss Kunz was instantly killed in an 
accident due to a runaway horse near 
Lake Oscawana, about nine miles from 
Peekskill, N. Y., and at the same time 
Miss Paul Pryibel, private secretary of 
Dr. Kunz, suffered injuries from which 
she died in a hospital the same night. 
Miss Jane Kinsey, a research worker, 
who was also a member of the party, 
and a Miss Donahue were in the carriage 
at the time. Miss Kinsey suffered in- 
ternal injuries of a serious nature and 
Miss Donahue suffered minor hurts. 
When the accident occurred, Dr. Kunz 
was attending the Tercentenary of the 
Landing of the Pilgrims at Massachu- 
setts, being a member of President 
Harding’s party. 

Miss Kunz and her friends were pass- 
ing a few days at Dr. Kunz’s home at 
“Shrub Oaks.” The four young women 
after lunch had taken a spirited horse 
which Miss Kunz had purchased a few 
weeks before and started in a surrey on 
a trip into the country, leaving the house 
about 2 p. mM. Nothing was heard of 
Miss Kunz and her companions until 
about 8 o’clock Monday night, when 
three automobiles drew up to Dr. Kunz’s 
home with the three other women and 
the body of Miss Kunz. Miss Pryibel 
and Miss Kinsey were unconscious and 
Miss Donahue was hysterical. 

A hurry call was sent to the Peekskill 
Hospital, and on the arrival of Dr. Holla 
he said that Miss Kunz had been in- 
stantly killed when the horse crushed 
her skull, and that Miss Pryibel and Miss 
Kinsey were in a_ serious condition. 
Miss Pryibel and Miss Kinsey were hur- 
ried to the hospital, where Drs. Knight 
and Hart of the hospital staff joined Dr. 
Holla in an operation on Miss Pryibel in 
an attempt to save her life. The: young 
woman died, however, at 10 o’clock 
tonight. 

The physicians declared that she had 
suffered internal injuries when the horse 
stepped on her, and that Miss Kinsey’s 
injuries might prove fatal. 

After the others had been taken to the 
hospital, some meagre details of the acci- 
dent were obtained from Miss Donahue. 
She said that about three miles north of 
Shrub Oaks they had turned into a nar- 
row country road and the horse became 
frightened, and though Miss Kunz was 
an expert horsewoman, she was unable 
to control him after a sudden lurch had 
sent the surrey into a gulley and it had 
overturned, throwing out the occupants. 
Even then Miss Kunz held firmly to the 
reins to prevent the animal from running 
away. But the frightened steed suddenly 
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backed up on her, as well as Miss Pryi- 
bel and Miss Kinsey, who had been 
stunned by the impact of the vehicle on 
them when it overturned. The horse, 
said Miss Donahue, backed on the three 
women and pranced on them for several 
minutes. She was able to get out of the 
way of his hoofs but the others were not. 
The reins had become entangled in the 
body of the three and the frightened 
animal dragged them for a hundred feet 
before it broke away. 

Miss Donahue ran for help and met 
two parties of automobilists who had 
seen the horse dashing away and who 
hurried to the scene of the accident. 
These and others carried the young 
women to Dr. Kunz’s home at “Shrub 
Oaks” and later took the injured to the 
hospital. 

Dr. Kunz, who holds degrees in several 
universities for his work in mineralogy 
and other sciences, is one of the most 
eminent gem experts in the world, the 
author of the most famous text books on 
this and collateral subjects and for many 
years was the United States Govern- 
ment’s expert on precious stones. He is 
also president of a large number of 
scientific and historical associations and 
has thousands of friends in every walk 
of life, whose hearts go out to him in 
his latest loss. Dr. Kunz’s son, George 
H., died Nov. 15, 1907, and his wife died 
Jan. 8, 1911. He has still one married 
daughter, Mrs. Zinffer, who is in Europe: 
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Business Troubles. 





A voluntary petition in bankruptcy was 
filed by John S. Patee, Angola, Ind. 

Ar’ involuntary petition in bankruptcy has 
been filed against the Yaeger-Horwitz Co., 
Minneapolis, Minn, 

The Standard Novelty Co., Baltimore, 
Md., is in financial trouble, and an involune 
tary petition in bankruptcy has been filed 

A petition in bankruptcy has been filed in 
the case of H. Abrahams, Valdosta, Ga. 
The assets are placed at $7,000 and the lia- 
bilities at $10,000. 

B. Rivera, Calexico, Cal., has assigned to 
the Los Angeles Wholesalers. Board of 
Trade. The inventory shows merchandise 
of $2,137 and fixtures, clear, $76. Liabil- 
ities are reported to be about $1,350. 

William Korn, 179 High St., Columbus, 
O., was named defendant in a suit brought 
by Sidney Naufer & Co., New York, ask- 
ing for the appointment of a receiver for 
the business. The plaintiff alleges that 
Korn is bankrupt and the debts amount to 
about $4,438. The court took the matter 
under advisement. 








Practically the entire stock of jewelry in 
the display cases of A. E. Pellerin on 
Main St., Denison, Tex., was carried away 
by robbers one night recently. The loot 
included watches, diamond set pins, watch 
chains and other articles. The vault and 
contents were not tampered with. Entrance 
was gained by knocking out a panel of a 
rear door, entering a small room and then 
using an inch bit to bore holes in the parti- 
tion and make an opening two feet square 
leading into the jewelry store. 








100 THE JEWELERS’ 


CIRCULAR August 3, 1921, 


WE BUY 


DIAMONDS 





FOR CASH 


J. FREUDENHEIM & SONS 


We Can Save You Money 





Valuable Optical Books 





Ophthalmology 
By James Moores Ball, M.D. 919 pages; 449 
illustrations, many in colors, in the text and 24 
full-page colored plates. A practical Treatise on 
the anatomy, physiology and diseases of the Eye. 
Price, $7.00. 


Thick Lens Optics 


By Arthur Latham Baker, Ph.D. 131 pages; many 
illustrations. An elementary treatise for student 
and amateur; treats the optics of microscope and 
telescope. Price, $1.50. 


Medical Ophthalmology 
By Arnold Knapp, M.D. 510 pages, with 32 illus- 
trations. Chapter I, comprising 80 pages, is de- 
voted to the anatomy of the eye and especially 
the ocular nervous systems. Price, $5.00. 


The Optical Publishing Company 
11 John Street’: : : New York 


180 Broadway, New York 








CUTS 


For Catalogs, Booklets, Circulars, etc. 


Your sales message, to be most effective, should 
be illustrated. It is very important that the process 
be selected that is best suited to your requirements 
—half-tones, line cuts or wood-cuts. 

Visco Service solves this problem for you—then 
produces printing plates unexcelled for accurate 
interpretation of the original—whether direct from 
the piece or from drawings or photographs. 


VISCO ENGRAVING COMPANY 


Half tones—line cuts—wood cuts 
Retouching Electros 


150 NASSAU ST., NEW YORK 














JEWELRY REPAIRING 


I specialize on all kinds of jewelry repairing and can 
give you better and quicker service. 
A trial package will convince you 


JOHN H. NICKELL * 337% g2, 

















The BUYERS’ DIRECTORY 





PRICE, $1.00 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 John Street, New York 
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When You Buy Goods by Sample* 





By Elton J. Buckley 
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7 HEN a man buys goods from sample, 
and, when they are delivered, he finds 
they are not according to sampuie, and 
therefore not what he bought, what should 
he do to protect his interests in the matter, 
and particularly how long a time has he 
got, after the goods are delivered to him, 
to inspect them to see if they conform to 
sample, and to returt, them :f they do not? 
This question is constantly arising in the 
experience of business men, both large and 
small, and it has occurred to me that it 
may be useful to answer it. 

I should say first that every sale in which 
a sample has been shown the buyer, is not 
necessarily a sale by sample. Very often 
a sample is presented to the buyer before 
the sale is made, but the order or contract 
subsequently entered into will contain its 
own description of the goods. In case of 
dispute over whether the delivery is good, 
the description in the order or contract will 
govern, and not the sample. A sale by 
sample is a sale made solely on the basis 
of the sample, without any other standard 
of quality, and without any other descrip- 
tion. In such a sale the well established 
law is thus stated: 

On a sale by sample the obligation 
rests on the seller to deliver goods cor- 
responding to the sample, and if they 
do not correspond there is a breach of 
contract on the part of the seller en- 
titling the buyer to reject the goods 
and relieving him from liability for the 
price if he returns them, or entitling 
him to sue for and recover the differ- 
ence if he retains them. If only part 
of the goods are defective and the con- 
tract is divisible, the buyer may re- 
turn those not corresponding to the 
sample and retain the remainder. For 
the purpose of determining whether the 
goods do conform to the sample the 
buyer has the right to an inspection 
and examination of the goods in bulk. 
The inspection should be made within 
a reasonable time and at the place of 
delivery. You, see therefore that the 
buyer has choice of three remedies if 
the goods sent do not conform to sam- 
ple :— 
1—He can turn the goods back and re- 

fuse to pay for them. 

2—He can keep them and pay only what 
such goods are worth. This is of course 
not necessarily the contract price. 

3—If any of the goods sent are accord- 
ing to sample, he can (if the order and 
the goods are easily divided up into sec- 
tions or lots) keep those that are like sam- 
ple and return the rest. 

Note that the buyer in such a case is 
entitled to inspect the goods when they ar- 
rive, but must do it within a reasonable 
time. What is a reasonable time is a very 
difficult question; thousands of law suits 
have arisen out of it. A reasonable time 
is such a period as is reasonable under all 
the circumstances. Therefore as the cir- 





Copyright, 1921, by Elton J. Buckley. 


cumstances would always differ, so a rea- 
sonable time would differ. I have before 
me the decision in a case which an apppeal 
court has just decided on this point in 
which it was ruled that two months was 
not unreasonable under the circumstances. 
This is much more latitude than the courts 
usually give in such cases, 

This case was interesting. 7'.e buye: 
bought the goods by sample March 9, and 
they were shipped and received shortly 
after that. The buyer didn’t look at them 
until some time in May, when he found, 
as he claimed, that they were not according 
to sample. He shipped them back on May 
5, and refused to pay the bill. The seller 
sued on two grounds, first, that they were 
according to sample, and second, that even 
if they weren’t, it was the buyer’s duty to 
inspect them within a _ reasonable time, 
which he hadn’t done, and his holding of 
the goods up for two months bound him to 
take them. 

If this case had been referred to me, I 
should have been much inclined to advise 
that an interval of two months between 
receipt and return was too great, and that 
the buyer was probably bound. Neverthe- 
less the jury that heard this case decided 
that two months was not unreasonable, and 
the court that heard the appeal affirmed this 
on the ground that the question was pri- 
marily one of fact for a jury, and the jury 
having decided it in favor of the defendant 
(the buyer), the verdict must stand since 
there was nothing necessarily unreasonable 
about a two months interval. The follow- 
ing from the decision is interesting: 

The defense presented to the plaintiff’s action 
was that the merchandise contracted for was to 
cerrespond with the sample shown, that the de- 
fendant relied on the statements cf the plaintiff 
that the goods weuld correspend therewith, and 
that the goods delivered were of an_ inferior 
quality, different from what was ordered except 
as to a part of the quantity. The remainder cf 
the bill was returned to the plaintiff as unsuitable 
and nct accordine to the contract. The plaintiff’s 
invoice was dated March 9, 1920. The merchan- 
dise returned was delivered to the carrier May 5, 
1920. ‘ 

The sale having been made by sample, there was 
an implied warranty that the goods shipped would 
be like sample, and the buyer was entitled to a 
reasonable opportunity to make the necessary 
compariscn and where as in this case as the de- 
fendant alleged, the goods ordered were mixed 
with otner and different goods not included in the 
same contract, the buyer could accept the goods 
which correspcnded with the sample and reject the 
rest. 

We are not disposed to hcld that the time inter- 
vening between the receipt of the merchandise 
and its return was an unreasonable period in which 
to inspect them and ascertain whether they were 
up to the standard of the contract. Making due 
allowance for the time probably consumed in ship- 
ment (about one week—FE, J. B.) the period is not 
so long as to require us to say the delay made the 
defendant liable for the bill. It was a fact of 
which we may take notice that in that period 
transportation was attended with much delay, and 
a considerable time may have been consumed. 
The question of the reasonableness of the time 
(taken by the buyer to examine the goods and act) 
is 2 mixed question of law and fact under the 
particular circumstances of the case, and is there- 
fore for the jury to.decide. Regard being had to 
the cxtent of the defendant’s business and the 
actual time between receipt of the merchandise by 
the buyer and its return, we think the court below 
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rightly refused to give judgment for the amount 
of the claim. 

In spite of this decision, the general law 
would still be held to be that a buyer must 
not delay in the examination of the goods, 
but must examine them as soon as prac- 
ticable in the ordinary course of business. 








Congo Diamonds 





By S. H. Baty 

THE diamond fields of the Kasai Basin 

in the Belgian Congo which extend 
southward into the Portuguese Colony of 
Angola or Portuguese West Africa, have 
been exploited for but a relatively short 
time. The diamond mines of the Kasai 
region belong to a Belgian-American com- 
pany known as the Société Internationale 
Forestiére et Miniére du Congo, commer- 
cially abbreviated to ‘“Forminiére’ and 
sometimes referred to in America as the 
Congo Mines Company. 

In 1920, the diamond mines under the 
control of the Forminiére produced about 
nine percent of the world’s diamonds. The 
quality of the Congo diamonds is excel- 
lent. If in some instances they are irreg- 
ularly shaped, this disadvantage is more 
than offset by the extraordinary color of 
these gems and by their sizes, which are 
most desirable for the American market. 
The largest stone found to date weighed 
20 carats and it is pure water. Approxi- 
mately half of the stones weigh less than 
a carat. The production of the mines 
gives a complete assortment of diamonds 
from bort and rubbish, passing through 
the browns, silver capes and bye-waters 
to stones of the most beautiful whites, 
fine whites and the blue whites. Blue 
whites are common and in quality are 
without doubt the finest in the world. In 
short, the diamond parcels from the Kasai 
are so varied so as to fulfill all require- 
ments of the diamond industry. 

Jacques Kryn, a_ well-known Belgian 
diamond cutter, is in charge of the diamond 
agency of the Forminiére at 2 Marché 
aux Grains, Antwerp, Belgium. 











Fred A. Howard, of the F. M. Whiting 
Co., who was recently married, has taken 
up his residence in Boston. 

The firms in the J. F. Sturdy’s Sons Co. 
building, resumed operations Monday morn- 
ing after being closed 10 days. 

Roberts & Pike has received the contract 
for making die sunk medals to be used by 
the army in their annual rifle tournament. 

William Ryder, of the Paye & Baker Mfg. 
Co., was a member of the Arnold Road ten- 
nis team, which played the Highland Country 
Club team last Saturday. 

The annual Chautauqua came to a close 
on Tuesday evening of this week. Fred 
Ballou, a local retail jeweler, was chair- 
man of the committee in charge. 

The Mason Box Co. jumped into first 
place in the Twilight baseball league last 
week by winning from the Domnick & Haff 
team. No games will be played this week 
owing to the number of shops which are 
now closed. 
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ENUS 


PEA 
NEC ACES 


Exceptional Quality 


UNQUESTIONABLY — the ; 


finest scientifically produced 
pearls in the world. 


FRANK C. OSMERS 


2 West 47th St., New York, N. Y. 
Telephone Bryant 5523 


F. W. HOWELL 


Pearls and Precious Stones 
3 Maiden Lane, New a City 
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Sterling Silver “Take or Put” BALL 
Speeds Up the Game 


YAJ3037—Sterling Silver. One roll tells the result; 
makes game 


- faster and more interesting. Bound to 00 
find ready sale in your store; be the first to display Doz 
them and cash in on their novelty, Special Net Price.. 
AISENSTEIN -WORONOCK & SONS, Inc. 
The Largest Wholesale Jewelry House in the East 
20-22 Eldridge Street 
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Attention—Manufacturers 


Onyx Ring Stones 
Furnished For Any Size 
Diamond 
ONYX AND AMBER BEADS 
. THE DOUBRAVA CO. 
61 Maiden Lane New York 
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New York, N. Y. = 
IIE OUTTA 





TELEPHONE 7410 Cortland 


EMIL DOELL 
LAPIDARY 


Precious and Semi-Precious Stones 
15 John Street NEW YORK 











A. & $. ESPOSITER 


27 MAIDEN LANE 


CORNER NASSAU STREET 


LAPIDARIES 


EXPERT 


We cut, polish, buy and sell all kinds of precious, 
semi-precious stones and odd gems. Are always 
in the market for rough gem material, and have 
a large lot of assorted stones for iobhing pur- 
poses always on hand. 
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Beginning this Saturday, all of the de- 
partment stores are closing at 1 p. m. for 
the month of August and most of the 
jewelry stores are doing the same thing. 
Some of the department stores had been 
remaining open until 5:30 but it was quite 
noticeable, when a number were closed. 

The Sloan Pawn Brokerage Co. was 
damaged $500 by water last week because 
of a fire which started in the cellar of the 
Fair Novelty Co., Braddock Ave., Brad- 
dock, Pa., the last named concern and other 
business houses suffering losses aggregat- 
ing about $30,000. The cause of the blaze 
is not known. 

All of the persons who participated in 
the holdup of James H. Neal, assistant 
superintendent of Boggs & Buhl, fatally 
shot June 10, have been held to await the 
action of the grand jury on a charge of 
murder. The one lone bandit who partici- 
pated and is yet wuncaptured, Benjamin 
Stokes, is believed to be in France, at the 
present time. 

It is expected that the Kaufmann Bros. 
Department Stores, Inc., will be reorganized 
in the near future, with Samuel Mundheim, 
at its head. Mr. Mundheim has been the 
head of the establishment for the last two 
years and is regarded as one of the 
shrewdest merchandise managers in the 
country. Not much change in the personnel 
is expected. 

Klivan Bros. who operate two stores in 
New Castle, Pa., and two in Warren, O., 
are offering a composition settlement to 
their unsecured creditors of 30 per cent, 
through their counsel Wirt & Gundelfinger, 
Youngstown, O., in a statement received in 
Pittsburgh a few days ago. The law firm 
claims the offer is a fair one, based on the 
present value of the assets. An involuntary 
petition in bankruptcy was first filed against 
this concern, followed by a voluntary peti- 
tion, in which the petitioners referred to 
themselves as “alleged bankrupts” since the 
schedules of assets and liabilities showed 
more assets than liabilities, based on the 
value of the stock in trade given. The 
Youngstown law firm asks for an investi- 
gation of the value of the assets and has 
requested that claims be filed, so that they 
can be voted in accordance’ with desires. 
If a requisite number of creditors accepted 
the confirmation of the offer, it was 
planned, would be presented in court Aug. 2. 





Rochester, N. Y. 


The Glaser Co. is holding an auction. 

W. Levinson, of M. Rosenbloom & Co., 
Main St. E., has returned home from an 
extended business trip west. He reports 
business fair in some sections. 

Bert Moll designed a frontispiece for his 
new catalog, which won first award at the 
‘printers’ exhibition here. The design will 
be entered in the New York City printers’ 
exhibition. Tis new catalog explains the 
Moll System of distributing jewelers’ sup- 
plies. 

A meeting of the Rochester Retail Jewel- 
ers Association will be held at Ontario 
Beach hotel Thursday, Aug. 11. The outing 
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is intended for a family affair. Dinner will 
be served at 7.45 p. M. The jewelers and 
their families will motor direct to the hotel. 
Bathing at the lake is at its best and the 
opportunity is open for a dip before dinner 
for those who desire it. 

Members of the Metal Arts Co., with 
their employes and families, held an outing 
at East Maplewood, on July 23, when a 
program of athletics followed by an old 
fashioned basket picnic made the event very 
enjoyable. Credit is due for the success of 
the affair, to John Jack, John Sable, E. 
Cawthra, Chas. Jack, and R. J. Callihan, 
who were in charge of the outing. 
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Harrisburg, Pa. 








Edwin Tausig, 1718 N. 2nd St., and Her- 
man Tausig, 931 N. Front St. have re- 
turned from a few days visit with their 
families at Ocean City, N. J. 

Mrs. Fred Commings of the Minera) 
Springs Hotel, Reading, returned home last 
Sunday, after a five days visit with Mrs. 
Frank E. Commings, 14 N. Fourth St., and 
other Harrisburg relatives. 

A new credit jewelry store was recently 
opened in Harrisburg, known as the Gross 
jewelry store. It is located on the fourth 
floor of the new Coffee building on Market 
Square and has an ideal location in the 
city. 

A two-dollar day similar to the previous 

dollar days and to the 50-cent day was 
held by the merchants of Harrisburg on last 
Wednesday. 
- All stores and business places in Lewis- 
town will be closed on Aug. 3 to permit 
the business men to join in the annual 
“Advertise Lewistown” jaunt of the Cham- 
ber of Commerce members to Altoona and 
other cities along the route. 

The engagement of Miss Reba May 
Miller, daughter of Mr. and Mrs. W. F. 
Miller, 21 N. 13th St., to Lawrence A. 
Faunce Jr., son of Mr. and Mrs. L. A. 
Faunce, 1314 N. 3d St., was announced at 
a dinner given by Miss Miller’s sister, Mrs. 
B. W. Arthur, of San Francisco. The 
wedding will be an event of the autumn. 

When Lee O. Mowery, of Newville, 
walked into the First National Bank, at 
Greencastle last week, to claim a reward of 
$1,500 offered at his suggestion for the re- 
turn of two diamond rings and a gold wed- 
ding ring, the property of Mrs. C. Ross 
Boas, wife of a N. 2nd St. jeweler, he was 
placed under arrest. His capture and the 
recovery of the jewels followed a search 
under way since June 16, when the rings 
were taken from the washroom of the Ab- 
botstown Hotel. Little progress was made 
in the hunt until several days ago when Mr. 
Boas receiven an anonymous letter suggest- 
ing that if an advertisement was placed in 
the newspapers telling of the loss and offer- 
ing a reward of $1,500 the rings would be 
returned. Following the appearance of the 
ad. another letter was received by Mr. Boas 
requesting that the money be sent to the 
cashier of the First National Bank of 
Greencastle, with orders to hand it over 
when the rings were given him. When 
Mowery walked into the bank he was 
arrested and the valuable rings recovered. 
Postal inspectors will also file charges 
against him for misusing the mails. 





TRADE CONDITIONS 
Despite the usual Summer lull in trade at this 
time of the vear local jewelers are optimistic over 


the possibilities of Fall business. Many local 
jewelers have made careful inventories of their 
stocks, and while Fall buying from manufacturers 
and wholesalers may be decreased as a result of 
a natural course of readjustment, jewelers, as a 
body, feel that conditions will improve. After 
three years of unprecedented business the retail 
trade admit that they have no complaint. Many 
local jewelers have stimulated their mid-Summer 
trade through special advertising campaigns and 
offering a genuine reduction to the buying public. 
The reduction advertisements, however, have been 
couched in conservative language. 





Depending on their fleetness of foot to 
make their escape, two juvenile thieves en- 
tered the jewelry store of Morris Klein, 
541 N. Gay St., Wednesday afternoon and 
stole a tray of diamond rings and a watch 
valued in ‘all at $600. Although the robbery 
was committed several days ago no clue has 
been obtained indicating the identity of the 
boys. Mr. Klein left his store and went to 
a rear room for a few minutes at 1 P. m. 
As he was returning to the store he saw 
a barefoot boy run from the store. Mr. 
Klein ran to the street and gave an alarm 
but the boys quickly disappeared. Citizens 
who saw them run gave a good description 
to the police. The tray contained 12 diamond 
rings. The police believe that the theft was 
planned by a man who had trained the boys 
to negotiate the larceny. The boys entered 
the store, crawled under a counter and 
seized the jewelry before they were detected. 
Every effort is being made to locate the 
jewelry and thus far none of it has appeared 
through the usual channels of disposition. 

J. Engel & Co., Hopkins Pl. and Baltimore 
St., reported to the police and the United 
States Postal Inspectors this week that a 
negro boy in their employ failed to deliver 
a package containing 30 wedding rings, 
valued at approximately $300, to the post- 
office for dispatch. The boy was given the 
package and instructed to take it to the 
parcel post bureau of the postoffice. The 
boy failed to return and the next day the 
empty package was found in the cellar of the 
Engel building. Detectives and postoffice 
inspectors were notified. 

Jewelers and gem brokers are usually vic- 
timized by thieves and burglars in their 
places of business, but S. L. Salabes, 
Rochester Apartments, Lake Drive, whose 
store is at Baltimore and Pearl Sts., was 
robbed of jewelry and cash to the value of 
$2,500 a few nights ago by a thief classed 
in criminal records as a “cheater jimmy” 
burglar. Mr. Salabes’ family were away 
and he was alone when the robbery hap- 
pened. Sometime during the night the 
burglar entered the apartment by using his 
“cheater jimmy.” This instrument is a 
finely tempered piece of steel 10 inches lang 
and very thin, which the burglar slips be- 
tween the door and casing until the milled 
edge of the jimmy throws back the lock. 
Among articles of jewelry lost by Mr. 
Salabes was a three-stone diamond ring, 
each stone weighing a carat. Mr. Salabes 
was asleep when the thief visited his apart- 
ment. Four hundred dollars in cash was 
stolen from his trousers. 
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STERLING SILVER TABLEWARE 


REG. U.S. PAT. OFF. 


HERE is much profit in featuring gifts for little folks, for there is always a demand 

for unique and attractive things for the kiddies. With Lirrte MEN anp LITTLE 

WomMEN silverware in your stock you have the finest line of little folks’ gifts on the market 
to offer the people of your community. 

LitTLE MEN AND LITTLE WoMEN silverware includes a host of charming articles, 
ranging in cost so that you can retail them at prices from $2.00 to $40.00, with many items 
at popular prices. There are Napkin Markers, Napkin Rings, Rattles, Teething Rings, 
Cups, Plates, Bowls, Porringers, Spoons, Forks, etc., sold separately or boxed in dainty 
gift. cases. 

We will be pleased to send you a carefully selected assortment for $25 or $50. It will 
increase your sales immediately and develop a very important and profit department for 
your store. 


RoceErs, LUNT &  BOWLEN Co. 
SILVERSMITHS :- GREENFIELD : MASS. 
































August 3, 1921. 





TRADE CONDITIONS 


During the past week it is reported that there 
has been a very fair volume of retail business in 
Louisville, and an increase in cash trade. The 
larger jewelers generally report slow collections 
as a result of the vacation season, and failure of 
customers to liquidate their accounts before leav- 


ino the city. General prospects are considered 
fair. September will bring the Kentucky State 
Fair. and the opening of the Fall wedding season. 





N. Parks Avery, of William Kendrick’s 
Sons, has left on a two weeks’ visit tu 
friends at New Castle, Ky. 

T. F. Bowne, traveling for S. P. Champ- 
lin Co., Providence, R. I., was taken ill in 
Louisville a short time ago, and has been 
at a local infirmary. He is reported as 
being much improved, and expects to be 
out within a day or two. 

The Louisville Board of Trade largely 
in the interests of Louisville retailers has 
started a fight against the proposal of the 
Government to abandon Camp Knox, 30 
miles from Louisville, which would kill 
such little military business as it received. 

Thieves on the morning of July 21 
smashed a window at the Radius Jewelry 
Shop, 408 S. 4th St., taking watches and 
jewelry valued at $725. About two dozen 
watches were in the loot taken. Police- 
men on the beat discovered the robbery 
and telephoned L. Wechter, owner, guard- 
ing the stock until he could reach the store. 
A brick which was thrown through the 
window was found on the inside of the 
shop. No one heard the noise, and the men 
or man escaped. 

Mrs. Emma Mitchell Lemon, 82 years of 
age, widow of the late James K. Lemon, 
former head of Lemon concern, operating 
the oldest retail jewelry store in Louisville, 
died in Lexington, Ky., on July 24, where 
she had been an invalid for a number of 
years. Mr. Lemon died 14 years ago. The 
remains were brought to Louisville, burial 
being from the home of her son, Brainard 
Lemon, present head of the jewelry com- 
pany, with interment in Cave Hill cemetery. 
Associates and employes of Lemon house 
were the active pallbearers, honorary 
pallbearers being the elders and deacons of 
the Second Presbyterian Church, of which 
Mrs, Lemon was the oldest communicant. 
In addition to the one son, a daughter, 
Mrs. John L. Milton, of Louisville, sur- 
vives. 

A young man, said to be the son of a 
wealthy Louisiana planter, has been ar- 
rested at Grand Forks, N. Dak., and will 
be returned to Louisville to face charges 
before the October term of the United 
States District Court, for having passed 
stolen and forged money orders in Louis- 
ville. It is said that the defendant stole 
the money order blanks from the Smith- 
field, Pa., postoffice, Sept. 18, 1920, and has 
since cashed them in many cities throughout 
the Middle West. Three Louisville jewelers 
cashed these money orders, for $50 each, 
in payment of jewelry, the balance in cash. 
These are L. Wechter, operating the Radius 
Diamond Shop; G. P. Osterholt, 422 S. 
3d St.; and Fred E. Stevens, 428 W. Mar- 
ket St. These three men have identified 
the photographs of the defendant as the 
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man who cashed the forged money orders 
on Oct. 23. While in Louisville the de- 
fendant stopped at the Watterson Hotel. 








Lancaster, Pa. 


Harry Kaplan with his wife, son and 
daughter were guests of the family of 
Benjamin Lichtenstein last week. 

John J. Bowman, of Ezra F. Bowman’s 
Sons, attended the American Horological 
convention at Hotel Pennsylvania last 
week. 

A. W. Moyer, president of the Non- 
Retailing Co., and T. Wilson Dubbs, with 
their wives, spent part of last week at the 
Tucquan Club House on the Susquehanna 
river. 

Full military honors were paid to the 
body of Private Frank M. Ruth, one of 
the first Lancaster men killed in the late 
war. Prior to enlisting he was connected 
with the H. M. Musser silver plating estab- 
lishment. 

The Hamilton Watch Co. last week do- 
nated a fine watch as a prize in the field 
day exercises of Co, E, State Police, but as 
it was decided that no prizes would be 
awarded the members of the troop voted 
the watch to First Sergeant Bitner. 

Dr, E. R. Gehman, optometrist for J. D. 
Wood & Co., recently completed an in- 
vestigation of the effect of different lenses 
on the eyes of X-ray machine operators 
who suffer from fatigue and conjunctivitis 
and other reflex symptoms. He discovered 
the lens that will bring bring relief and 
has been complimented on his discovery by 
the American Optical Co. 

David Alshutz, Shenandoah, Pa., and 
R. H. Stricker, Chester, S. C., have en- 
tered the Bowman Technical School as 
students in engraving. Lewis H. Vaughan, 
of Utica, N. Y., proprietor of a trade re- 
pair establishment, was a visitor last week 
to the school, in which he was a student 21 
years ago. It was his first visit to Lan- 
caster since he left the school in 1900. 
John R. Russell, of Altoona, Pa., a stu- 
dent of the Bowman School, is now re- 
pairing for his sister-in-law a watch which 
is 214 years old, having been made in Lon- 
don in 1727-28. It is an open face, with 
brass movement, chain drive, and on a 
shield inside the case are the markings that 
briefly tell a story. The ex-service men 
at the school, several score in number, have 
been invited to attend the field day exer- 
cises on August 4 at the County Fair 
Grounds, of Troop E, State Police. 








Manufacturing and dealing in silverware, 
jewelry, decorated and other glass, bric- 
a-brac, ete. are among the principal ob- 
jects of the Fogel-Wagner Mfg. Co., which 
has been chartered the New Jersey 
Secretary of State to operate from 33-36 
Real Estate and Law building, Atlantic 
City, N. J. The concern has a capitaliza- 
tion of $100,000 which is composed of 10,000 
shares at $10 per share, while the amount 
that will be devoted to the starting of busi- 
ness is $1,000. The incorporators and the 
number of shares held by each are George 
Vogel, Atlantic City, 45; I. Mabel Wagner, 
Atlantic City, 45; Irving P. Parsons, At- 
lantic City, 5, and David D. Mackenzie, 
Philadelphia, 5. 





Reginald C. Heath, treasurer of Bige- 
low, Kennard & Co., Inc., has been elected 
a director of the Metropolitan Trust Co. 
of this city. 

C. W. Davidson, president of the 
Thomas Long Co., is on his vacation in 
Jefferson, N. H. Other vacationists are 
Frank Nathan, Belle Isle, Vt., Arthur S. 
Kelly, White Mountains, Carl D. Smith, 
Monsonville, Keene, N. H. 

Safes in the jewelry store of Manuel 
Aarons and L. Fishman on the second floor 
of 105 Washington St., were looted last 
week, and goods valued at $3,900 stolen 
during the night. It is not certain whether 
the safes were properly locked, but the 
building has no fire escapes and the locks 
of the outer doors of the store showed no 
signs of tampering. The only unlocked 
window in the building was on the fifth 
floor. 


B. D. Shreve, general manager, of the 
Shreve, Crump & Low Co., treated the 
sales force and other members of the 
organization to a surprise on Monday even- 
ing, July 25, Instead of their regular 
monthly meeting, Mr. Shreve gave a din« 
ner to some 40 of his associates in the 
state suite of the Copley Plaza Hefel._ 
Franklin A. Taylor, president and general 
manager of the Gorham Interests, ac— 
cepted an invitation to address the sales.. 
force. At the conclusion of a delightful; 
dinner, Mr. Shreve introduced Mr. Taylor, 
who gave a man to man talk on sterling. . 
silver, co-operation, courtesy and service. 
Mr. Taylor strongly urged each man to. 
get on his toes and know all there was to, 
know about the merchandise he was selling,. 
to embrace every opportunity to menease: 
their sales, no matter whose or what {inés; 
thereby benefitting the industry as a whole. 

Carl Hauser, when arraigned in the 
Municipal Court on a charge of attempted 
larceny of diamonds from Jason Weiler & 
Sons, admitted his guilt. While the clerk 
was reading the complaint Hauser broke in 
exclaiming, ‘Yes, I’m guilty.” He will 
be sentenced later. Houser committed one 
of the most daring acts, when he broke a 
showcase on the street floor, pretending 
that he was an employe. He appeared in 
his shirt sleeves and misled the public to 
believe he was a regular clerk attending to 
the case. A burglar alarm went off and 
two clerks dashed down and collared hitn. 

Jewelers of the Merrimack Valley and 
North Shore Associations have planned 
to hold their annual outing at the Vesper 
Country Club, Tyngsboro, Aug. 17, when 
an elaborate program will be carried out. 
It includes sports, races of various kinds, 
golf, a banquet and a business session with 
speech-making by distinguished city offi- 
cials and members of the trade. Ed. Free- 
man of Lowell, is in charge of the singing 
section. The entertainment is in charge of 
A. H. Abbott, Norman Keighley, A. 
Demontigny, W. L. Fickett and H. L. 
Coburn. The luncheon is at 1 Pp. mM. and 
the dinner at 6:30 p. m. Invitations have 
been sent to many jewelers outside the 
membership. Numerous Bostonians wiff 
attend. 
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W.W.W. Guaranteed Rings are : 
sold only to the legitimate retail : 


Jeweler. 
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Remember, when you _ buy 
W.W.W. Guaranteed Rings, you 
get not only good rings, but a mar- 
velous Advertising Service. : 


If you are not a W.W.W. dealer, 
there is no better time to investi- 
gate our proposition than now. 
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WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
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Adolph Possin, of the Boszhardt-Possin 
Co., Security building, left with his family 
last week by automobile for Crystal Lake 
where he is spending his vacation. 

The Jones Jewelry Co., Fond du Lac, 
Wis., has presented to the local Boy Scouts 
about $150 worth of wrist watches which 
are to be distributed by the scout executive 
as prizes for the boys. 

George M. Fox, who was elected vice- 
president of the Wisconsin Association of 
Optometrists in annual convention at Eau 
Claire, Wis., recently, is senior member of 
the firm of Fox Bros., jewelers, optome- 
trists and druggists, at Washburn, Wis. 
Mr. Fox is a graduate from a Minneapolis 
optical school in 1911. 

J. D. Phillips, assistant dean of the Col- 
lege of Engineering of the University of 
Wisconsin, who invented, with Carl Ham- 
benchen, an electrolytic method of remov- 
ing oxides from silver and other metals, 
has been appointed business manager of 
the University of Wisconsin. Dean 
Phillips came to Wisconsin in 1902. 

George Scholz, who has been connected 
for the last five years with O. M. Nelson & 
Son, 112 E. Main St., Madison, Wis., has 
resigned his connections. Mr. Scholz has 
been placed in charge of the jewelry store 
of Mrs. Blum at 623 Atwood Ave, 
Madison, and has assumed the new duties 
with the well-wishes of numerous friends. 

The number of retail jewelry stores in 
Milwaukee has now reached at total of 129, 
according to a survey completed by the 
Milwaukee Journal, a leading local daily 
newspaper. Jewelers are eighth in the list 
of the various lines of retailing, embrac- 
ing 20 different lines, and indicates the im- 
portance of the jewelry trade in the local 
business world. 

Jewelers and other retailers of Racine 
Junction, near Racine, Wis, with their 
families passed Wednesday at Waukesha 
Beach, Pewaukee Lake, where the annual 
picnic was held. A threé-car special elec- 
tric train conveyed the party of picnicers, 
accompanied by a brass band. Many went 
in automobiles. About 500 were present 
to enjoy the sports, boating, bathing and 
other amusements. 

Community Day at Neenah, Wis., on 
Wednesday of last week a great success. 
Sixty merchants, including several jewelers, 
took part in the sales event which set a 
new merchandising record here. The plan 
provides for each store to set aside one 
special item at a greatly reduced price for 
Community Day. Stores participating 
were designated by the official cards placed 
conspicuously in windows. 

John Regner and other jewelers of 
Kenosha, Wis., were active in bringing to 
a successful conclusion the 10th annual 
picnic and dance of the Kenosha Retailers’ 
Association at Silver Lake, on Wednesday, 
July 27. Families, employes and friends 
were invited to participate and there were 
games for the grownups as well as children. 
Mr. Regner was particularly active in ar- 
ranging for entertainments in the way of 
baseball games, races, etc. 


‘Many friends) of Reinhardt- Mueller, 
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formerly of this city and now a prosperous 
jeweler at Duluth, Minn., were pleased 
with a visit last week. Mr. Mueller came 
to Milwaukee on a business and pleasure 
trip and took the opportunity to look up 
many of his old friends. He was particu- 
larly happy because he was able to take 
back with him several of his children who 
had been staying with their grandparents 
in Milwaukee while the Mueller home at 
Duluth was quarantined. 

A trade booster delegation of the job- 
bers’ committee of the Milwaukee Asso- 
ciation of Commerce will attend the Dodge 
County Fair at Beaver Dam in September. 
Stops will also be made at Horicon and 
Mayville, it is planned. The committee 
is planning to hold a Buyers’ Week in Mil- 
waukee next Fall in the interests of the 
jobbers and wholesale dealers. Effort will 
be made to secure special rates on rail- 
roads for the occasion. Jewelry wholesalers 
are in favor of the movement which would 
bring retailers to Milwaukee to select 
stocks and afford them a better opportunity 
to inspect goods. 

At an early morning hour on Thursday, 
four business houses at Minocqua, Wis., 
Oneida county, were burglarized. One ot 
the establishments was the Jenkinson 
jewelry store, which was entered by mak- 
ing an opening in the glass door by throw- 
ing a rock through it. Cash and a quantity 
of silverware are reported to have been 
stolen from the Jenkinson place. No esti- 
mate of the loss has teen received. Several 
strangers seen sitting at the jewelry store 
entrance about midnight are believed to 
have been responsible for the deed. At a 
garage a small car and accessories valued 
at $2,000 were stolen and the car used to 
make a get-away. 

Jewelry robberies are getting to be a 
regular event at the store of Phillip Gross- 


- man, 311 3rd St., which was burglarized 


early Wednesday morning for the third 
time in seven months. The robbery was 
discovered by a policeman shortly after 2 
A. M. A bar or club was apparently used 
to smash the display window. The robber 
took several watches and rings, total value 
placed at $117. Last December Mr. Gross- 
man was held up in his store by a lone 
bandit who forced him to disrobe so he 
would be unable to pursue him, and es- 
caped with jewelry worth $450. On June 
3, the Grossman display window was 
smashed and about $300 worth of jewelry 
taken. 

In interviews with Appleton jewelers it 
was learned that about 50 per cent. of the 
men of this community wear wedding 
rings. According to Carl Tennie, westend 
jeweler, platinum, white gold and green 
gold wedding rings for women in engraved 
style are leaders. H. A. Kamps, of the H. 
A. Kamps Jewelry Co., thought there ought 
to be a law to compel men to wear wedding 
rings as many men are apparently ashamed 
to wear them. That men are not inclined 
to wear rings or at least not more than one, 
is held to be the cause of the lack of 
wedding rings among the males, according 
to F. C. Hyde. Women, on the other hand, 
like to wear several rings at one time. 
K. F. Keller said men favor plain gold 
band rings. The old custom of getting new 
silver rings on the 25th wedding anni- 
versary has died out, he said. New gold 
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rings on the 50th anniversary are usually 
purchased, while the 75th anniversary 
means a new diamond ring. 

Jewelers have not been immune from 
listening to their friends tell about their 
wonderful fishing experiences on their re- 
turn from Sunday trips or Summer vaca- 
tion to one of the thousands of Wisconsin’s 
beautiful lakes and streams. Generally the 
big fish get away or were too heavy to 
bring home, or some such excuse. How- 
ever, we have it on black and white that 
William J. Boszhardt, of the Boszhardt- 
Possin Co., this city, is as good a fisher- 
man as he is a fish-story teller. Recently 
Mr. Boszhardt took his family for a week- 
end jaunt in his automobile and_ finally 
landed at Lake Koshkonong, in Rock 
county. Stopping at the Summer cottage 
of a friend, Mr. Boszhardt immediately 
put on his roughing outfit and got busy 
with his fishing rod. When he returned he 
displayed three of the finest pickerel that 
had been taken out of the lake for some 
time. To prove his story he had a picture 
taken showing himself and the three 
pickerel. While reticent about his catch, 
it is rumored that some old timer on the 
lake tipped him off just where those big 
pickerel abound. Hence the results, as 
pictured. 








Canada Notes. 





A. F. Carter, of Cayuga, Ont., has soid 
his jewelry business to W. K. Smith & Son. 

John F. Logan, of the Goldsmith Co., 
and his family are summering at Grimsby, 
Ont. 

A. E. Cooper, jeweler, of London, Ont., 
has returned from a buying trip to Amster- 
dam. 

J. C. D. dEsterre, of Kinnear & d’Es- 
terre, Kingston, Ont., is traveling in British 
Columbia. 

W. J. Miller, of Sarnia, Ont., has pur- 
chased the jewelry business of H. Park, of 
Amherstburg, Ont. Mr. Park is removirg 
to Goderich. 

Ontario. jewelers calling on the Toronto 
trade recently included L. Atkinson, New- 
market; F. R. Clarke, Peterborough; 
George Savage, Guelph; N. J. Alteman, 
Brampton; R. J. McGill, Galt, and F. Ray- 
mer, Palmerston. 

Earl Brewster was arrested by the police 
of Hamilton, Ont., on July 24 on suspicion 
of being concerned in the robbery of the 
jewelry store of A. Devins of that city on” 
June 16, when a number of diamonds were 
stolen by breaking a window, some of 
which have since been recovered. 

A new jewelry store has been opened in 
Vancouver, B. C., by Mallett & Munn. Both 
partners are well known to the trade, W. 
H. Mallett having been in business for 
some time at Brandon, Man. George T. 
Munn comes from Sydney, N. S., where he 
gained his first experience in the business. 

The jewelry store of Z. Rill, 137 St. 
Peter St., Montreal, was broken into on the 
night of July 14 by burgiars, who entered 
by a back window protected by iron bars 
which they removed from their sockets. 
They took nearly the entire stock of jewel- 
ry, valued at about $3,000. The robbery 
was not discovered until Mr. Rill opened 
the store on the following morning. The 
robbers also took some optical goods..-: 
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Retailers— 


Take Advantage of the Selling Power of 


GORHAM SERVICE 
for and in behalf of the Retatl Jeweler 











Here is a plan—simple, i iecaialiees 
effective, costs nothing—the Street 
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OU make hundreds of sales which 
are direct invitations for many 
more. For example, when you | | | L 

sell a birthday or wedding gift, you are | | | 
sure that next year another gift will be | * | 
, GORHAM SERVICE ° 
needed for the anniversary. 
Why not reach out for these sales 
which are ready to drop into your hand? 



































sary, you send a personal letter to the 


The Gorham Service Card System is a 
simple, thorough method of getting this 
business—at no cost at all. 


When you make a sale, you put down 
on the card the purchaser’s name, the 
article, the date, the occasion for which 
it was bought. On your calendar or 
tickler, you mark a date fifty weeks 
ahead. 


Then two weeks before the anniver- 


customer, making gift suggestions suit- 
able to the occasion and compatible with 
the purchase already made. 


Since he has already bought one pres- 
ent at your store, the customer will be 
sure to think, when he receives your let- 
ter, of how the gift which he bought 
from you pleased; and your suggestion, 
made to fit the occasion, will almost 
surely be acted upon. 


A supply of these cards is free to any retailer 
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THE GORHAM Co. 
Providence—New York 
Wo. B. DURGIN Co. 
Concord, N. H. 
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SUGGESTION 
comes from an 
old and well-known 
subscriber urging 
jewelers who buy from wholesalers to con- 
fine their purchases exclusively to those 
firms handling jewelry products alone. In 
the past, he says, he has been solicited by 
many firms in the hardware and other 
trades, who also handle silver-plated ware, 
cutlery, watches, clocks and other lines, for 
which they sought orders from him. As 
he explains, the catalogs of these people 
go to a large number of concerns in other 
lines of trade who are consumers as far as 
jewelry is concerned, but who, from their 
connections with other lines of business, 
can buy at wholesale from these cata- 
logs. He says: 

“While we cannot prevent these whole- 
sale houses in other trades from handling 
the jewelry lines, or prevent the manufac- 
turers from selling same for jobbing pur- 
poses, we can at least keep from encourag- 
ing them by giving them our patronage on 
such lines. 
houses refuse to sell anything but jewelry 
to jewelers, anything but hardware to 
hardware men, etc., but it is not always 
done, and the wisest thing would be for 
jewelers to ‘stick to their last’ as far as 
the jobber is concerned and give their sip- 
port only to the men who cater to the 
jewelrv trade alone.” 

We follow his request in laying his sug- 
gestion before the retail jewelers and will 
be very glad to hear from any other sub- 
scriber who wishes to express himself on 
this subject. 


Advice A 
From an Old 
Subscriber 





HILE the com- 
pilation of “Min- 
eral Resources of the 
United States in 
1920” has not yet been completed by the 


Value of Native 
Platinum, Gold, 
Silver and Gems 
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It is true that some of these °' 
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but an increase over previous years, 
whereas the total production of refined 


platinum in this country shows a decrease. 
The statistics of imports show that we 
brought in during 1920 about 81,000 troy 
ounces of platinum, valued at about $8,500,- 
000, as against $54,500 ounces, valued at 
$5,200,000, in 1919. At the same time, our 
imports of iridium decreased slightly, to 
4,700 ounces in 1920, from about 5,800 
ounces in 1919, while palladium imports 
showed an increase to 6,900 ounces in 
1920, as against 3,700 in 1919. The total 
value of platinum metals imported in 1920 
was $10,617,440, as against $6,747,447 in 
1919. 

As far as gold and silver are concerned, 
the statistics show the total value of the 
gold produced in 1920 to have been 2,395,017 
troy ounces, valued at $49,509,400, as against 
a production in 1919 of 2,918,628 troy 
ounces, valued at $60,333,600. The produc- 
tion of silver last year is given as 56,564,504 
troy ounces, valued at $57,420,325, while the 
production of 1919 (practically the same). 
56,682,445 ounces, was valued at $63,533,652. 

As far as American precious stones are 
concerned, the total is comparatively small, 
the product of 1920 being given as $107,500 
as against $111,763 in 1919; $106,523 in 
1918; $131,012 in 1917; $217,793 in 1916; 
and $170,431 in 1915. Unfortunately the 
values of the various varieties of stones are 
not yet available, only the total figures being 
given, and we must wait for the full report 
to get the production of the sapphires, 
turquoise, tourmaline, topaz, opal, and other 
precious and semi-precious gems which this 
country produced, 

An interesting summary of the imports 
of diamonds and other precious stones from 
1913 to 1920 is given, the year 1914 being 
cmitted probably because this was the first 
vear of the war, when imports of gems 
practically ceased. The table follows: 








Value of Diamonds and Other Precious Siete 
United States, 


Tmported a. poo for Consumption in the 
1913 and 1915-1 





Diamonds. 
ans A ~ Other Total, 
Dust Rough or Cut But Stones Not Excluding 
Year Glazier’s. and Bort. Uncut. Not Set. Set. Pearls. Pearls. 
$471,712 $100,704 $12,268,543 $24,812,604 $2,805,963 $40,459,526 $5,002,624 
366,793 75,944 7,020,646 13,177,919 1,078,391 21,719,693 4,513, 
836,018 67,290 11,441,328 24,282,140 2,303,351 38,930,127 11,336,971 
.. 1,098,102 349,746 13,092,855 18,421,838 1,883,810 34,846,351 4,947,509 
718,397 475,870 12,636,024 7,734,150 1,102,398 22,666,839 765,929 
984,381 1,420.442 20,306,758 64,085,610 5,161,639 91,958,830 11,008,973 
1,527,793 3,287,488 10,526,125 45,240,013 5,419,363  66.100,742 7,879,384 











United States Geological Survey, many of 
the important facts which will be contained 
in these two volumes are now available 
through the “preliminary summary” just 
completed by the Survey and issued through 
the Department of the Interior. The 
volume has an introduction by G. F. Lough- 
lin and the statistics contained are assem- 
bled by Martha B. Clark from data fur- 
nished by specialists of the Division of 
Mineral Resources. In this “summary” 
there is much valuable information for all 
lines of industry, and its importance to the 
jewelry trade lies in the facts which it 
gives about the ‘production of platinum and 
allied metals, of silver and gold, and par- 
ticularly the statistics as to the production 
of precious stones in this country and the 
imports of gems. 

The figures now available show small 
production of platinum and allied metals, 


Gold Stamping N interesting point 


Law Broadly has arisen in the 
Int ted prosecutions of the 
eee ania violators of the Gold 


Stamping Law of New York, now being 
conducted under the auspices of the Na- 
tional Jewelers’ Board of Trade through 
the Mayor’s Bureau of Weights and 
Measures of New York City. This relates 
to the question whether or not marks oi 


gold are modified when other’ words 
are used in connection with the word 
“gold.” If the magistrate who held one of 


the defendants last week is upheld in his in- 
terpretation of the law, jewelers will find 
that it is dangerous to sell an article stamped 
“gold shell,” “gold front” or with similar 
designations, when it bears a karat or 
quality mark, unless the entire article will 
assay up to the mark used. 

As recorded in last issue of THE JEWEL- 
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ERS’ CIRCULAR, the defendant in this case 
sold a ring stamped “14k gold shell” which 
when assayed showed a gold content of 
396 karats. After all the testimony had 
been submitted, Magistrate Simpson de- 
livered an opinion from the bench in which 
he took the ground that the words “gold 
shell,” without anything further, mea, 
nothing, because the thickness of the shell 
is not stated, as it should be, on the inside 
of the ring; “14k gold shell” means nothing, 
according to the magistrate, but was simply 
used as a term to deceive the buyer. He 
holds that the use of such a stamp came 
clearly within Section 431 of the Penal law, 
which forbids the making, selling or having 
in possession to dispose of, merchandise 
constructed in whole or in part of gold or 
any alloy, and having stamped, branded, 
engraved or imprinted therein any mark 
indicating or designed or intended to in- 
dicate that the gold or alloy of gold in such 
article is of a greater degree or karat of 
fineness by more than one karat than the 
actual fineness of such gold or alloy. 

This is a very broad interpretation of the 
Stamping Law, yet one that seems to be in 
line with the spirit of its provisions. It 
is on the same basis with the interpretation 
a few years ago, when a defendant was 
convicted of selling wedding rings, bearing 
the stamp “14 K 1/10” and “14 1/5” which 
did not assay up to the 14 karat standard. 
In that case the court took the ground that 
the fraction attached did not modify the ap- 
parent meaning of the 14K to the average 
purchaser. Magistrate Simpson’s interpre- 
tation (that words such as “shell” cannot be 
deemed to modify the meaning of the qual- 
ity stamp unless put in a way so as not to 
deceive the public) may cause some con- 
fusion in regard to present markings, but at 
the same time it opens the door to an at- 
tack on direct fraud often perpetrated on the 
public by unscrupulous dealers who 
thought they had found a way to circumvent 
the stamping law. 

The attitude of the trial court and per- 
haps the higher court in regard to this 
interpretation, will be awaited with a great 
deal of interest. 








Youthful Bandits Hold Up Chicago Jewelry 
Store, Bind Watchmaker and Get 
Booty Worth $1,000 

Cuicaco, July 28.—Two youthful gunmen 
with weapons in their hands held up the 
jewelry store of Joe Lamanna, 531 Mil- 
waukee Ave., about noon on Monday, and 
escaped with $1,000 worth of merchandise. 

Upon entering the store they bound and 
gagged Phillip Tenerelli, the watchmaker 
who was alone in the store at the time, and 
helped themselves to watches, pendants and 
signet rings. 

Before leaving they placed Tenerelli in 
a rear room of the store and upon freeing 
himself of his bonds about an hour later 
he notified the West Chicago Ave. police. 








R. P. Sharick, of Willard, O., accom- 
panied by his wife, has been visiting his 
brother, I. J. Sharick, jeweler, of Juneau, 
Alaska, for the past month, and has been 
enjoying the salmon fishing in Alaskan 
streams. Before returning to Willard, Mr. 
and Mrs. Sharick will visit Yellowstone 
Park and other places of interest. 
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Edward Kittay, hereafter, will travel for 
William I. Rosenfeld, 1 Maiden Lane, and 
will cover southern and southwestern terri- 
tory. 

Lee Bach, diamond dealer at 527 Fifth 
Ave., left last week with his family on an 
automobile tour to the White Mountains, 
where they will remain until after Labor 
Day. 

a Fisher, of Fisher Bros., 6 Maiden 
Lane, has returned from a successful trip 
to the south. Jack Fisher of the same firm 
plans to leave New York about Aug. 6, for 
the Coast. 

Samuel Lenkowsky has announced that 
he has taken his son into partnership with 
him and the business of importing diamonds 
will be continued under the name of Samuel 
Lenkowsky & Sons., at 71 Nassau St. 

Louis Baumgold of the firm of Baum- 
gold Bros. & Co., importers and cutters of 
diamonds, 71 Nassau St. sailed for Europe 
last week on the Aquitania, to visit the 
diamond. centers of England and_ the 
Continent. 

Louis Feldenheimer, diamond dealer at 
65 Nassau St., will take a six weeks’ vaca- 
tion with his wife to the Coast. They will 
be in Seattle about two weeks where his 
brothers conduct one of the leading jewelry 
stores. They will return by the Canadian 
Pacific Railroad, stopping at Lake Louise 
and Banff and from there will go to Mon- 
treal, Lake Champlain, Lake George and 
home. 

Among the passengers booked to sail on 
the George Washington today from New 
York is Alexander Reichblum of the Reich- 
blum Jewelry stores which have an office 
at 14 John St., who is going as a delegate 
of the American Legion French tour Com- 
mission now making an official visit to 
France. Mr, Reichblum will visit the 
diamond markets in the interests of his 
firm and make an extended tour before re- 
turning. 

Three new counterfeit Federal Reserve 
notes are in circulation, the Treasury De- 
partment has just announced. They are 
$5, $10 and $20 notes. The $5 note, on “> 
Federal Reserve Bank of Cleveland, O., 
apparently printed from a wood cut or very 
crude zinc-etched plates, on a single piece 
of ordinary bond paper containing no silk 
threads. The portrait of Lincoln is so un- 
like the genuine that it should immediately 
reveal the counterfeit. 

Geo. Borgfeldt & Co., recently won a 
decision from the Board of United States 
General Appraisers, in connection with a 
protest on white chinaware, with designs 
embossed in the mold. Duty was levied at 
55 per cent. ad valorem, under paragraph 
80, Tariff Act of 1913. The importers 
claimed that it should have been 50 per cent. 
under another provision of the same para- 
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graph. The Board sustained the importer 
and overruled the collector. 

Mack A. Hurlbut, Fort Dodge, Ia., one 
of the leading jewelers of the middle west 
and formerly president of the American 
National Retail Jewelers’ Association spent 
last week in New York. This is Mr. Hurl- 
but’s first trip to this section of the east 
and he found himself somewhat of a 
stranger in the Metropolis. While in New 
York, he made his headquarters at the 
McAlpin Hotel. Mr. Hurlbut was one of 
the visitors at the offices of THE JEWELERS’ 
CircuLar Wednesday. 

Friends in the jewelry trade of William 
Hixon Stockdale, who for many years was 
a representative of the Roseville Pottery 
Co., were grieved to learn that he had passed 
away at Roosevelt Hospital early last week, 
following an operation. Mr. Stockdale was 
born in Iowa in 1866, but as a boy went 
with his family to Ohio, and at an early 
age became employed at the pottery busi- 
ness of S. A. Weller. He came to New 
York as a representative of the concern, and 
about 13 years ago took a similar position 
with the Roseville Pottery Co. The de- 
ceased is survived by a married daughter 
in California. 

Following the sending out of letters to 
the members of the National Jewelers Board 
of Trade calling attention to the demoralized 
condition of the Pueblo, Colo., jewelers as 
a result of the recent disastrous flood, a 
number of subscriptions were received which 
totaled $575. The Board’s check for this 
amount was forwarded to Wm. E. Mount, 
president of the Colorado Retail Jewelers’ 
Association at Pueblo, Colo., to be applied 
toward the relief of those Pueblo jewelers 
who are in the greatest need of assistance. 
It was left to the Colorado Retail Jewelers’ 
Association, in view of its closeness to the 
situation, to determine as to whom this 
sum should be distributed. As reported at 
the time in THE JEWELERS’ CircuLarR, with- 
in the business district complete stores were 
washed out, the water coming in through 
the front and. taking with it windows, show 
cases, wall cases and even heavy safes and 
washing them out through the back walls, 
leaving only mud, weeds, etc., in its path. 

Two clever crooks were frustrated Satur- 
day in attempting to get rings worth over 
$2,000 from the jewelry store of Barnett 
Nemets, 630 Sixth Ave., by the quick ac- 
tion of the proprietor and the co-operation 
of Patrolmen Carey and Kelly of the W. 
30th St. Station. The men who are 
negroes, visited the jewelry store about 
3:30 p. m. and asked to see two rings say- 
ing that they had picked up about $3,000 
at the races and wanted to make presents 
one to his wife and other to his sweetheart. 
When Mr. Nemets produced two rings, the 
negroes wanted a magnifying glass but the 
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jeweler became suspicious and instead of 
getting them a glass turned around and 
reached for his revolver. As he did so, the 
negroes grabbed. the rings and ran out of 
the store. Nemets pursued shouting and 
firing his gun in the air and the men ran 
around the corner into E. 39th St. where 
Patrolman Carey was standing. The lat- 
ter chased them practically into the arms 
of Patrolman Kelly and after a brief strug- 
gle the men were finally landed in the 30th 
St. Police Station where they gave their 
names as Madison Johnson, 30 years and 
James Dickerson, 25 years. 

That business is in no way dead in New 
York is manifest in the report issued by 
the Bush Terminal Sales Buildings last 
week, to the effect that the sales in the 
jewelry, silverware, leather and luggage 
goods division for the first six months of 
this year exceded those for the first six 
months of 1920 by fully 20 per cent, This 
division has been visited by a large number 
of buyers during the past two weeks, a 
partial list of whom include: Miss Pain- 
ter, Painter Sisters, Sheridan, Wyo.; Mr. 
L. Goodman, Gary, Ind.; Miss Dyer, Kemp 
& Hebert, Spokane, Wash.; Mr. D. M. 
Ogilvie, East Liverpool, O.; Mrs. Hagen, 
Herpolsheimer Bros., Grand Rapids; L. S. 
Donaldson Co., Mr. Longwell, Minneapolis, 
Minn.; P. Julge & Sons, Plains, Pa.; J. M. 
McEntee, J. W. McEntee Sons, Inc., Mus- 
kogee, Okla.; J. W. Knapp Co., Lansing, 
Mich.; Henry Birks & Son, Vancouver, 
B. C.; Mr. Rosenberg, Rosenberg Bros., 
Albany, Ga.; Mr. D. M. Christian, D. M. 
Christian Co., Owosso, Mich.; Mr. Fineberg, 
M. J. & H. Fineberg, Buffalo, N. Y.; Henry 
Birks & Son, Winnipeg, Can.; Mrs. Harri- 
man, The Columbus D. G. Co., Columbus, 
O.; Mr. Hutton, Hise-Smith Co., Hartford, 
Conn.; Julia Bailey Evans, 11 Carey St., 
Wilkes-Barre, Pa.; Mr. Longwell, The 
Crews-Beggs D. G. Co., Pueblo, Colo.; Mr. 
Genung, Genung, McArdle & Campbell, 
Mt. Vernon, N. Y.; J. E. Golding, Free- 
port, L. I, N. Y.; Mr. T. Reagan, Burgess- 
Nash Co., Omaha, Nebr.; The Rosenbaum 
Co., Pittsburgh, Pa.; Miss Cowan, Marshall 
Field Co., Chicago; Ellis Bros., Toronto, 
Ont., Can.; H. N. Blase, 64 S. Main St., 
Wilkes-Barre, Pa.; Miss Hemperly, A. T. 
Lewis & Son D. G. Co., Denver, Colo.; E. 
Gregory, 366 Scott St., Wilkes-Barre, Pa.; 
E. H. Yaeger Co., Akron, O.; T. W. Sid- 
rey Estate, Dunkirk, N. Y.; Jos. B. Scully, 
St. Francis De Sales, Phoenicia, N. Y.; 
Capt. Brooks, D. L. Auld Co., Columbus, 
O.; Mr. Sefranks, Famous Barr Co., St. 
Louis, Mo. 

The firm of Strikowsky & Stillman has 
been superseded by the firm of S. M. & H. 
Co. as manufacturer of platinum mountings, 
61 Beekman St. The firm is now composed of 
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SOCLIDARITY: “The Case That Courts 
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Mr. Retailer 
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Could any higher tribute be paid our product? 


Representative Watch Jobbers 
Pendant and Bow Patented one Solidarity J ehiene 





JOHN Wadia? SOLIDARITY WATCH CASE CO. °sttaqtfeninr” 


President 
(ESTABLISHED OVER GEORGE SALZGEBER 


OSCAR GAMMON . 
So 15 Maiden Lane, New York THIRTY YEARS) Asst. Secretary-Treasurer 
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Benjamin Strikowsky, Benjamin Marcus 
and Samuel L. Henken. 

Clara Lagrave,. widow of the late Henry 
Ginnel, who was the head of Henry Ginnel 
& Co., 15 Maiden Lane, died last Saturday 
in her 95th year. The funeral service was 
held from her late residence, 262 Union St., 
Brooklyn, yesterday. 

L. Grusmark, 1005 Lingoln Place, Brook- 
lyn, for six years a member of the firm of 
Peter Korn & Sons and recently with the 
Miller Co., Broadway and John St., has 
opened his own business at 1416 Broadway 
under the trade name of Lés Milfres. 

Max Koenig, importer of diamonds, 21 
Maiden Lane, sailed on the Rotterdam, 
July 30, for the European diamond markets. 
Irving Koenig, of the same firm, will prob- 
ably return with his father after a sojourn 
of six months in the foreign markets. 

Notice has been given that the hearing on 
the application for an order confirming the 
composition proposed by Herbert N. Kohn, 
trading as the Nataline Pearl Co., bankrupt 
and accepted by a majority in number of 
all creditors whose claims have been al- 
lowed, will be held Aug. 12. 

In the report of the conviction of Jacob 
Sandusky, the pawnbrokers’ sales _ store- 
keeper, on a charge of criminally receiving 
stolen goods, which appeared in THE JEWEL- 
ers’ CriRCULAR, last week, it stated that 
George Clarke, a negro, had made a con- 
fession of robbing the store of Andrew P. 
Nahmens, 262 W. 125th St., and that the 
Pinkerton National Detective Agency, work- 
ing for the Jewelers’ Security Alliance, had 
learned that Clarke had committed the theft. 
The arrest of Clarke was due to the work 
of Detectives Donahue, Boyle and Hoffman 
of the 37th Precinct. Following the con- 
viction of Sandusky, the pawnbrokers’ sales 
storekeeper, the jury, while it brought in a 
verdict of guilty in the first degree for hav- 
ing received stolen goods, recommended 
mercy owing to the advanced age of the 
man. 

Harry C. Larter, chairman of the Jewel- 
ers Vigilance Committee has been appointed 
National Councillor of the National Jewel- 
ers Board of Trade in the Chamber of Com- 
merce of the United States. Appointment 
was made by President Lorsch and is due 
to the resignation of M. D. Rothschild, the 
Board’s former councillor, who is on a trip 
around the world with his wife. Mr. 
Rothschild deemed it to the best interest 
of the Board in its endeavor to secure a 
gross sales or turnover tax, that the work 
be kept up by a successor. As the entire 
trade is aware, Mr. Rothschild has devoted 
a great deal of time as the Board’s Na- 
tional Councillor and as chairman of the 
Jewelers War Revenue Tax and Business 
Men’s National Tax Committee in giving 
close study to the problem of more equit- 
able taxation and in endorsing the gross 
sales or turnover tax. 

Sam L, Klein of San Francisco, who has 
been in New York for some time arranging 
for lines which he will represent in, the 
far West, will leave the metropolis this 
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week on a western trip from Chicago to 
the coast, representing Schrafrin & Mandel, 
link button manufacturers. Mr. Klein, who 
at present represents two San Francisco 
houses (Philip Klein and A. L. Hettrich & 
Co.) has also arranged to represent other 
New York concerns. including Giuseppe 
D’Elia, precious stones, 302 Broadway, and 
Englander & Le Blang, chain manufacturers, 
141 Canal St. Mr. Klein will cover the 
territory from Chicago to the Pacific and 
make his headquarters in San Francisco, at 
1535 Grant Ave. 

The following applications for member- 
ship have been received by the National 
Jewelers Board of Trade during the month 
of July: Bolotin & Sheinin, Commonwealth 
Watch & Jewelry Co., Chicago, IIl.; Joseph 
Daving, New York; Eppstein, Rosenberg & 
Klein, Toledo, O.; William Fischer, Simon 
Fuchs & Co., Goldstein & Krivitsky, John- 
son Bros., New York; Kehoe & Co., Prov- 
idence, R. I.; N. B. Levy & Bro., Scranton, 
Pa.; M. & T. Co., Providence, R. I.; Sig- 
mund Mandel & Co., New York; Novgrad & 
Bojar, Providence, R. I.; Phillips-Pudlin Co., 
San Francisco, Cal.; Rothschild Bros., Chi- 
cago; Silrose Mfg. Co., Providence, R. I.; S. 
Solomonoff Co., New York; Walford & 
Co., Newark, N. J.; Nick Walter, Chicago; 
Weber-Lisson Co., New York; H. A. Wil- 
son Co., Newark, N. J.; Yokelson & 
Cooper, Wallman & Toepfer, Max Shapiro 
& Co., New York. 

Following a recent robbery at the plant 
of the Oneida Community, Ltd., Niagara 
Falls, Canada, at which time a watchman 
was held up, bound and gagged and 4,500 
ounces of bar silver anodes were stolen, it 
has become known that some of the silver 
had been offered for sale to a dealer in 
jewelry while he had been on a visit to 
Niagara Falls. Detective Sergeant J. H. 
Howe of the jewelry district learned that 
some of the silver was being offered for 
sale in New York and when he made in- 
quiry at the Lost Property Bureau at 
Police headquarters he learned that the 
Jewelers’ Co-operative Bureau had filed a 
record of the theft at Niagara Falls. The 
agent of the Bureau furnished him with in- 
formation that Handy & Harman, 59 Cedar 
St., sold the metal to the Oneida Commun- 
ity, Ltd. G. H. Neimeyer, sales manager 
for Handy & Harman, went to police head- 
quarters and identified the metal as that 
sold by his concern to the Oneida Commun- 
ity, Ltd. The property was located and 
will be returned to the owners. It is under- 
stood that the receiver of the metal has 
been arrested but the thieves are still at 
large. The silver is now in the possession 
of the Property Clerk at Police Head- 
quarters. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Domestic 
Selling Price Silver 

London U.S. Govt. Standard 
Date Official. Assay Bars. Price. 
oe a 3834 63% 99% 
Te sian -xace 39 6414 9924 
Ney Ridewenc 3914 65 99% 
WOES ZO ook aware 38% 637% 99% 
| ee 39% 643% 99% 
a acer eee Holiday 643% 9914 


CIRCULAR 





Zee B50 , 
°%S : aS ioe. 


C252 . 
Thomas F. Brennan, assistant superin- 
tendent of the Livermore & Knight Co., 
is on a business trip to Chicago. 

The retail store of J. H. Coutu, 31 Man- 
ton Ave., closed July 30 until Aug. 15, 
while Mr. Coutu is on a vacation trip. 

Edgar M. Docherty, of William CC. 
Greene Co., is enjoying the Summer with 
his family at a seaside cottage at Narra- 
gansett Terrace. 

The case of Novgrad & Bojar against the 
Stiffelman Jewelry Co. was heard before 
Judge Rueckert in the civil session of the 
Sixth District Court last Monday on book 
account. On motion judgment for the 
plaintiffs for $319.56 and costs was entered. 

The shop of James T. Smith, engraver, 
167 Chestnut St., was broken into some- 
time over last Sunday and silver souvenirs, 
including many miniature spoons valued at 
$339, were stolen. The break was dis- 
covered when Mr. Smith opened the shop 
Monday morning. 

An attempt was made to rob the manu- 
facturing jewelry plant of the Arbuster 
Chain Co., at 280 Richmond St., somé 
time over last Sunday but the intruders 
were frightened away empty handed as 
nothing was missing when the place was 
opened Monday morning. The thieves had 
to force their way through a basement win- 
dow, a partition and a door to gain entrance 
into the shop. ; 











Carey, is enjoying a hiking and fishing trip 
in Maine. 

The assessors have announced that the 
local tax rate will be about $29 per thousand 
this year. Last year the rate was $25. 

Marriage intentions were filed last week 
at the city clerk’s office by Owen Corrigan, 
a well-known manufacturing jeweler, and 
Florence Louise Hasler. 

The following shops were closed last 
week: A. D. Gobin Co., A. A. Doty Co., 
J. T. Inman Co., William Hanna Co. and 
Guyot & Hendrickson, all in the Bushee 
building. 

Three new statutes relating to minors, 
which were enacted by the State legislature 
at its last session, are now in effect. The 
local manufacturers have received copies of 
the laws. 

The announcement that the “put and take” 
tops came under the handling of gambling 
instruments and that the tax must be paid 
by the manufacturer, has caused a little 
uneasiness in this city as the makers did not 
figure on this when they figured their prices 
on the goods. 

W. O. Nickerson, of the Watson Co., 
accompanied by Rafael Dalle, a young 
Cuban, arrived home last week from Cuba. 
Mr. Nickerson states that the main trouble 
in Cuba was that the natives planted all 
sugar instead of diversifying the crops and 
that just as soon as the present crop of 
sugar is disposed of, that business condi- 
tions will improve. 
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The Jewelers’ Circular Publishing Company 
Wins Its Suit Against 


The Keystone Publishing Company 


For Pirating the Former’s Copyrighted Book 
“Trade-Marks of the Jewelry and Kindred Trades” 





Judge Learned Hand of the U. S. District Court, Southern District of 
New York, in a decree dated July 21, 1921 has ordered, adjudged and de- 
creed that the Keystone Publishing Company has infringed upon the copy- 
right owned by The Jewelers’ Circular Publishing Company, and that the 
defendant pay to The Jewelers’ Circular Publishing Company such dam- 
ages as the latter may have suffered due to the infringement, as well as all 
profits which the defendant shall have made from such infringement, and 
also pay the fees of the Master and Plaintiff's full costs of the action, 
including a reasonable attorney’s fee. 


Furthermore, that a perpetual injunction be issued commanding and 
enjoining the Keystone Publishing Company to desist and refrain from 
selling or distributing the Trade Mark Section of ‘“The Jewelers’ Index’”’ 
or from printing, publishing or vending of any other compilation of trade 
marks which shall contain any facsimile or colorable copy or reproduc- 
tion which shall be made from any trade mark illustration contained in 
the plaintiff’s copyrighted book ““Trade Marks of the Jewelry and Kin- 
dred Trades, Third Edition.” 


~The Keystone Publishing Company is ordered and directed to recall 
within 20 days from July 22, 1921, all copies of ‘““The Jewelers’ Index’”’ 
over which it had the right of recall on July 13, 1921, the date of the fil- 
ing of the decision and to use all reasonable diligence to procure their 
return. 


Upon the final settlement of the action all copies of the trade mark 
section of “The Jewelers’ Index” in possession of the defendant, or which 
were impounded during the pendency of the action, as well as all plates, 
moulds, matrices or other means for making the illustrations of trade marks 
contained in the trade mark section of ‘The Jewelers’ Index” which shall 
be in the.possession of the defendant or shall have been impounded during 
the pendency of the action shall be destroyed by and under the direction of 
the court. 





























August 3, 1921. 





The Star Pearl Button & Novelty Co. is 
the trade name which has been filed for the 
business conducted by George Lestansky, 
491 Springfield Ave., Newark. 

Frank H. Hewitt has been visiting the 
trade in Philadelphia, Baltimore and Wash- 
ington in the interest of his concern, Hewitt 
& Co., manufacturing jewelers at 34 Mar- 
shall St. 

Louis Abelson has left for a trip through 
the middle west in the interest of the Jabel 
Ring Mfg. Co., Inc., 23 Marshall St. The 
other salesmen left for their respective terri- 
tories a couple of weeks ago and are re- 
porting good business. 

The Newark Watch Material and Jewelry 
Supply Co. is the trade name which has been 
filed for the business conducted at 273 Plane 
St. by Benjamin Wallace, 2 Cannon St., 
New York city, and Benjamin Cohen, 1113 
S. Broad St., Newark. 

Walter B. Michaels, in charge of the 
jewelry department of the Wm. B. Kerr Co. 
studios, Broad St. opposite the City Hall, is 
on his vacation. Part of it he will spend in 
his brother’s camp at Bushkill, Pa., and the 
rest at Stroudsburg, Pa. 

Italo Treviano, of 222 Clinton Ave., paid 
two strangers $431 for two glass “diamonds” 
he told the police. He said that he was 
confident that the strangers showed him real 
diamonds at first and substituted the glass 
while he was paying over the money. 

Women workers were driven out of the 
two-story brick building at 139 Ogden St., 
occupied by L. A. Myers, Jr., Inc., man- 
ufacturer of metal goods and novelties, by 
a fire which broke out in the plant. Fire- 
men responded quickly and put out the fire. 

William Ikas, of 376 S. 10th St., who has 
been employed by Norbert Bertl, a Spring- 
field Ave. jeweler, for the past 20 years, 
was the guest of honor at a surprise dinner 
at Achtel-Stetter’s following a box party at 
Proctor’s Theatre. Mr. Ikas was presented 
with a gift from Mr. Bertl and a gift from 
the employes at the store. 

F. C. D. Bonnor left the early part of 
the week for a trip in the interest of his 
concern, F. & F. Felger, manufacturing 
jewelers at 44 Marshall St., which includes 
visits to the trade in New York State and 
Pennsylvania. F. M. Felger, of the con- 
cern, also left for a trip through the middle 
west. William Pfleuger is covering the 
trade in the south. G. B. Anderson, a re- 
cent addition to the sales force, left early 
this week for a trip through the New Eng- 
land States. 

Herman Gruber, 295 W. Kinney St., a 
diamond salesman, was among those who at- 
tended a fight last week between Porky 
Flynn and Paul Samson at the Colosseum 
open air arena in Lafayette St. Gruber 
says that when he went to the fight he had 
a wallet in his hip pocket containing dia- 
monds valued at $2,200, of which $1,900 
worth he had on memoranda. The remainder 
he owned himself. Gruber says that when 
he reached home from the fight about mid- 
night the wallet was missing. He hurried 
to the police headquarters and reported the 
loss. 

Eric Steiner, manufacturer of water colors 
for the coloring of leathers, has leased from 
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the Fairbanks Co. the building located in 
the rear of the main building at 52 and 54 
Lafayette St. and fronting Maple Pl. The 
building is part of a group of structures 
taken over by the Fairbanks Co. from the 
American Oil & Supply Co., prior to the 
latter’s removal to new quarters on Wilson 
Ave. It is known as Goldsmith Hall and 
was originally erected for housing jewelry 
manufacturing concerns. It is a four-story 
and basement building. It contains about 
15,000 square feet of floor space. 

Isadore Mintz, a jeweler of 58 Prince St., 
was held in $500 bail by Acting Judge 
Schmauder in the Fourth Precinct Court 
for examination later, on the charge of hav- 
ing a stolen watch in his possession, pur- 
chase of which he had failed to report to 
the police. The watch was stolen between 
July 1 and 15 from the home of Mrs. Wil- 
liam Miller at 24 Hillside Pl., and was 
located in Mintz’s store. When questioned 
by the police he said it was sold to him 
July 18 by a woman who gave the name of 
Fay Wilson. William J. McCabe, a clerk 
of the record bureau, made complaint against 
him, and he was arrested by Detectives 
Tortariello and Berari. 


A high mass of requiem was held last 
week at the Church of Our Lady of 
Lourdes, West Orange, for Albin Martin, 
who died at his home, 466 Burnside St., 
Orange, of heart disease, said to have been 
made acute by grief over the death of his 
son, Camille Martin, who was electrocuted 
at Trenton on Sept. 15, 1920, for the murder 
of James J. Haag, an Orange jeweler. The 
elder Martin went to his death believing 
that his son was innocent of the murder of 
the Orange jeweler. This belief is said to 
shared by Camille’s mother and by his sis- 
ter, Mrs. J. Elias, of Orange. Mr. Haag 
was murdered in his store in Cone St., on 
Friday night, Feb. 8, 1918.. As he lay dying 
from a bullet wound, the murderer took a 
diamond stud from his shirt and then robbed 
the store. Although the murder was early 
in the evening the slayer escaped. He was 
arrested several weeks later. 

The will of Wallace Durand, president of 
Durand & Co., jewelry manufacturers, who 
died July 17, has been admitted to probate 
by Surrogate Isherwood. According to the 
terms of the will, the estate is left to the 
widow, Mrs. Anna M. Durand, of 1042 
Broad St., and the three children. All the 
stock of Durand & Co., owned by Mr. 
Durand, will be invested by his executors, 
and from the income they will pay Mrs. 
Durand $3,000 a year for the remainder of, 
her life. Any balance from the income is 
to be divided equally among the three chil- 
dren. Halsey Durand, of New York, Mrs. 
Sara D. Sutphen, of Morristown, and Miss 
Helen Durand, of the Broad St. address. It 
is provided that the residue of the estate is 
to be divided into four equal parts and given 
to the widow and three children. Mrs. 
Durand and nephew, Harry Durand of 37 
Lincoln Park, who was associated with Mr. 
Durand in the affairs of Durand & Co., were 
named as executors. The value of the stock 
or residue was not given. 

Barrasso & Blasi, Inc., manufacturing 
jewelers, are now established in a home of 
their own, having moved from their quarters 
at 112 Arlington St., to their new building, 
31-33 Governor St. Their office and fac- 
tory occupy the first floor above the ground 
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floor. The ground floor and second floor 
will be rented. The new building is of mill 
construction, and measures 54 x 65 feet. 
The lot is 56 x 100 feet. The building is 
of reinforced concrete and brick, and has 
windows on three sides and part of the 
fourth so as to make the factories and offi- 
ces light and airy. Everything is most 
modern. The power will be electricity. The 
Barrasso & Blasi concern will have four 
motors, one for each department of their 
factory. The company was organized in 
1914, and its first factory was in the Rich- 
ardson building in Columbia St. From there 
they moved to 112 Arlington St., from which 
address they have just moved. The firm is 
incorporated. The members and officers of 
the corporation are: President, Frank A. 
Blasi; secretary, Otto Barrasso; treasurer, 
Michael Guerrieri. 

The July meeting of the New Jersey Re- 
tail Jewelers’ Association was held at 
DiJianne’s restaurant, 17 Central Ave. Plans 
were discussed for attendance by New Jer- 
sey jewelers at the convention of the Amer- 
ican National Retail Jewelers’ Associa- 
tion which will be held at Buffalo 
Sept. 13 to 16. It is expected that 
there will be an unusually large 
delegation this year as Buffalo is not 
as far away as the conventions have been 
the past few years. If there are enough 
who signify their intention of going before- 
hand, a special car will be chartered for 
the New Jersey delegation. The delegates 
and friends who go with them will leave 
Newark on Monday morning, Sept. 12 in 
time to reach Buffalo at 7.55 p. mM. the same 
day. The delegates will go on the Lack- 
awanna Railroad, which has made special 
arrangements as to fare. The sum of $50 
has been appropriated by the State asso- 
ciation for each accredited delegate to the 
convention, but that amount will be distrib- 
uted pro rata among all the members who 
attend. The retailers urge as many man- 
ufacturers and jobbers as can do so to attend 
their national convention. All manufactur- 
ers and jobbers who plan to attend are in- 
vited to travel with the New Jersey del- 
egation. The following official delegates and 
alternates have been appointed: Delegates: 
Conrad J. Brotherly and Richard P. Hartde- 
gen of Newark, and C. W. Bowman of 
Somerville. Alternates: Henry Aurnham- 
mer and Norbert Bertl of Newark, and 
Frank Thorwarth who is a jeweler at 
Elizabeth. 











Eugene Tanke, who is in Europe, is ex- 
pected home about Aug. 15. 

Charles T. Evans, president of the local 
retail jewelers’ association, was in New 
York the latter part of the week. 

Several jewelers participated in the out- 
ing which the Kiwanis Club held Saturday 
at Hamburg park. They were Alfred O. 
Bald, Harry C. McCormack and W. H. 
Craft. 

At a meeting of the wholesalers last 
week, Arthur J. Block of the T. C. Tanke, 
Inc., and the Empire State Ring Co., was 
made chairman of the wholesalers’ conven- 
tion committee. 
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Watch Your Costs 


AT this time it is very necessary for every business 
man to know what he is paying for the goods 
he uses. 





NO good merchant will stop buying, but all good 
merchants will buy more intelligently and buy 
only what they need. 

THIS company is the largest organization in the 
United States in the jewelers’ supply business 
exclusively. 

WHEN lowered costs are obtained, our prices are 
immediately reduced, whether we have one or 


a thousand dollars’ worth of the lowered price 
item in stock. 


Our Supplement Catalogue Mailed Monthly 
Why Chance Sending Bussdien £ 


THE CE. MARSHALL CO. 


DETROIT, MICH. CHICAGO COLUMBUS. ©. 


[A-GREATER VALUE A_GREATER SERVICE] 
JEWELERS’ SUPPLIES 
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Chicago Notes. 





Theo. Leubusher left last week on an 
auto trip through Wisconsin and will be 
gone for about 10 days. 

Harry S. Bostock, Madison, Wis., spent 
a few days in Chicago last week visiting 
the markets en route east. 

Meyer Preno, Republic building, re- 
turned last week after spending a short 
time in Wisconsin resting. 

I. Zawolkow, of Simmons & Zawolkow, 
left last week with his family for a couple 
of weeks’ rest in Michigan. 

Jos. D. Posner, representing the Lyons 
Mfg. Co., left recently for a four weeks’ 
trip through the west and northwest. 

A. Lederer, of Henry Lederer & Bros., 
Providence, R. \I., returned home after 
passing last week at the Chicago office. 

F. W. York, diamond dealer in the 
Columbus building, returned with his bride 
after a six weeks’ pleasure trip through the 
west. 

Miss Anna _ Koblitz, sterling novelty 
buyer for Marshall Field & Co., retail, is 
resting in Michigan, and will be gone three 
weeks. 

F. C. Emmerson and A. F. Eisenbeiss, 
of the Eisenstadt Mfg. Co., St. Louis, left 
last week on a short business trip to Wis- 
consin. 

The sales force of the Chicago office of 
Gorham & Co. left last week for the New 
York office to attend a salesmen’s con- 
ference. 

Chas. H. Spencer and W. G. Rattary, of 
the Norris, Alister-Ball Co., returned last 
week after visiting their branch offices in 
the west. 

A. E. Gregory, auctioneer, returned last 
week after having conducted a successful 
sale for the Hull Jewelry Co., at Plant 
City, Fla. 

Wallace H. Lancton, representing Eisen- 
stein, Press & Lancton, New York, called 
on the Chicago trade last week en route to 
the coast. . 

M. C. Hess, of the National Railway 
Time Service Co., left last week for Can- 
ada, where he will enjoy the next three 
weeks resting. ; 

E. E. Reynolds, representing the C. H. 
Knights-Thearle Co., left last week on an 
extended business trip through Wisconsin 
and Michigan. 

Geo. Armstrong, of the Sandfelder, Corp., 
will leave the first part of next week for 
his eastern territory and will be gone for 
about six weeks. 

A. R. Evans, of the Arts & Crafts Shop, 


Columbus building, and Mrs. Evans, have 
left on a motor trip through Minnesota and 
northern Wisconsin. 

E. B. Unger, of the Unger Jewelry Co., 
Republic building, accompanied by his wife, 
left last week with a party of friends to 
motor through Illinois. 

H. Rosenshield, Chicago manager for 
Hamilton & Hamilton, Jr., Garland build- 
ing, returned last week from a successful 
trip through the northwest. 

Harry Deutsch, representing Henry Zim- 
mern Co., New York, returned to Chicago 
recently after spending a few weeks at the 
factory and visiting friends. 

D. E. Newman, Silversmith building, ac- 
companied by his wife left last week on a 
fishing trip to Higgins, Mich., where they 
will remain for a couple of weeks. 

Sidney L. Bauman, formerly of Bauman 
& DeYoung, left last week for the east, 
where he will visit several of the large 
importers to make some purchases. 

Adolph Mueller, of Mueller-Michael Co., 
Powers building, accompanied by his fam- 
ily left on a motor trip to New York, and 
expects to be gone for a few weeks. 

The downtown office of E. R. S. Brew- 
ster, refiners, which was located in suite 
809 Masonic Temple, has been moved to 
the building of the plant at 2730-32 High 
St. 

I. C. Newman, North Clark St., con- 
templates leaving for New York and 
Atlantic City about Aug. 4 on a buying 
trip, and will combine business and pleas- 
ure. 

Chas. Frank and August Senhauser, of 
Sussfield, Lorsch & Schimmel, New York, 
spent last week in Chicago visiting the 
trade, after having spent a few weeks in 
the Maine woods fishing. 

Sam Leibson, of Louis Mannheimer & 
Bros., left last week on a six weeks’ trip 
through the south. J. H. Mannheimer, of 
the same firm, left for a three weeks’ busi- 
ness trip through the west. 


G. O. Fleming, western representative 
for the Wadsworth Watch Case Co., is 
spending a few weeks on his farm in New 
York State and expects to stop off and visit 
the New York office on his way back. 

Sol Cogan, who represents A. Hirsch & 
Co. through the southwest, left for his 
territory last week and will be gone for 10 
weeks. S. Newman, who represents this 
same firm through Wisconsin, also left for 
a 10 weeks’ trip. 

Wm. Wechter of S. Wechter Co. left 
last week to motor with his family to 
Hartland, Wis., and N. F. Wechter of the 








same firm will leave to join him the first 
part of the week. They expect to return 
in about two weeks, 

C, E. Williams, general manager for the 
Gilbert Clock Co., left ldst week for the 
home office, after having accompanied F. 
E. Bleuher, Chicago manager for this firm, 
on a business trip to Winnipeg and the 
large towns in Minnesota. 

Max Buchsbaum, of S. Buchsbaum & Co., 
left last week with his family for a two 
weeks’ stay at Browns Lake. Milton 
Herzog, of the same firm, left with his 
wife for Green Lake, Wis., and will be 
gone for a couple of weeks. 

Edward Teichman, credit manager for R. 
Wallace & Sons, Mfg. Co., left recently for 
Cincinnati where he will visit with friends. 
A. W. Wallace of the same firm returned 
to Chicago last week after having enjoyed 
the past six weeks in the east visiting. 

L. Altman and David Goldberg, former- 
ly connected with A. Massover & Co., re- 
cently opened a manufacturing shop at 803 
W. Madison St., under the name of the 
Reliance Jewelry Mfg. Co., where they will 
manufacture gold and platinum jewelry. 

Elias Markens, of S. Wechter Co., 
Masonic Temple, returned last week from 
a two months’ trip through the south and 
west. He will remain here for a few days, 
and expects to start out for a trip through 
the northwest the first part of next week. 

“Big George” Vogel, 6243 S. Troy St., 
named in connection with the killing of 
Detective Sergt. James Hosna, but never 
convicted, was arrested last week by the 
police after a six months’ search follow- 
ing his implication in the jewel robbery of 
S. Rubenstein, W. Harrison St. The 
thieves captured after the robbery named 
Vogel as the man who bought the booty. 

As fully noted in the last issue, Ruholph 
Bruening of the Western Watch Case 
Mfg. Co., who for the last 11 years, 
has represented the company in the east and 
the middle west, has severed his connection 
with that concern and will retire from busi- 
ness. Mr. Bruening has gone to his home in 
Elmhurst, Ill., for the present, but hopes 
to sell that place and move permanently to 
California, where it is his intention to repre- 
sent eastern firms. Mr. Bruening has been 
in the jewelry busiress in the United States 
and Germany for the past 23 years. He was 
with Hyman, Berg & Co. for 10 years and 
later with Shouds & Kaspar and Keill and 
Hettich before joining the Western Watch 
Case Mfg. Co. 

’N. Stein, of Bernstein & Stein, Masonic 


(Continued on page 119) 
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Thousands Tell the Same Story 


Successful merchants on most all of the 
busiest streets of the nation are cashing 
bigger profits from their Kawneer Solid 
Copper Store Fronts. “Many pay their 
rent from the extra sales drawn to their 
stores by their Kawneerized show win- 
dows. Some report sales increases of 
50 per cent or more. 


Let us show you how a Kawneer 
Store Front will boost your sales 
totals and profits. 


5 Pin this Coupon to Your Letterhead 
COMPANY and Mail it Today 

2008 Front Steeet. 

Niles, Michigan 


Please send me one of your 


new BOOKS OF DESIGN. 


SOLID COPPER 


STORE FRONTS 


Kawneer 
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Temple, returned last week from a fishing 
trip in northern Wisconsin. 

Max Levy, Reliance building, left last 
week for a 10 days’ business trip to New 
York. 

Mr. Cummings, of Storm & Cummings, 
Dallas, Tex., spent a few days in Chicago 
last week visiting the trade. 

Sam Caro and Mrs, Caro arrived in 
Chicago last week, after having spent the 
past three months in Europe. 

L. Harlib, of Frackman & Co., New 
York, left last week for home after spend- 
ing a few days here calling on the trade. 

J. Shaddock, president of the Clarke 
Jewelry Co., returned recently from a 
month’s visit to his old home in New 
Hampshire. 

Frank Hillinger, of R. J. Hillinger & 
Co, Silversmith building, returned last 
week from a business trip to Kansas City 
and St. Louis. 

Solly Son, of Son & Prins, Columbus 
building, left last week for the east, where 
he will spend a few weeks resting at the 
various resorts. 

Max Lichtenstein, of the Q. & S. Jewelry 
Mfg. Co., Columbus building, is in the 
east at present on business, also combining 
pleasure on the trip. 

J. Grossman, of the Litt Jewelry Co., 
S. State St., has announced his engage- 
ment to Miss Greenstone. They expect 
to be married early in October. 

'Geo. Fox, of the Fox Mfg. Co., Provi- 
dence, R. I., visited the Chicago office last 
week en route to Michigan, where he will 
remain for a few weeks resting. 

A. O. Ciske, of Swartz & Ciske, will 
leave the first part of the week to motor 
with his family to Black River, Mich, 
where they will remain for about 10 days. 
Mrs. L. Hadley, silverware buyer, and 
Miss A. Hill, buyer of novelties for Man- 
del Bros., left last week for Yellowstone 
and Estes Park, and will return in two 
weeks. 

T. F. Meagher, representing Abel Bros. 
& Co., New York, returned to Chicago 
last week, after spending the past six 
weeks calling on the trade through the 
middle west. 

Paul Victor Loth, of the American Sell- 
ing Corp., Masonic Vaults, accompanied 
by Mrs. Loth, left last week to motor to 
South Haven, where they will rest for the 
next 10 days. 

Henry P. Epstein, of Henry P. Epstein 
& Co., W. Madison St., accompanied by 
his wife, are touring the Canadian 
Rockies, and will visit at Banff, Alberta, 
Canada, for a few weeks. 

A. Mikkola, of the Master Jewelry Co., 
57 E. Jackson Blvd., has taken his family 
into the Pine Woods of Wisconsin, for a 
few weeks’ rest. He reports fishing good 
and promises to send a proof. 

Among the out-of-town visitors in 
Chicago last week were: O. M. Nelson, 
Madison, Wis.; Joe Gutfruend, of Gut- 
fruend Arnold Co., St. Louis, Mo.; Mr. 
Ross of Ross Jewelry Co., Sioux Falls, S. 
Dak. 


The mail order watch business of A. 
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Wolf & Co. will be located at 140 N. 
Dearborn St. Work is now under way in 
getting the office ready. 

Sam Herdan, of the Clarke Jewelry Co., 
W. Madison St., accompanied by Mrs. 
Herdan, arrived home last week after 
spending the past eight months visiting 
Mexico City, Honolulu and California, 
where they combined business and pleasure. 

J. L. Miller, formerly in charge of the 
San Francisco office of Mayer & Wein- 
shenk, has moved with his family to 
Chicago, and will represent Stein & Hoch- 
berger, manufacturers of rings and mount- 
ings from here to the Coast making his 
headquarters in Chicago. He is temporarily 
located at 208 N. Wells St. 

Two diamonds weighing approximately 
18 Karats and valued at $3,100 were seized 
on Thursday of last week from the San- 
dack Jewelry Co., at 52 W. Madison St., 
by William N. Williams, special agent for 
the treasury department, on the charge that 
the gems had been smuggled into this coun- 
try without duty by Alexander Cash, 
Toronto, Can. Cash was brought into the 
Sandack store by Louis Ascher and_ in- 
troduced to Mr. Sandack, but nothing was 
said about his coming from Canada. The 
gems were returned to the Sandack Jewelry 
Co., on Friday, after Louis Ascher paid the 
duty. The Sandack Jewelry Co. was in no 
way implicated in the matter. 











six 
They are now visit- 
ing Mrs. Harris’ brother in Oregon, Mo. 
Louis Oppenstein, of Oppenstein Bros., 
has been reappointed chairman of the board 


ville, Mo., have returned from a 


months’ in California. 


of election commissioners by Governor 
Hyatt, for the term of four years. 

All the salesmen of Edwards, Ludwig, 
Fuller Jewelry Co. are out calling on trade, 
except Jay H. Whitney, who will leave 
Saturday, July 30, for the far west. 

F. W. Grover, formerly in the retail 
jewelry business for himself is now a 
traveling salesman for Hensley Clock & 
Silver Co. His territory is Missouri and 
Kansas. 

Milton Beamer has accepted a position in 
the Meyer Jewelry Co. as traveling sales- 
man. Mr. Beamer will cover Kansas, 
Missouri, and Oklahoma. He is now start- 
ing in northern Kansas. W. F. French is 
a new employe in the case-making depart- 
ment of the Meyer Jewelry Co. 

E. S. Harris, of Harris-Goar Jewelry Co., 
left recently for the east. With Mr. Harris 


was E. Marlin, the manager of the Topeka . 


store and A. F. Bryden, manager of the 
Oklahoma store. They drove in the car to 
Des Moines, Iowa, from there to Lakeside, 
Ill., where they left the car with Mrs. Harris 
and went from there by train to New York, 
where they will do their Fall buying. 
Three gypsy women entered the store of 
T. L. Floyd, Columbia, Mo., two weeks ago 
and before he could prevent them took a 
diamond valued at $1,012. The troop of 20 
gypsies were followed to Moberly, caught, 
and brought back to Columbia. The lawyer 
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for the defense tried to make it out as an 
advertising scheme. All of the gypsies were 
freed except one woman. The rest of the 
party compromised with Mr. Floyd and 
after the money was paid the woman jumped 


bail’ and went on with the rest of the 
party. Mr. Floyd did not receive the full 
value of the ring. The gypsies were 


traveling in automobiles and gave automo- 
bile trading as their occupation. 

The Harris-Goar Jewelry Co. was robbed 
some time between Saturday night, July 23, 
at closing time, and Monday morning, July 
25. The robber entered by the skylight 
on the third floor and must have spent con- 
siderable time in the store. One thousand 
dollars’ worth of jewelry and twenty-five 
hundred ($2,500) worth of clothing was 
stolen. This, fortunately, was covered by 
insurance. The building was alsq protected 
by electric burglar alarm. The Missouri 
District Patrol reports that they had an 
alarm at headquarters about 11:30 o’clock 
Saturday night. They sent two men down 
to Harris-Goar store who looked over the 
place but could find no one or any dis- 
turbance whotsoever and returned to head- 
quarters. Mr. Goar was not informed of 
the alarm or the police activities that night. 
Monday morning when the employes arrived 
they found the jewelry taken from the 
counters and show cases but the safes un- 
touched and two back second floor windows 
open. It is supposed that the robbers threw 
their loot out of these windows and made 
their getaway. The company belongs to the 
Jewelers Security Alliance which is pro- 
tected by the Pinkerton Detective Agency 
but no trace of the robbers has been found. 








Omaha. 





N. S. Kipp, Griswold, Ia., is conducting 
an auction sale to reduce his stocks. 

Charles Foley, Nebraska City, attended 
the Elks convention at Los Angeles recently. 

V. Q. Haines, jeweler at 24th and Farnam 
Sts., is doing extensive remodeling of his 
place of business. 

Charles Adams, salesman for the Byrne- 
Duff Jewelry Co., this city, who spent his 
vacation with relatives in Chicago, is back 
on his territory. 

President Noyes of the Oneida Com- 
munity, Ltd., Oneida, N. Y., recently visited 
Omaha wholesalers on a tour of the west 
during which he was studying conditions. 

Mr. and Mrs. Herman Heitzman, of West 
Point, Nebr., are touring the east in their 
car. The Byrne-Duff Jewelry Co. had a 
recent postal card from them from eastern 
Pennsylvania. 

Among the out of town jewelers who 
visited Omaha during the week were E. F. 
Strain, Gregory, S. Dak.; E. N. Hewer, 
Norfolk; Charles Foley, Nebr.. City; Mr. 
and Mrs. G. F. Linder, Oakland, Ia. 

Henry Copley, one of the oldest jewelers 
in Omaha, has retired from business and 
is now spending some time together with 
his family around the lakes in Minnesota. 
He decided to relinquish the business when 
rentals were steadily increased on : the 
quarters of his old stand on 16th St., until 
he decided they were entirely exorbitant. 
He closed out the business with an auction 
sale lasting several weeks. A _ millinery 
store now occupies the quarters 
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. The 14K. FINDING CO., Inc. 1402 
Samples sent to Manufacturers of 14K and 18K FINDINGS 64 Fulton Street 
responsible manufacturers Telephone: Beekman 6260 New York 








NOTICE! Mesh Bags (Qe Bead Bags 
Velvet Bags QJ Leather Bags 


For years we have successfully repaired, replated 
and relined every kind of bag. Competent men 
in our factory specialize on this work— 





Reduction in Prices 





A package of your repairs sent to us is your 
assurance that it will be taken care of in a prompt 
and efficient manner—a fact not to be overlooked 


in making your repair department a real asset to We can do any bag job brought to your store. 
your business. Estimates furnished. 


We carry a full line of gold and platinum GILBERTSON & SON 


mountings, also jobbing stones. 
Silversmiths 


Repairing a Specialty 
Send for a Price List. 5 So. Wabash Ave. CHICAGO, ILL. 


ee eee, MILLER & RICK 
: Electro-Plating and Coloring 


373 Washington St. Boston, Mass. 
Mesh Bags Repaired and Refinished 


Jewelry and Silverware Repairing 


asjoan 43 John Street, New York City 


Chinese Jade Jewelry 


Brooches, Rings and Earrings 
Filigree Leaf and Dragon Mountings 
Ask for Memo. package. 


Asiatic Art Jewelry Co. 


12 John St., New York Tel. Cortland 5941 

















No Repairing Returned Undone 














Jewelry Repairing 
Special Order Work 


Special attention given to out-of- 
town orders. All work is done 
under the personal supervision of 


S. LEVINTON 


41 Maiden Lane, New York The Buyers’ Directory 
Price, $1.00 The Jewelers’ Circular Pub. Co., New York 
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ge A TRIAL WILL CONVINCE YOU “@@ 


ELK TEETH Odd Shapes 


Genuine (now scarce and high), Deer 


Teeth (small), Imitation Elk Teeth. Each 

labeled correctly, on Memo. W t h Gl 

Novel, unique Rings, Brooches, etc. 14 K. solid a Cc asses 
gold, grapevine design, beautifully made and 
very taking. Made in the great “Gold Belt” Wrist Watch and Jewelry Glasses of 
2 Black Hills, So, Dakota. Sell well every- all descriptions. 

where. 

Synthetic Rubies and Sapphires, Aquamarines, isms 
Garnets, Tourmalines, Topazes, Amethysts, etc., Lenses Pris 


lh nag Tf leading Cabochon, cut semi- BROZEN BROS. 


Wholesale—Memo to Jewelers and Manufac- 
turers—Price List free. 251 Canal Street New York City 


lcs W. Stilwell, iy Telephone: Canal 8032. 
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Leland S. Myers, accompanied by his 
family, is in the Yosemite Valley. 

William Davidson, San Francisco whcle- 
sale jeweler, is in New York on a buying 
trip. 

Albert S. Samuels, San Francisco jewel- 
er, has been spending his annual vacation 
at Donner Lake. 

Harold Friedenberg, of R. & L. Myers 
Co. recently returned from an outing at 
Fetters’ Springs. 

James Blackshear, representative of 
Detor & Co., Honolulu, has been calling on 
the trade in San Francisco. 

Albert Meyer, formerly with Meyer & 
Talbert, is now a member of the selling 
force of R. & L. Myers Co. 

Clark Spence, cashier of Edson Adams 
Co., has been spending his annual vacation 
at Lake Tahoe, making the trip by motor. 

Jesse H. Waterman, of M. Schussler & 
Co., recently returned from the Feather 
River Inn, where he enjoyed his annual 
vacation. 

The traveling representatives of the In- 
ternational Silver Co. are now on the road, 
the last man leaving the San Francisco 
office July 20. 

Charles Weinshenk, Jr., of Charles Wein- 
sienk & Son, will leave soon for a trip to 
the top of Mount Whitney. He will go to 
Independence by rail and then pack in 
from there. 

Among recent visitors to the San Fran- 
cisco market were A. M. Kramm of Grass 


Valley; George Dupen of Martinez; C. 
Guslander of Willits; Louis Koberg, 
Healdsburg. 


Herman Hamburger, of Pitzele & Ham- 
burger, New York, declared on a recent 
visit to San Francisco that this city is the 
most prosperous he had visited on his trip 
through the country. 

Plans are being made by E. J. Saun- 
ders of the International Silver Co. to 
visit Los Angetes, as well as Denver, fol- 
lowing his annual attendance upon the Bo- 
hemian Club jinks at Bohemian Grove. 

In order to oppose the propaganda that 
is said to be issuing from Washington that 
the retailers of the country have not suffi- 
ciently reduced prices, the Retailers’ Asso- 
ciation of San Francisco. has been organ- 
ized by various industries. 

Joseph T. Kielty of Mayor & Weinshenk 
has announced that he will take as his 
bride Miss Constance Callan, the wedding 
to be an event of Aug. 9. Mr. Kielty is 
one of the popular traveling men of the 
Coast and his nuptials will be a matter of 
interest to a wide circle. 

Word has been received in San Fran- 
cisco that Alonzo Jessop, member of the 
firm of J. Jessop & Sons, San Diego jewel- 
ers, recently visited the headquarters of the 
De Beers Syndicate while abroad and con- 
firmed the statement that the price of dia- 
monds will be maintained. Mr. Jessop, know- 
ing of the extensive misinformation that has 
been circulated in California as to the status 
of diamonds, made the visit to headquar- 
ters with a view to obtaining first-hand 
advice. 

The Wholesale 


Jewelers’ and Silver- 


THE JEWELERS’ 
smiths’ Association, through a group of its 
members, has undertaken to secure the 
financial participation of every wholesale 
jewelry establishment in San Francisco in 
the B-B campaign and its proposed national 
advestisitg program ‘for San Francisco 
and Upper California. A. V. Davidson, 
western manager of the National Jewelers 
Roard of Trade, has been appointed chair- 
man of the jewelers’ campaign committee. 
He in turn has appointed Burr W. Freer 
of the Burr W. Freer Co. and Edson 
Adams of the Edson Adams Co. as his 
assistants. Mr. Davidson says the whole- 
sale jewelers as a whole have evinced a 
pronounced interest in the Booster cam- 
paign, and he has assured the B-B Com- 
mittee that the quota of this group will be 
raised in the near future. 

Chiseling through the walls of two stores, 
burglars entered the jewelry establishment 
of M. B. Hasinger at 3246 Mission St., 
San Francisco, on the night of July 17 and 
escaped with silverware, gold chains, 
bracelets and lockets, valued at over $1,000. 
Mr. Hasinger discovered the robbery when 
he opened the store the following morning. 
The bulk of the stock was locked in the 
safe, however, and that was not molested. 
The building housing this place of business 
is being remodeled. Adjacent to the jewel- 
ry establishment is a store which is being 
fitted up for a hair dressing parlor. Next 
to this is a vacant store. The burglars en- 
tered the latter place, secured chisels, saws 
and other tools left there by workmen. 
With these they made their way through 
the wall into the hair store, and then 
through the second wall into the jewelry 
store. The articles stolen were hidden 
under the showcases, the safe being too full 
to receive them. 





Pacific Coast Netes. 








I. Aronson, Portland, Ore., returned re- 
cently from an extended trip, which in- 
cluded three months’ traveling on the con- 
tinent and through the United Kingdom. 

George Dupen has sold his store in 
Crockett, Cal., to E. Smith from Wash- 
ington, and will hereafter devote his full 
attention to his business in Martinez. Mr. 
Dupen opened the Crockett store last year 
and has been operating it in conjunction 
with his place in the neighboring city of 


Martinez. The new owner took posses- 
sion immediately. 
J. T. Robinson, watchmaker with 35 


years’ experience, has opened for business 
at 1165 4th St., San: Diego, Cal., succeed- 
ing the Swiss Jewelers. Mr. Robinson’s 
career started with a six years’ appren- 
ticeship in England. Coming to the United 
States, he was employed by E. A. Thrall 
& Co., of New York. The Henry Bohm Co. 
of Denver, Colo., claimed him next, and 
after that he was associated with Burt 
Ramsay, Cleveland, O. Mr. Robinson’s as- 
sociation with the trade has also included 
positions as watch finisher and adjuster 
for the Dueber Watch Case Mfg. Co., Can- 
ton, O., the Webb C. Ball Co., of Cleve- 
land, O., and the Hamilton Watch Co., of 
Lancaster, Pa. Besides, he has been in 
charge of synchronized time service on the 
St. Louis, Iron Mountain and Southern 
Railway, the Little Rock and Fort Smith 
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Railway and the Kansas and Askansas 
Valley Railway; also assistant chief watch 
inspector for the Chicago, Rock Island and 
Pacific Railway. 








Evansville, Ind. 





William Artes, of the Charles F. Artes 
Co., Inc., has returned from a trip to New 
Harmony, Ind. 

Chris Hewig, traveling for A. Bitterman 
& Son, wholesale jewelers, who was in from 
a road trip a short time ago, has returned 
to his territory. 

T. C. Bayse, leading jeweler at Rock- 
port, Ind., is secretary of the Spencer 
County Fair Association that is held each 
year in Rockport. 

John H. Rholander, retired jeweler of 
this city, and his wife entertained a few 
friends at dinner a few evenings ago in 
honor of friends from St. Louis. After 
dinner games were played. 

Charged with having embezzled diamonds 
valued at $5,000 or more from a firm at 
Buffalo, N. Y., a Chicago salesman was 
arrested July 25 as he stepped off a train 
at Mt. Vernon, IIl., to greet his bride of 
one month. The wife is the daughter of 
a wealthy manufacturer of St. Louis. 

The retail jewelry store of E, F. Ivey at 
Earlington, Ky., a few miles south of here, 
was destroyed by fire a few days ago at a 
loss of more than $1,000, while the loss of 
the building was about $3,000. The fire 
originated in a restaurant next door to the 
jewelry store. It is expected that Mr. Ivey 
will resume his business just as soon as 
he is able to find a suitable building. 

John H. Maddux, 65 years old, a retail 
jeweler of Henderson, Ky., and Mrs. Mary 
Clarke, 41 years old, also of Henderson, 
were united in marriage in Evansville on 
Wednesday, July 27, the ceremony having 
been performed by the Rev. J. F. Rake, 
pastor of the First Baptist church. It was 
the fifth marriage for Maddux and the 
second for his bride. They returned to 
Henderson after the ceremony, where they 
will reside. 


Musseling as an industry has been re- 
vived along the Wabash river in the vicin- 
ity of Mt. Carmel, Ill. The mussel shell 
industry has not been active along that sec- 
tion of the Wabash river for the past year 
or two, but is expected to show consider- 
able activity the balance of this year. The 
fishermen are taking out the shells this year 
more for the value of the shells, it is said, 
than in the hope of finding pearls. Not 
many valuable pearls have been found 
along the Wabash river this season up to 
this time. 

Evansville watch owners treat the little 
time keepers rough on holidays and Sun- 
days, judging from the stream of broken 
watches that pour into the jewelry shops 
on Mondays or the day following other 
holidays. According to watch repairers of 
the city, three times as many watches are 
brought in for repairs on Monday than any 
other days in the week. “Because people 
don’t work I suppose they have to get rid 
of their surplus energy they possess by 
fighting, wrestling or some other violent 
exercise,” officials of the Charles F. Artes 
Co., Inc.., said. “And the watches evidently 
are the losers,” it was added. 
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In any part of shop, just a turn of the finger and 
your flame is ready—and right. Another turn of the 
finger, and the flame is off. And the expense ceases. 
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3 Henry Davidson 
—_ : WV, AZ = S Ae. Al = i = a : 7 | 
i 9 on ee a ee - . . 
‘ — 51 Maiden Lane New York City 
For the 1-man shop, the 3, 10, 50-man shop. | 
The wonderful Hoke-Jewel is quickest and best for Wholesale Jeweler and 
all soldering and repair work; will size rings, repair 
chains, bracelets, brooches, lockets, pins, mesh bags, 
etc. It will melt 5 ounces of gold or 10 dwts. of Jobber of Watches 
platinum. 
No blower or bellows needed—no noise, smoke, fuss | an ; 
or bother, no gasoline Write for samples of our new Onyx Rings, also 
Patented July 19, 1921 a selection package of 18Kt. Belais Rings, 
Brooches, Scarf Pins, Lavallieres, Earrings and 
Use same tank and regulator with Hoke-Phoenix Waldemar Chains 
Melter for gold and platinum melting. i 
Ask for N Catal Complete line of 10 Kt., 14 Kt. and 18 Kt. Wedding and 
posheng pn euceanseil Signet Rings. Also Gold and Filled Cases and 
All Dealers Sell the Wonderful Hoke Outfits American Movements and Watches. 
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(s AM W HOKE, Mona ee TECHNICAL ADVICE C9 Prompt attention to all special orders 
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Th 7, Established 1879 
: 710 1 Gne Our facili- 
_ a 41 years of ties for de- 
It’s an adornment to any home or office. Guar- satisfactory signing and 
anteed absolutely accurate. The flag travels ‘oe ao 
around raised dial and points to temperature. enitiiaie. ail ates gadien a ae 
Made in many artistic tomers quest 
styles and finishes. Lib- 
eral profit to dealers. Pp ‘ Fraternal 
Write for catalog and prices. romp Emblems 
Service = 
Medals and 





Schaeffer & Budenherg 


MFG. 


Fair Prices Class Pins 
Goods of Fire and Police 


Quality 7” Maiden Lane Dept. Badges 





Brooklyn, N. Y. 
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ROLLS AND BAGS FOR 
SILVERWARE BBitce ,1904 we have 


J been famed for high- 
est quality workmanship, low prices and prompt anes. 


Write Us For Samples and Prices. 


APY \ | Ste : THE GRAHAM ROLL CO. 


LOUISVILLE KENTUCKY 







































































August 3, 1921. 





Charles C. Robinson, Jerome, Ariz., is 
visiting his parents at Long Beach. 

Percy Wrayton, representing Durand & 
Co., Newark, N. J., has just arrived here. 

j. P. Tait, 329 W. 7th St., was out of 
town most of last week on a business trip 
north by auto, 

Herbert Van Ness of H. C. Van Ness 
& Co., San Francisco, is spending a short 
time in Los Angeles. 

E. J. Gorman, representing the Edison 
Adams Co., San Francisco, has just re- 
turned from a trip through the southern 
part of the State. 

J. E. Mower, formerly in the jewelry 
business in Eugene, Ore., has come to this 
city and bought a home, intending to live 
here in the future. 

Edward L. Langan of the gold depart- 
ment of S. Nordlinger & Sons and Rich- 
ard Carpenter of the office force of the 
same company have returned from their 
annual vacations and are back in the store. 

J. D. Morrow, Oceanside, is spending 
several days in Los Angeles before return- 
ing home. He has been making an ex- 
tended trip through the Grand Canyon of 
the Colorado and to other interesting parts 
of Arizona. 

J. S. Hornick of the Paul D. Walsh Co., 
has just started on a long business trip 
through California, Oregon, Washington, 
Idaho, Wyoming, Colorado and Utah, tak- 
ing with him some new and especially at- 
tractive lines. 

The alterations in the store of Charles 
H. Clark, 704 S. Broadway, have been 
completed. The watch department now 
occupies the north side of the store and 
both windows are available for diamond 
business. The appearance both within and 
without is much improved. 

The reports of favorable business con- 
ditions in Los Angeles that have been 
sent throughout the United States seem 
to have started a small army of traveling 
salesmen this way. Rarely if ever before 
have there been so many jewelry salesmen 
here as there are at present. 

Joseph Hummel, for many years a 
prominent jeweler in Oxnard, but who dis- 
posed of his business some months ago 
with the intention of taking a long rest, 
passed away in this city quite suddenly as 
a result of heart trouble. He left a widow 
and two sons, both young men. 

The Ernsting Co., San Diego, makes it 
one of the conditions of employment that 
salesmen of that concern shall read THE 
Jeweters’ Circular or some other jewel- 
ers’ trade paper. Mr. Ernsting is now 
spending a few days in Los Angeles, ac- 
companied by his son, John Ernsting. 

O. S. Balzer, manager of the jewelry de- 
partment of A. Hamburger & Sons, has 
Started for New York on a buying trip. 
He expects to be gone four or five weeks. 
During his absence J. N. Hart, assistant 
manager, is taking his place. This firm is 
closing all day Saturdays during July and 
August. 

The Atchison, Topeka & Santa Fe Rail- 
way Co. has recently promulgated an order 
which requires all train men and all other 
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employes who come in contact with main- 
jine trains to carry standard grade watches. 
This order means that between 500 and 
600 watches must be inspected here in- 
stead the 225 or 230 which has been in- 
spected heretofore and has correspondingly 
increased the work of Willard F. Robison, 
local inspector, 608 Title Guarantee build- 
ing. 

C. E. Miller, Van Nuys, has just fur- 
nished three fine loving cups to be awarded 
as prizes at the Los Angeles County Fair 
to be held in San Fernando in September. 
The purchasers are the president of the 
Southern California Poultry Association, 
the First National Bank and the Chamber 
of Commerce of Van Nuys. 

J. G. Donavan, of the Donavan & Sea- 
mans Co., has taken a house at Del Ray, a 
Coast resort about 15 miles from Los 
Angeles, and will live there during the re- 
mainder of the warm season. Before mov- 
ing to Dey Rey he and his family spent 
the week-end at Laguna Beach, another 
popular resort about 60 miles south of 
here. 

R. Van Buren, formerly of Humbolt, 
Ariz., and more recently of Oatman in the 
same State, is in Los Angeles. He is seek- 
ing a new location in which to engage in 
business. Mr. Van Buren had his store 
entirely destroyed in the disastrous fire that 
swept through Oatman. Of his stock he 
was able to save only his watch goods. He 
was without insurance, having been un- 
able to secure any in that place. 

Among the out-of-town jewelers who have 
been here recently are the following: A. 
Delmas, Oxnard; H. E. Fox, Jr., San 
Fernando; C. E. Miller, Van Nuys; I. Mac- 
atee, Lankershim; Charles E. Perham, San 
Pedro; William Dupen, Jr., Sacramento; 
Frank S. Fisher, Riverside; S. P. John- 
ston, Glendora; George Bower, Upland; 
J. H. Padgham and P. M. German, Santa 
Ana; John Parker, Huntington Peach; G. 
D. Parr, Torrance; William Everitt, Fill- 
more; Burnet Benj. Burstein, Ajo, Ariz.; 
E. Pequegnat, Riverside; F. A. Harmon, 
Sanger; W. G. Barks, Monrovia. 

Charles Terstegen of the gold department 
of Brock & Co. has been living for a week 
or two at Seal Beach, a resort about 25 
miles from Los Angeles. M. P. Campbell 
of the diamond department spent the week- 
end with his family at Catalina Island, 
H. H. Brown, in charge of the stationery 
department, has gone to the Yosemite, 
driving his. car and taking his wife with 
him. 

E. A. George, wholesaler with offices at 
502 Title Guarantee building, has been re- 
modeling his offices, installing new cases, 
new lights, etc., and improving his place 
generally. He has three men on the road 
and he reports that they are doing good 
business. He has made a special campaign 
for the sale of novelties and unusual mer- 
chandise this year in the hope of stimu- 
lating business. His customers have fallen 
in line with this policy and as a result he 
reports that his business for the first half 
of the year showed an increase of almost 
20 per cent over the corresponding period 
of last year. 


The stock and fixtures of T. E. Smith, 
Coldwater, Mich., have been taken under 
a chattel mortgage. 








George Connor, a retailer of Browns- 
town, Ind., was in Indianapolis recently. 

A. C. Warren, Noblesville, Ind., and W. 
C. Simmons, Franklin, a retailer, visited 
Indianapolis wholesale houses recently. 

Charles Sipe, connected here with J. C. 
Sipe, diamond broker, has sailed for Am- 
sterdam, Holland, on a diamond buying trip. 
Mr. Sipe will be gone for several weeks. 

C. K. McCain, Kokomo, Ind., was in In- 
dianapolis recently. Mr. McCain reports 
the retail business there in fair shape due 
to the steady employment of Kokomo fac- 
tories. 

Mrs. J. C. Sipe, wife of J. C. Sipe, dia- 
mond broker of Indianapolis; C. E. Sipe 
and Lena Brier, employed at the J. C. Sipe 
Co., were looking down from a window in 
the second floor office recently and saw two 
men approach the rear door of a large dry 
goods and suit store. One carried a pinch 
bar and the two attempted to force an en- 
trance. Unable to open the door, they sep- 
arated and disappeared before the three 
watchers could notify the police. 

J. F. Kiser, a retailer of Muncie, is build- 
ing a cottage on a lake in northern In- 
diana. Mr. Kiser has the unique dis- 
tinction of owning a lake and considerable 
territory around it. He owns the fish in 
the lake and during fishing season is one of 
the most popular members of the trade. He 
declared on a trip to Indianapolis recently 
that he was building the cottage himself, but 
the fact that Frank Kiser, associated with 
him, is at the lake now has caused the 
wholesale trade to have doubts. 

Frederick W. Fromm, of the Baldwin- 
Miller Co., a wholesale jewelry concern 
here, is just about through with city de- 
tective departments. Recently Mr. Fromm 
missed a watch from one of the show cases, 
notified the detectives and personally was 
setting a nice little trap, having some sus- 
picions as to the identity of the guilty party. 
The evening he notified the detective de- 
partment, two nice little stories of the rob- 
bery appeared in the evening paper, which 
effectively spoiled the trap. The thief has 
not been apprehended, nor has the watch 
been recovered. 


The officers of the Norris, Alister-Ball 
Co., Chicago, appreciating the value of the 
progressive advertising movement in the 
jewelry field, have established an exclusive 
advertising department in their business. 
The eventual purpose of this department 
will be to study and follow the problems of 
the retail jeweler—to co-operate with the 
general advertising program of the associa- 
tions and to better place before the trade 
the advantages which the company offers 
to its customers. The department is in 
charge of Sherman C. Amsden as advertis- 
ing manager. Mr. Amsden was previously 
connected with a general agency which pre- 
pared advertising and literature for the 
Norris, Alister-Ball Co. His further qual- 
ification is a natural heritage for the jewelry 
trade, his father having been engaged in 
the retail jewelry business. Mr. Amsden 
has also had considerable sales experience 
in other lines, both retail and wholesale. 
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The Wellington 


One of the greatest sellers in 
years. South Bend 19 
Jewel, 4 position movement 
in 25 year quality filled case 
of green gold. Handsome 
tracery engraving about 
edges. Modern dial Cathe- 
dral Hands. Complete in 
genuine leather box. Re- 
tails at $50. 





Selling Watches to Business Men 


accurate and as modern a timepiece as 
his station in life and his standing in 
the community demand? 


Analyze the sales possibilities in your 
town. Divide your prospects into 
groups. See that all possible watch 


sales are developed in each group. . 
P ott In your answer to that question you 


Don’t overlook the big sales field 
among the business men of the town; 
—the merchants in other lines, the 


will uncover a big sales field among 
prospects who can still afford high 
grade watches and to whom the qual- 


bankers, the real estate and insurance 
men and others in every business walk 
of life. 


Has every such man in your town as 


ity inherent in South Bend closely 
rated watches and the beauty of their 
case and dial designs make a strong 
sales appeal. 


Write us Now for illustrations of new 
and strikingly beautiful complete watches. 


SOUTH BEND WATCH CO., SOUTH BEND, INDIANA 
For Years, Makers of Standard Railroad Watches. 


South Bend 


The Watch with the Lurple Ribbon 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
Jewelers’ Circutar regarding any advantageous 
which they are utilizing in con- 
nection with their business. 





























Plans for Stimulating the Watch Repairing 


Department 


Written Expressly for The Jewelers’ Circular 

















O men were watching the races. The 
party of the first part inquired of the 
second, “How’s your luck?” He replied, 
“IT can’t seem to follow my horses.” “Why 
not get a stop watch?” suggested the fifst 
party. “I guess I have one, for every time 
I look at it the horse stops.” 

In a like manner there are thousands of 
watch owners in the country who, every 
time they look at their watch, find that it 
stops. It is safe to say that over fifty per 
cent of the watches being carried could 
reasonably stand some adjustment to their 
improvement. Watches as a whole are 
neglected partially, no doubt, due to the 
excellent service they give and but a “re- 
minder” is needed to gain the business of 
this large number of prospects in the way 
of watch adjustments, repairing and clean- 
ing in order that they may enjoy guar- 
anteed service. 

Many jewelers and watch repair experts 
are rounding up much business through the 
medium of reminders by mail, window dis- 
plays, personal salesmanship and newspaper 
advertising. A good many jewelers, due to 
the somewhat mutable business conditions 
now existing, have found it possible to in- 
crease their revenue by pushing their watch 
repairing service. 

Jewelers interested in this direction can 
kill two birds with one action by devot- 
ing a window display or two to the pro- 
motion of this service. This plan will help 
to stimulate response and at the same time 
provide a novel and refreshing change in 
the way of window exhibition. 

A jeweler and watch man noted for his 
originality and whose store is located in 
Connecticut, recently worked out a win- 
dow exhibit on behalf of his watch repair- 
ing service that is worth description. In 
the center of the window he had a min- 
iature garage with a sign affixed to the 
front of it reading “Watch Garage.” The 
roof was removed so the spectator could 
see the interior of the garage as well as 
outside. The interior contained miniature 


benches on which the various parts of 
watches were displayed. 


Outside in front of the “Garage” and 
surrounding it were a series of watches of 
all sizes and variation apparently making 
their way to headquarters represented. In 
the corner of the window was a placard 
artistically lettered with these words, in good 
reasoning : \ 





you wouldn’t run your car 5,000 miles 

without a cleaning or adjustment? 
Yet your watch runs more than 8,000 hours 
a year and the mechanism is far more 
delicate. Send it to our watch garage for 
a tuning up so that you may depend upon 
it for Summer needs. 








suggestion. As a means of first making 
a window striking so that it will attract 
attention, a miniature lighthouse should be 
erected from some kind of material such 
as cardboard or cloth stretched on a frame 
or, if the jeweler’s window is of small size 
and greater simplicity is desired, a card- 
board cut-out of a lighthouse, or merely 
a picture will answer. Surrounding the 
lighthouse should be a variety of watches 
of all kinds, including men’s, women’s and 
children’s. The selling value of the win- 
dow can be represented in a sign included to 
read as follows: 





A field which the jeweler and watch re- 
pair expert can stimulate to advantage and 
one which has not been greatly overworked 
is that of repairing and adjusting ladies’ 
watches. The watches owned by ladies are 
subject to the same repair as gents’ watches 
if not even more so and a reminder in the 
proper direction can serve to bring in a 
volume of new business. A good line of 
reasoning in this direction is found in the 
window display described in the following 
paragraph, the illustration of which might 
advantageously be extended to newspaper 
and general advertising. 

The display calls for no special device or 
arrangements but consists of an attractive 
lay-out of ladies’ watches of all types in- 
cluding a good representation of wrist 
watches. In the center of the window in 
legible lettering and prominent so that 
everyone can read it, this wording should 
appear : 





Ladies’ Watches 


It is a specialty of this store to ad- 
just, correct and clean ladies’ watches 
of all sizes and types. A quick, though 
thorough, service with us is a cer- 
tainty. 











A general window display built on the 
lines that will attract watch adjustment 
business can be followed out along this 


Guiding Your Ship in 
“Waiting for your ship to come in,” 
is another illustration as to the im- 
portance of time in personal success 
and endeavor. Our adjustment service 
can help you to minimize lost minutes. 
Let us clean and adjust your watch. 











Watch adjustment business can also be 
stimulated by letter and an example of a 
type used to good effect in this direction 
is the one following, representing a form 
communication issued by Alexander S. 
Legge, a jeweler in Connecticut. His letter 
is commendable for its example because it 
not only solicits business but in addition it 
gives good reasons why the prospect should 
consider watch adjustment. 


DEAR Sir: 

Did you ever stop to think how 
wonderful the mechanism of a Watch 
really is? 

For instance: 

The Balance wheel makes 300 
revolutions per minute; 18,000 rev- 
olutions per hour and revolves on 
a small pivot, the thickness of 
about one-tenth of a fine needle 
point, and sets into a very hard 
Jewel. 

There are about 175 parts to a watch. 
The friction on all these parts’ is 





126 


THE JEWELERS’ 


CIRCULAR 





August 3, 192], 





ELA \\ 


ANS 


? 


Sr 
pee te 


\ 
Wwe 


= 











GA STHE SOENTIFICALLY BUILT WATCH | 


% 





ae 


\) 





The Waltham Watch as a 
Business Asset to the Jeweler 


A asset is collateral which 
strengthens and protects busi- 
ness. In the sale of goods, an asset 
involves two factors: one related to 
the profit upon the goods sold, and 
the other upon the quality of the 
goods sold. A merchant cannot sepa- 
rate his bank balance from good will 
and prosper. In other words, a profit- 
able sale is one that will bring the 
purchaser back to buy more goods. 
And any sale lacking this valuation 
is one-sided. 


The sale of a watch is in the jeweler’s 
hands. There is no part of his busi- 
ness over which he can exercise 
greater authority and control. A 
watch is invariably bought upon 
faith. And even to the skilled horolo- 
gist it is a mechanism that presents 
great variation in design, material, 
and workmanship. Watches are of 
varying quality, in like manner that 
automobiles differ, one make from 


- another, although the particular fun- 


damentals of construction are more 
or less standardized. 


And we believe the jeweler does not 
pay enough attention to this im- 
portant opportunity for investiga- 
tion. The majority of watches do not 


pass into the pocket, or upon the 
wrist, fortified with a plus valuation 
of quality based upon the ¢ruth be- 
hind and in their manufacture. But 
suppose the jeweler investigated the 
merits, or demerits, of the watch 
movements he sold, that he com- 
pared part with part, material with 
material, design with design, until he 
found a watch that he could enthuse 
over, we venture to say that he 
would have the biggest and most 
profitable watch business in his com- 
munity. A good watch would not 
satisfy him, a defter watch would not 
measure up to his store’s standards, 
the dest watch, and that only, would 
be his leader. It would lead to in- 
creasing monetary profit, and to 
good will, which is an accumulative 
dividend that is the foundation of all 
permanent business growth. 


We would welcome these compari- 
sons, either at the watchmaker’s 
bench in any jeweler’s store, or, at 
the place wherein, for nearly seventy 
years, we have been inventing, creat- 
ing, building, with but one ideal — 
to make the best watch it is possi- 
ble to make, and to sell it at a just 
price. 


Makers of the famous Waltham air-friction quality Speedometers and Automobile Time-pieces used on the world’s leading cars 


WALTHAM 


THE WORLD'S WATCH OVER TIME 


Where you see this sign they sell Waltham Watches 
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very similar indeed to the friction of 
a railroad engine, considering the size, 
and unless these parts are properly 
cleaned and oiled, they wear out and 
the watch ceases to keep the right 
time. 

Are you convinced your Watch needs 
readjusting? If so, do not delay—Get 
a real mechanic to do your work—A 
poor mechanic is more harmful than 
beneficial. 

We have seen many High Grade 
Watches utterly ruined by poor me- 
chanics. 

We have a watchmaker, who won 
the highest honor at Kew observatory 
and is an expert on Swiss watches, and 
all high grade and complicated work.— 
Received his training in his Native 
Country, Switzerland, and has had 
nearly 35 years’ experience in this line. 

Our WORK is of a HIGH GRADE 
CHARACTER, while our CHARGES 
are LOW, as we give our clients the 
benefit of our small expense. 

We also REPAIR and ENGRAVE 
all kinds of JEWELRY. 

Let us inspect your WATCH-—NOW. 
—DON’T WAIT until your Watch is 
WORTHLESS. — 

Clocks called for and delivered. 

Drop us a card and our representa- 
tive will call. 

A. S. Lecce. 


At this time of the year it is timely to 
make an appeal for watch adjustment in 
connection with Summer vacation advan- 
tages. Form letter application can be of 
assistance in this effort in the way of an 
appropriate reminder. One of this nature 
follows: 


Dear Sir: 

Isn’t it worth a dollar or two to have 
your watch running right for the Sum- 
mer? 

When you are at the shore, on a 
mountain trip, camping or motoring, 
there may not be a public clock to go 
by. Oftentimes on vacation trips, to 
know the exact time is most impor- 
tant. 

Asa better foresight for an enjoy- 
able vacation it might pay you to let 
us examine your watch for any pos- 
sible adjustment or cleaning it may 
deserve. If you bring it in now it can 
be given prompt attention and this 
little matter will be all out of the 
way before you go off on your trip. 

Yours for an enjoyable summer, 


The text of the letter can be also worked 
into an illustration and used for a window 
display and the copy also applied for news- 
paper advertising. Among the miscellaneous 
ways in which watch repairing business 
has been stimulated is by the use of classi- 
fied newspaper advertisements. A jeweler 
in Massachusetts claims he gains many 
prospects this way by inserting one or two 
classified advertisements every day, reg- 
ularly, in his local papers. He seems to feel 
that this method of advertising is the most 
efficient for gaining watch adjustment cus- 
tomers and he believes in cultivating as 
many as possible as a large number of them 
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An Interesting Sale of 
Watches 











Put on With Success by Western Jeweler 


Written Expressly for The Jewelers’ Circular 














A LITTLE intensive study of human na- 
ture has resulted in one of the best 
years ever had by Leo Krauss, an Indianap- 
olis jeweler. When trade slackened after 
the first of the year and the average mer- 
chant of every sort was shaking his head 


they did not have money, others said .it was 
because the people were expecting lower 
prices, others said it was particularly in 
the jewelry business the line was a luxury 
and was one of the first to feel the pinch 
and would be one of the last to right itself. 





THESE WATCHES AND TRINKETS OF BYGONE DAYS AROUSED INTEREST 


and bemoaning the fact that the public had 
stopped buying, Mr. Krauss was doing some 
thinking of his own and incidentally some 
buying of his own in the New York mar- 
kets at some bargain prices. 

Here is how he reasoned out the situation. 
People had stopped buying, that was cer- 
tain, but why? Some said it was because 








later make purchases of new timepieces. 

If you are anxious to widen the response 
to your watch adjustment department it is 
also of assistance to properly placard coun- 
ter and to give mention of such service in 
all your forms of advertising. Nearly all 
jewelers with a watch adjustment depart- 
ment have a sign or some symbol indicating 
its location. One jeweler employs a novel 
bit of invitation in these words lettered on 
one of the glass cases in the interior. 


Watches Made to Run 


as Accurate as the Sun 


Underneath these words he has included, 
with white paint, a small sketch showing 
the Sun rising at sea. While this might 
sound undignified, it really appeared well 
in place and served as a good reminder. 


Mr. Krauss went a little deeper into the 
matter and reasoned out that ‘the prime 
reason for a cessation in buying was lack 
of confidence in business generally. Other 
things, he believed, were only contributory 
causes. He did not believe in the theory 
that everybody was “broke.” 

“The people who during the high tide 
of prosperity made big money and spent it 
were the people who would have spent it no 
matter what they made,” he said. “We 
have that class with us and always will 
have them here. They do not provide the 
backbone of the jewelry trade by any means, 
for they nearly always are out of funds, 
Those people who always make a habit of 
saving a little, had saved some during the 
easy times and I know and knew then that 
they have and had money. They will al- 
ways be found with it and they are the 
people who do the buying in jewelry as in 
everything else.” 

In other words, Mr. Krauss felt that once 
confidence was restored those who he be- 
lieved had money would begin buying again. 
Subsequent events proved that he was more 
right than wrong. He felt the public want- 
ed bargains for a time to aid in regaining 
confidence and he gave the customers bar- 
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You need not tie up much money because you have our immense stock 
todraw upon. Just try a few of these trays in your window and re-order 
as fast as they sell themselves—that will be pretty fast. We will start 
shipments to you on the day your order reaches us. 


Your Profit? Better than usual 
No. 3352 “Millicent” $1.50 977 


7 (to the right) 











Individual Ash Trays. Co whee len- 
graved. 3 in. ian, Ne. 3352 Lines 
and Basket pattern (above) net $1.30. 


No. 3352 Alcazar pattern $1.50 
net. (to the right) 


T. G. Hawkes & Company 
CORNING, N. Y. 


Pacific Coast Office: 
140 Geary St., San Francisco 
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HAW KES 
Hawkes Crystal Ash Trays 
—reflect credit on your store 
Individual ash trays of the same luminous crystal as the —e 
other table appointments will please the woman who takes 
entertaining seriously—your most desirable customer. They Cut Glass 
will make her rely on your taste in her really big purchases. Ss 





ass 
Sterling Silver- 
Mounted Glass 
Decorated Gold 
Glass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 
Engraved and 
Gold Decorated 
Colored Glass 
Old English and 
Irish Glass 
Period Glass 
Odd Matchings 


Inventors and Paten- 
tees of Hawkes Fa- 
mous French Dressing 
Mixing Bottle, 
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TRAVELING CLOCKS 


For Your Holiday Needs 










Cases of Clocks 
Fluffed Lamb Pin Seal Swiss and Domestic; 7 jewel, 
Beaver Calf Morocco 11 jewel and 15 jewel move- 
Ecrase Calf Velvet Calf ments; one day or eight- 
Crushed Calf Black Persian day movements. Round and 
Saffian fancy dials. Radium dials. 
in all desirable colors and 


square and fancy shapes. 
An Extensive Assortment 
Priced Right To Sell Quickly 


Your inquiry is solicited 


THE HERALD NOVELTY COMPANY, Inc. 


Manufacturers of 
Jewelry Cases, New York City 


Traveling Clocks, 
Silverware Rolls 


50 West 17th Street 
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PIERCED ORNAMENTS 







In stock 

14 K Red 
White & 

Green 


Fi — for Siniiens SIMSON BROTHERS 
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— Canal St., New York 


Dry Dock 9342 
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gains. In the place of curtailing his adver- 
tising, he increased the proportion. He in- 
yaded the eastern markets at a time when 
bargains were to be secured for a song, 
made his purchases and upon returning, 
he gave the Indianapolis public what it 
wanted, 

In putting his goods across he used some 
novel merchandising methods, methods that 
jn some respects border on the sensational, 
especially from the conservative jeweler’s 
standpoint. He figured that the prosperity 


THE JEWELERWS’ 
and address of each purchaser. He used 
this mailing list, together with another to 
sell diamonds. He also used thousands of 
lines of display space in the daily papers. 
He had purchased his diamonds from a man 
in the east who wanted to liquidate his 
stock quickly, and contrary to reports, he 
did not lose money on the sale. Accom- 
panying the sale was a window display 
which was one of the most unique ever 
seen in Indianapolis. Mr. Krauss made up 
a mechanical window decorated to repre- 
sent the Kimberly diamond mines. He 
christened one of these mines “Leo Krauss’s 
Diamond Mine” and a little mechanical 
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them were more than 100 years old and 
one was a chain drive affair that attracted 
more than usual attention. These watches 
were used as the basis of a window trim in 
one of the two big display windows. In- 
cluded in the trim was the replica of an 
old-time boat complete in every detail and 
hand carved. Mr. Krauss labeled it as the 
boat used by Columbus to discover America 
in spite of the fact that it was a steamboat. 
He said the boat had been sold to the man 
who built the monument here and he had in 
turn sold it to the store. The window of 
antique watches was of such interest and 
attracted so much attention that the In- 
dianapolis papers carried stories about it 
in spite of the fact that they are not famed 
for giving away space. 

In the other window he featured the spe- 
cial watch. Watches of every size-and style 
were shown. In the center of the window 
was a big wheel which revolved from left 
to right and on each side was a pedestal 
which in turn revolved. Over the door of 
the store was a great enlargement of a well- 
known inventor whose name was given to 
the watch. The store was decorated with 
American flags. 

The sale was started off more elaborately 
than any of the others. On the second floor 
had been built a large paper-mache cannon. 
From this cannon were shot innumerable 
rubber ballons to which had been attached 
prizes. In one afternoon $1,000 worth of 
prizes were given. Prizes varied from 
checks on the store to the watches and 
there was a mad scramble for a block to 
secure the balloons. 

The ordinary sales manager will tell you 
that this method is not good merchandising 
and not good advertising, but the fact re- 
mains that Krauss sold watches. Watches 
were sold when the people were jammed in 


front of the store so that traffic policemen 
had to be employed. At the conclusion of 
the sale, Mr. Krauss gave a list of prizes 
to children less than five years old who 
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AND THIS ODD DISPLAY EFFECTED MANY SALES 


tastes were the same this year as last and 
it was only a question of putting up the 
goods in the proper light. 

His real selling campaign began in Febru- 
ary. During February and March he held 
one sale after another and he had prices 
down to such a point that the people had 
to buy. He featured smaller goods, such 
as knives, necklaces, tie-pins, bracelets and 
the like. In some cases he made large sac- 
rifices where it was necessary to get the 
goods out of the way. This preliminary 
campaign was designed to give the people 
the habit of visiting the Krauss store. He 
did not stop with one week, but hammered 
away for two full months. He sold shaving 
brushes for 50 cents and the army style 
auto-strap razor outfits for $1.48. He sold 
pearl necklaces virtually at cost and in some 
cases below cost. 

He followed these two months naturally 
with a diamond sale in April. His sale 
differed radically from most diamond sales 
in that he sold them for $225 a carat. Dur- 
ing this month he had a mailing list that 
was a good one, for during the two previous 
months he had kept a record of the name 


train made regular trips to the mine and 
back for the precious stones. 

In his direct mail campaign, Mr. Krauss 
merely told the former customers the truth 
concerning the diamond sale. He told them 
that the stones had been purchased at spe- 
cial prices, but that they were worth more 
by far than he was asking for them. He 
told how he happened to get them and the 
result was one of the largest diamond sales 
ever held in Indianapolis. The newspaper 
advertising started a week after the letters 
went out. It continued for two weeks with 
approximately a quarter of a page a day and 
sometimes a half page. 

During May the organization specialized 
on certain watches. This sale even sur- 
passed the diamond sale, which had been 
the best of the campaign, and put enthusi- 
asm into the entire organization. During 
the month the watch sale was doubled. Be- 
fore starting the sale Mr. Krauss inserted 
a little advertisement in the classified sec- 
tion of the three papers in which he desired 
the loan of old watches. Two little 40-line 
insertions brought a total of 14 trays of 
old watches of every description. Some of 


could best recite a verse advertising the 
watch that was featured. 

The store averaged twelve of these 
watches a day during the sale. From a 
money standpoint the advertising and novel 
stunts were not especially costly. 

As a result of his experience so far this 
year—and business is increasing every 
month, that is, the normal business—Mr. 
Krauss loses patience with those who wait 
for business to “come in.” 





An unfortunate man, possessed of a com- 
fortable competency, evidenced various ec- 
centricities, and so his loving relatives ten- 
derly escorted him to a famous neurologist. 
The latter viewed the patient from different 
points of the compass, and in due course 
passed him on to a psychopathologist. This 
polysyllabic expert subjected him to an 
exhaustive analysis and presently shucked 
him off onto a psychiatrist. The latter 
had hardly more than begun his investiga- 
tion when the patient lost the most of his 
money. Thereat his kin turned him loose, 
declaring that they had no more time to 
waste on a darned old crank. And he fell 
into the hands of a shabby plug of an 
unknown general practitioner, who gave 
him a few doses of bitter stuff and cured 
him for a dollar and sixty cents.—Country 
Gentleman. 
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[=~ |ARLY in September schools 
| and colleges will be opening. 

With ONOTO, the Ink Pencil, 
you need carry only a small stock 
because the writing points are all the 
same: the advertising plus the en- 
thusiasm of users turns your stock 
rapidly: and you can’t help making 
money on that basis. There is the 
ONOTO story ina nutshell. Agencies 


are fast being closed. Write us for 




















ONOTO dealer plan. 


ONOTO 


THE INK PENCIL | 


Tell. Your Customer THIS — 


Simply fill ONOTO (not too full) with 
any good ink. Push the cap down tight, 
and you can carry ONOTO in any posi- 
tion in pocket or handbag. If soft paper 
should clog the writing point, unscrew 
this end, and push through from the in- 


side the wire cleaner enclosed in each box. 























33 West 42nd Street 
New York 








for School Business? * 





Arrow Manufacturing Co. 


77-89 Wooster Street 
New York City 





Manufacturers of all kinds of 


Jewelry Boxes, 
Cases, 
Display Trays, 
etc. 















THOMAS DE LARUE & CO.,Ltd. 7 
























FREE 


‘Newspaper electro cuts 
free with first order for 
one Or more rings. 











14 Kt Green Gold 
Genuine Cut Diamond 4/100 


to Retail 


$15.00 


An ad like the above in your 
local paper will bring results. 


Wholesale prices on the 
above rings on application. 


Buffalo Jewelry Mfg. Co. 


Brisbane Bldg. Buffalo, N. Y. 


























August 3, 1921. 


THE JEWELERS’ CIRCULAR 








How to Make Your Own 


Show 


Cards 





Written Expressly for The Jewelers’ Circular by A. G. Sten 


Author's Note.—In learning how to make your own show cards, please remember that 
you must do some practice work first before you can make your combination of letters 
Use the illustrations from Tme Jeweers’ CrircuLar’s 


and produce your first show card. 
advertising pages. 














Part VIII 

Color Combinations, Color Mixing, Etc. 

Again I must ask you to kindly comply 
with my earlier request about setting aside 
a little time each day for practice and I’m 
sure you will never regret it if you wish to 
have a really neat and attractive show card 
in your window. If you are working for 
someone else, do the same, for its will even- 


ABCDEF GHI 
JKLMNOFQ 
KSTUVWXY 


ie 


Z. RADIANT 


A LITTLE PRACTICE WILL ENABLE YOU TO 
MASTER THIS ALPHABET 


tually mean a few dollars more for you, be- 
cause there are today not one per cent. of 
jewelers in the country that know how to 
make a show card, and they do not think of 
having one made by a card writer. Ninety- 
nine per cent. wish they had a man who 
could make a good card for a window dis- 
play. So again I say practice, it will be 
worth your while. 

For practice work provide yourself with 
a medium grade of manila wrapping paper. 


Color Combinations 
We shall admit that black on white or 


white on black is the prettiest combination 
and that these cards are best suited for al- 
most any purpose, but I have made cards 
for the jewelry trade in subdued, strong 
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a light blue border and under lining and 
use in connection with a display of silver- 
wear. You will have to admit that the ef- 
fect is there. Of course there are hundreds 
of different color combinations that are 
good, but space does not permit going into 
all these details. I shall give you a few 
suggestions on tri-color neutral combina- 
tions that will prove very useful. 

The last one mentioned on the color com- 
bination card may probably not be called a 
neutral combination but you may ‘probably 
like to use it in connection with a leather 
goods display. 

For “welcome” or similar cards to be 
used in connection with lodge conventions, 
you should use the lodge emblem’s colors; 

















A DIGNIFIED SHOW CARD ADVERTISING PLATINUM JEWELRY 


color effects that have “worked wonders,” 
so to speak. For example, take a light col- 
ored gray “mount board,” make your let- 
ters in white with a light blue shading or 


for example, purple on white or white on 
purple for the Elks, white on blue or blue 
on white for Blue Lodge Masons, etc. Try 
to copy the lodge emblems if possible or 








, TRI-COLOR NEUTRALS 

Cardboard Letters Shading. Panels Borders 
Black White Gray, medium Gray, medium Gray, light 
Black Light green Green, medium Green, light Green, medium 
White Black Gray, medium Black Gray, medium 
White Gray Green, light Black Green, light 
White Black Blue, light Black Blue, light 
Tan, pale Brown, dark Brown, medium Brown, dark Brown, dark 
Pearl Gray, dark Gray, medium Black Light blue 
Light green Green, dark Green, medium Green, dark Green, medium 
Brown White or black Brown, golden White Orange, two fine lines - 
Green, dark White or light green Black White Yellow, light 
Purple White or black Lavender White Green, light 
Gray, dark White Black Black Gray, light 
Gray, medium Black or white White or black Black White 
Gray, light White Blue, light White White, two fine lines 
Gray, light Black Blue, light Black White 
Chocolate Orange Black Black Orange 
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MANUFACTURERS and WHOLESALERS | 


There is durability and good workmanship in our 


Sample Cases, Trays and Trunks 


Agents for “Faber Utica” Trunks 




















oh = =«=KRuerkert Manufacturing Co. ial dene 


No. 2121-2—Stack Case 
New York PROVIDENCE, R. I. San Francisco 
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Manufacturing Jewelers 
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New Haven Senieur No. 3 


Wm. Hobbs Clock Co. 




















Incorporated 
10-12 Maiden Lane, New York 
9 
Rings All Hand Pierced in Platinum and Wholesale Distributors 
Solder Never Shows 18K. Belais White Gold Seth Thomas Clock Co. 
New Haven Clock Co. Sessions Clock Co. 
Sold to Jobbers Only Waterbury Clock Co. . Wm. L. Gilbert Clock Co. 
100 West 21st St. NEW YORK Herschede Hall Clock Co. Western Clock Co. 































en NESTED WOOD BOXES 


LOCKED CORNERS 
LIGHT & STRONG 





PARCEL POST 
EXPRESS 
ALWAYS IN STOCK 
VERY USEFUL 


FOR CONCERNS 
REQUIRING 
A VARIETY OF 


j 
{ 
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HIGH GRADE 








_ PLATINUM 








12 BOXES LARGEST BOX 
IN ONE. 15% x12%x8%K% 


F. W. PETERSON CO., 18 Greene Street. New York 


LI “| BROTHERS 
4 eile ST. esi NEW YORK, N.Y. Locked Corner Boxes, Turned Wood Goods 


| MOUNTINGS | 
oO SPECIAL SIZES TO 
{ ORDER 











ry ROGERS SILVER C., ine, 


MANUFACTURERS 


Silver Plated Hollowware fa 
Jobbing Trade Only Solicited 
13-15 LAIGHT STREET 
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Sterekeeping Department. — 


— 


stud” the capital letter with emblems 
from your stock. 

Never use red and blue cardboard or any 
“blues” on red cardboard. You cannot 
read it. 

At times you may not be able to obtain 
the color you should like to use or you 
may wish to try your hand at a scenic ef- 
fect. Therefore I shall give you a little in- 
formation about mixing colors so you may 
be able to get the shade you desire: 

Lavender—from red, white and black. 

Violet—from blue and red. 

Bronze Green—from red, blue and yellow. 











2 Dresser. 


. 











PASTED UP ILLUSTRATIONS PLUS A LITTLE 
LETTERING PRODUCE THIS FINE CARD 


Cream—from white and yellow. 
Flesh—from white, red and yellow 
Fink—from white and red. 
Light Blue—from white and blue. 
Gray, Neutral—from white, blue, red and 
yellow. 
Brown—from yellow, red and black. 
Maroon—from black, red or blue. 
Olive Green—from black and yellow. 
Russet—from black, red and yellow. 
Citron—from yellow, red and blue. 
Orange—from yellow and red. 
Green—from yellow and blue. 
Purple—from red and blue. 


By adding a little of each you may in this 
way learn how to reach the color you 
should like to use. Of course, there are 
many other colors, but all the above-men- 
tioned belong to the group known as 
“Opaque” colors. Then we have the whole 
family of transparent colors, which make 
the rich and brighter shades in the color 
chart. 

Bronzes 

Bronzes may be used for shadings, under- 
linings or ornaments, even for lettering, and 
if used judiciously, some rich and elaborate 
effects may be obtained. The bronze may 
be bought in one-ounce packages in almost 
any color you wish and at a minimum price. 
Pale gold and aluminum are the most popu- 
lar colors among card writers. 
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The bronze may be mixed with a solution 
of gum arabic. Take half a pound of gum 
arabic and dissolve it in about one pint of 
hot water; stir it well and let it stand for 
a couple of days and see that all parts are 
well dissolved; then strain through a piece 
of cheese cloth and you will have an excel- 
lent adhesive, by adding a dozen drops of 
oil of cloves the mixture will not mould or 
souse. For mixing the bronze add a little 
water and then enough. gum solution to 
make it stick,-and apply like ordinary water 
color. 

Flitters or Metallics 

For Christmas or New Year cards there 
is nothing that adds more attractively to 
the show card than flitters or metallics. 
This consists of small particles of brilliant 
metallics and are very ornamental in ap- 
pearance when put on the show card. First 
you cover the part of the card, which is to 
be covered with the flitters, with the clear 
gum solution, but do not cover more than 
a few inches as the solution must not be 
allowed to dry before you have dumped over 














SNAPPY 


it a fair amount of flitters. Let it “set” for 
about two minutes, turn the card over so 
the surplus of the flitter can be removed to 
a piece of paper, then proceed as before un- 
til the parts are covered completely with 
the flitters. Diamond dust may be applied 


in the same way. 
(To be continued) 





Ill-Timed Applause 





“Did you enjoy Mrs. Peckton’s special 
last night?” 

“T can’t say that I did,” said Mr. Peckton. 
“She had carefully rehearsed me so I 
wouldn’t applaud in the wrong place, but 
I’m afraid I offended her.” 

“How was that?” 

“I applauded what I thought was a par- 
ticularly good point she made, and then I 
happened to. remember that it was one I 
had suggested myself.”—Birmingham Age- 
Herald, 
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Storekeepers Warned Against Organ- 
ized Check Forgers 





THE spirited activity of check-forgers in 
various parts of the country has 
brought warnings from banks for business 
men to be on their guard and to take pre- 
cautions in safeguarding check books. 

Crooks of this ilk, like other non-essential 
evils, are always with us, but at the present 
time it would seem, according to secret 
service reports, that there is a pretty thor- 
oughly organized band of check-forgers and 
thieves operating upon a nationwide scale. 

The initial safety first rule is—Don’t 

Leave Your Check Book at Large Upon 
Your Desk, where anybody -who~ happens 
along can help himself to it if the notion 
strikes him. It has been found that a new 
tack made use of by crooks is to get one 
of their number on the inside, so see to it 
that you keep your checks and other valu- 
able papers out of sight when not in use. 
This is a bit of well-worn advice, but owing 
to the carelessness of human kind it needs 
repeating every day in the week. 
; Also, beware of the check-thief—that 
limb of the forgery gang whose job it is 
to follow the postman on his rounds and 
“swipe” whatever letters he “¢ameget his 
hands on. A middleman gets the letters 
from the thief, and, taking out the checks, 
remails the letters. At this point the 
forger steps into the game, changes the 
checks to suit his fancy and passes them on 
to the “presenter,” whose job it is to cash 
them at the banks. If the postman is in the 
habit of dropping your mail on.a showcase 
near the door, have somebody on hand to 
receive it as soon as it passes out of the 
carrier’s hands. A_ check-thief may be 
trailing him. 

Banks are particularly skittish at the 
present time regarding checks of the pay- 
to-bearer order. Where checks are made 
payable to firms, the names are either erased 
with acids or changed by a few clever pen 
strokes, dates and amounts raised and the 
checks cashed. This is a very simple pro- 
cedure, and a name like Fiske & Browne 
can be changed to Frederick H. Browning 
without much trouble. A new departure in 
the game is the lowering of checks instead 
of raising them. This lessens the forger’s 
chance of discovery. 

The thinner your check paper is, the safer 
you are against having it put to fraudulent 
use. There are many safety devices in use 
to protect checks, but in the last analysis 
they are far from being absoltite insurance 
against forgery. However, it is the policy 
of wisdom to throw as many safeguards 
around your checks as possible, for the 
harder you make it for the forger to operate 
the safer you and others will be and the 
less chance he has to work his nefarious 
tricks. H. R. T. 





“Didn’t your boy graduate from college 
last year?” 

“Yes, and he tells me he is still ‘looking 
about him.’” 

“What kind of business‘do you think’ he 
will enter?” 

“T don’t know, but if all the young women 
he hauls. around in his motor car paid’ him 
taxicab rates he would soon be a mil- 
lionaire.’—Birmingham Age-Herald, 
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Avutuor’s Note—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
meker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch mcvements. However, the name, ‘“watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a_ com- 
petent watchmaker or watch repairer shculd be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L, B. P. 





(Continued from Technical Issue of July 6.) 


Question.—Will it be necessary to grind 
the face of the teeth of the pinion cutters? 

ANSWER.—Our pinion cutters, or in fact, 
any cutters which we make will perform 
their work much more satisfactorily, if 
we make arrangements for grinding the 
face of the teeth. In any kind of pinion 
cutting which is done with a steel cutter, 
we may do the best work in the shortest 
possible time if the cutting edge of the 
teeth of our pinion cutter is sharp and 
keen. 

In order to grind the teeth of our pinion 
cutters properly, we shall require a special 
attachment to fit our slide rest. This at- 
tachment is quite simple and may be easily 
made by the ambitious workman. Fig. 51 
shows the attachment in elevation. The 
frame A may be sawed from a piece of 
sheet brass. It should be one-quarter of 
an inch in thickness by one-half of an 
inch in width. The arms should be about 
one inch in length. The stud B should be 
made to fit the tool post of the slide rest. 
A quarter inch hole should be drilled 
.through -the end» of each arm and care 


should be observed to have these holes 
straight in line. A 60° point D should be 
made to fit each hole and the points should 
be hardened on the end. The end of the 
arms should be drilled and tapped to take 
a % by 40 thread screw, E, which is used 
for locking the points in position. The 
arbor C is simply a piece of quarter inch 
steel -rod, accurately centered to fit the 
points, D. A pulley F, about three-quar- 


8 


applied to a new wheel, before arly oil is 
used on the wheel, we will have.a, very 
substantial job that will not work loose 
easily, The cement sets rapidly, but it 
should be allowed to stand at least:24 hours 
before using the wheel. 

We must shape the edge of the wheel to 
correspond with our 30° cutter. We may 
do this by placing the wheel on the arbor 
of our grinding attachment, and mounting 
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ters of an inch in diameter, should be made 
and fitted to one end of the arbor. The 
pulley may be made of fiber or hard rubber 
as either of these materials carries a belt 
much better than steel or wood pulley. The 
grinding wheel G should -be an Alundum 
wheel one inch in diameter by. one-eighth of 
an inch in thickness. It may be mounted 
on a brass “boss” and the center hole 
reamed out to a 2° taper. The end of 
the arbor should then be turned to the 
same taper to fit the brass “boss.” 

Some workmen have trouble in mounting 
the Alundum wheels on a brass “boss” 
so they will hold securely. We find that 
the best method- for mounting such wheels 
is to obtain some dental cement, the kind 
that dentists -use’ for cementing crowns, 
etc. If this cement is. properly mixed and 


the arbor centers in the lathe. In this 
case we shall require a small face plate and 
dog or work carrier to drive ‘the arbor. 
Or, we may mount the wheel on a regular 
lap chuck, with the end of the chuck turned 
to a 2° taper to fit our wheel Excellent 
results: may be obtained ‘ins either case, 
but we prefer the lap chuck as it is handier 
to use, and furthermore, the lap chuck may 
be used for many similar operations. 
Assuming that we have the wheel 
mounted on the lap chuck and ready for 
trueing, we shall require a small diamond 
point mounted in a steel shank. to fit the 
tool post of our slide rest. By using the 
diamond point, we have a very hard €dged 
tool with which we may readily turn’ the 
edge of any grinding wheel to any ~de- 
sired shape. In this-case wé~wish-te-tura 
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WATCH GLASSES 
None Better! 


FOUR FUNDAMENTALS: 
GAUGE FLEXIBILITY, QUALITY AND FORM 
TELL THE STORY 


BEWARE OF SUBSTITUTES 


W. B. & CIEIS THE WATCH GLASS THAT 
NEVER DISAPPOINTS 


MADE IN LORRAINE, FRANCE, SINCE 1721 
CARRIED BY ALL LEADING JOBBERS 


ALBERT BERGER & CO. 
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the top face of the wheel flat and 
true and also turn the edge of the wheel 
to a 30° angle. We will face off the top 
edge first, then set the slide rest to 15° 
and proceed to shape the edge. In shap- 
ing the wheel, we shall traverse from the 
top edge to the lower edge, as we can 
produce a sharper edge than would be the 
case if we traversed in the reverse direc- 
tion. In turning such wheels with the dia- 
mond point we should run the wheel at a 
high speed and keep an oiled sponge ap- 
plied to the edge of the wheel to prevent 
the dust from getting into the bearings of 
our lathe and slide rest. If we wish to 
produce an exact 30° angle, it is essential 
that the diamond point be set exactly “on 
centers.” If the point of the tool- should 
be set above or below center, the angle 
would vary a slight amount. 

QueEsTIon.—Assuming that we have our 
grinding wheel properly trued, how shall 
we proceed to use it for grinding our pinion 
cutters? 

ANSWER.—We will place as many of the 
pinion cutters on the arbor chuck as it will 
hold. The chuck should be placed in the 
lathe, with the index plate and latch in posi- 
tion, using the same spacing, of course, as 
we used when cutting the teeth in the pinion 
cutters. The grinding attachment with 
wheel mounted between the points should 
be mounted in the slide rest and the top 
face of the wheel set radial with the lathe 
centers. With the index latch set in one of 
the holes in the index plate, we shall bring 
the grinding wheel in, until it just barely 
touches the edge of the pinion cutters. 
Then we shall loosen the arbor nut slightly, 
so we can move the pinion cutters on the 
arbor. Then we shall proceed to “line up” 
the cutters, so that the teeth are all in a 
straight line and also slightly below center. 
In this manner, the cutter teeth, being 
slightly below center, will have just enough 
stock removed when we do the grinding, 
to leave a clear, sharp cutting edge. 

We must not use a heavy belt in such 
cases to drive our grinding wheel, A 
twisted rawhide belt 1/16 of an inch in 
diameter is about right; we may even use 
a piece of twisted linen line, like the 
Cuttyhunk fishing line, which is very good 
and the knots make little difference as 
the line is soft and pliable. If the grinding 
wheel is kept well oiled, we need not draw 
the temper of the cutters when grinding. 
We shall proceed by taking a light cut 
all around, grinding about half the sur- 
face of the teeth, then set the slide in 
the full tooth depth and run around a 
second time. The grinding wheel should 
be run at a high speed, otherwise it is liable 
to glaze and in this condition is much 
more liable to draw the temper of the cut- 
ters. In cutting the teeth in our pinion 
cutters, we used a flat saw first and fol- 
lowed up with the angle cutter. Now, 
it will be observed, when grinding the cut- 
ters (providing we run our flat saw deep 
enough), that the sharp edge of our grind- 
ing wheel does not touch the bottom of 
the saw cut. In this manner we preserve 
the sharp edge of the grinding wheel and 
at the same time obtain the desired re- 
sults. 

Assuming that we have made up a num- 
ber of pinion cutters of the various di- 
ametral pitches, we shall proceed to grind 
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the face of the teeth in the manner above 
described. If we have followed out our 
original plan and made up about a dozen 
cutters of the various pitches, we shall have 
the nucleus of a valuable set of pinion 
cutters. We call these pinion cutters, but 
they may be used for either wheels or 
pinions; it is simply a matter of selecting 
a cutter of the proper diametral pitch for 
the job at hand. 

These cutters will be very valuable tools 
when finished and it behooves us to pro- 
vide some means for keeping them in good 
condition. We may make a very suitable 
case for such cutters by using one of the 
wooden boxes which fine watches are dis- 
played in. These boxes are usually of ma- 
hogany, well made and nicely finished. We 
may remove the inside lining and mark a 
series of circles on the inside bottom of 
the box, Our cutters are five-eighths of 
an inch in diameter, so we will mark cir- 
cles three-quarters of an inch in diameter. 
Next we shall make some pegs slightly 


























220 





Fic, 52. 


smaller in diameter than the center hole 
in our pinion cutters. These need only 
be long enough to go through the bottom 
of the box and project slightly into the 
top of the box when it is closed. The 
center hole in the series of circles should 
be punched through with a fine point to 
show the position on the outside of the 
box. Then we shall select a drill smaller 
in diameter than the pegs and drill through 
the bottom and into the top half of the 
box when it is closed. Then if we insert 
the pegs in these holes and apply some 
glue we shall have a box that will keep 
our cutters in good condition. The pegs 
fitting into the top half of the box will 
hold the cutters in place and as they are 
spaced the cutter teeth cannot rub against 
each other. It pays to take care of good 
tools. 

QueEsTION.—Assuming that we have a 
watch at hand with a leaf broken out of 
the third pinion. This watch may be a 
discontinued model or it may be of for- 
eign make, How shall we proceed to take 
the measurements from the broken pinion 
and make a new pinion that will answer 
all requirements? 

ANsweErR.—Our first consideration will be 
to obtain the exact outside diameter of the 
pinion leaves. We could obtain this di- 
ameter approximately by inserting the 
pinion leaves in a Stub’s wire gauge, but 
approximations are not sufficient in this 
case. If the pinion be one of even leaves, 
we may measure it with a micrometer cali- 
per and obtain the exact diameter, but if 
it happens to be a pinion with an uneven 
number of leaves, this method of measur- 
ing would not give the correct diameter. 
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With a pinion of uneven leaves we may 
obtain the exact diameter by drilling a 
hole in a piece of sheet brass. The hole 
should be drilled slightly undersize, then 
reamed out carefully with a broach until 
the broken pinion will fit snugly into the 
hole. This will give us a gauge suitable 
for obtaining the correct diameter of the 
new pinion. Then we may select a piece 
of Stub’s steel drill rod of the proper di- 
ameter to fit this hole, or if it is slightly 
larger, so much the better; then we may 
turn it to fit the hole. Our next considera- 
tion will be to obtain the exact diameter 
between the plates. We may do this by 
measuring over the pivot shoulders with 
the micrometer caliper. Then we may 
measure the length of the pinion head, also 
the length from one end of the pinion 
head to one of the pivot shoulders. This 
will give us the proper position of the 
pinion head on the pinion. We should also 
measure the diameter of the staff and the 
pivots. Now, to make these measurements 
serve us to the best advantage, we may 
make a rough sketch of the pinion on an 
enlarged scale, with all measurements jotted 
down. Fig. 52 shows the sketch with all 
measurements indicated. In the next in- 
stallment, we shall describe turning the 
Pinion to the proper dimensions and milling 
out the leaves with one of our pinion cut- 
ters, 
(To be continued) 





A Watchmaker’s Advantages 





(THERE is a jeweler not many milees 

from this city, one of those quiet fel- 
lows who doesn’t talk much but when 
he says anything it is worth listening 
to. He has traveled all over the 
United States and did it when he 
was a young fellow. 

“He said: ‘My father was a watchmaker, 
one of the real ones who could make a 
watch and do most anything on his lathe. 
He saw to it that I had a good school edu- 
cation and a better watchmaking education. 
When I was through with my apprentice- 
ship, I readily found a good position and 
saved money. Then the “wanderlust” seized 
me. I was bound to see this little country 
of mine and decided to do it notwithstand- 
ing the fact that my savings were small. 

“‘T laid out a route, decided to travel until 
my money was down to a certain point, and 
then look for a job. I was lucky and in 
spite of the fact that I told my employer 
that I would not stay longer than six months 
1 not only got a job but also a warm letter 
of recommendation when I left. I traveled 
in a systematic manner and was in the cool 
climates in the Summer and the warm ones 
in the Winter. I didn’t go sightseeing on 
the tourist style. I really lived in a city like 
its citizens and became acquainted with its 
peculiarities and made friends all over the 
United States. After a few years of travel 
I decided to settle down and I think I ap- 
preciate a home more than the fellow who 
never left his town. I gained. much ex- 
perience from my travels and value my 
knowledge of the greatness of our country 
more than anything else. I don’t see how 
T could have traveled so much if I had not 
known a trade and of all the trades 1 know, 
the watchmaker’s is the best insurance 
against want.’” 


~~ 
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The Perfect Watch Crystals are— 





Do you want satisfaction in fitting? 


_ Try crystals with the above trade-mark and 
learn why they are known the world over, as 


—The Perfect Watch Crystals 


YOUR JOBBER WILL SUPPLY YOU 


Manufacturers and Importers 


KONISHI KOTAKUDO CO. 


110-116 Nassau Street, New York City 


(Send for the new illustrated booklet on Watch Crystals, containing comparison table of 1/16 and millimeter measurements) 
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Horological Institute of America 
Holds Intensive Two-Day Con- 
ference in New York 





(Continued from page 85) 








cided and agreed. The benefits of in- 
corporation for an educational institute 
such as this are readily apparent. 

A most attractive and dignified design 
for an emblem for the institute was sub- 
mitted to the conference by Mr. Marsh 
and was accepted. The design will be 
copyrighted and published later. 

A paper evincing much careful thought 
was read by Dr. Beal, of the Bureau of 
Standards, who described a plan for the 
certification of watchmakers. The salient 
points of the plan will appear in a future 
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be best for all concerned that three 
grades of watchmakers be passed upon 
by the Institute, in order to comprehend 
as many watchmakers as possible and 
thus make the work of the Institute as 
broad as possible for the promotion of 
horological education and encourage in- 
centive to secure the higher degrees. 
The three grades of watchmakers, or 
watch repairers, will be properly desig- 
nated and differentiated respectively, ac- 
cording to skill and knowledge. 

It was thought most desirable to in- 
clude three grades because of the great 
number of watchmakers of different de- 
grees of ability, in this country. When 
a watchmaker once entered the Institute, 
it was believed that even though he only 
secured a third rating, he would aspire 
to secure the higher grades, all of which 
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ED. H. HUFNAGEL, VICE-PRESIDENT, A. N. R. J. A. ACTS AS HOST TO THE ORGANIZATION COM- 
MITTEE OF THE H, I. A.. AT THE STAMFCRD YACHT CLUB. 


issue of THe JEWELERS’ CircuLar. The 
conference moved that the paper be ac- 
cepted and placed on file. 

Many details connected with Horologi- 
cal Institute will be discussed at the 
coming convention of the American Na- 
tional Retail Jewelers’ Association, to be 
held in Buffalo, Sept. 13, 14 and 15, when 
Mr. Spier will address the convention and 
endeavor to make clear among other 
things the great help which the Institute 
will be for the retail jeweler, for the 
watchmaker and for the public itself. 
An adjournment was taken at 12:15 and 
the members took luncheon on the roof 
of the Pennsylvania as the guests of Mr. 
Spier. 

The afternoon session opened at 1:45 
P. M. and the committee worked ardu- 
ously during the entire afternoon and 
into a good part of the evening. Dr. 
Beal presented a paper giving reasons 
why the Institute should certify or pass 
upon more than two grades of watch- 
makers. After much thought and discus- 
sion, the conference held that it would 


would be to his own economic advantage. 

The following committee was appointed 
to formulate the requirements for each 
grade: Messrs. Lilley (chairman), Beal, 
Hufnagel, Haschka and Bowman. 

Robert F. Nattan was appointed chair- 
man of the Publicity Committee, with the 
privilege of selecting two assistants. 
Messrs. Hufnagel and Westlake were 
chosen for the latter. 

Edward H. Hufnagel was appointed 
temporary treasurer of the H. I. A. and 
Paul Moore, secretary, and those who at- 
tended the conference paid $5 for active 
membership. 

George W. Spier gave $100 for a life 
membership. 

During the evening several watch- 
makers met the Organization Committee 
and all were much pleased with the up- 
lifting purpose and plans as outlined. 

On Thursday the members met at 
9:30 a. M. at Tiffany & Co.’s and through 
the courtesy of Mr. Haschka, were 
shown through the various departments 
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of America’s most 
establishment. 

Another business session was held at 
11:45 a. M. at the Pennsylvania Hotel, 
and a further discussion took place as 
to appropriate names of the different 
grades of watchmakers. It was finally 
agreed to leave this subject open until 
the October meeting in Washington. Upon 
motion by Mr. Nattan, it was decided 
that a copy of the conference proceed- 
ings should be sent to every retail 
jewelry organization in this country and 
to all other organizations working in the 
interests of the trade, including the 
Jewelers’ Research Bureau, Los Angeles, 
Cal. ‘ 

The Organization Committee during 
this session decided that branches of the 
Horological Institute of America should 
be established in all important centers, 
that the Institute confer honorary mem- 
bership upon deserving persons and that 
the secretary write to the trade press 
expressing the committee’s thanks for 
the publicity given, for its earnest co- 
operation and to solicit its continued co- 
operation. 

A report of this conference will be 
presented to the Advisory Committee of 
the H. I. A. 

After luncheon the members proceeded 
to the Stamford Yacht Club, Stamford, 
Conn., as the guests of “Ed.” Hufnagel 
and this proved a pleasing exhilarant 
after two days’ strenuous mental work. 
After a refreshing swim, the guests were 
entertained at a delightful dinner by Mr. 
Hufnagel in the cool dining room of 
the club. Upon returning to the city, 
after the outing, some of the members 
went back to the hotel and gave further 
thought to their educational work. 


interesting jewelry 





Device for Tightening Watch Hands 
by A. S. Bjornson 





QO WING to an inadvertency in describ- 

ing a device for tightening watch 
hands, in the issue of July 13th, on page 
133, the name of the correct inventor 
was not given. The inventor of this very 
ingenious device is A. S. Bjornson, of 
Devil’s Lake, N. D. As mentioned in 
the article the tool may be made by any 
watchmaker without difficulty from an 
old or broken pliers, provided the handle 
is in good shape and at least one of the 
jaws is left. As a means of tightening 
a second hand, large or small, it is 
claimed to be unsurpassed. The second 
hand is left smooth and round with no 
burr, which so often occurs by gripping 
with ordinary pliers. The method of 
making the device was clearly illustrated 
and described in the above mentioned 
issue. 








The man who allows Circumstance to be 
his king is a slave; the man who allows 
Circumstance to be his slave is, in some 
sense, a king.—Francesca (Clifton). 

In all things throughout the world, the 
men who look for the crooked will see the 
crooked, and the men who look for the 
straight will see the straight—John Ruskin, 
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WELDED PLATINUM " 
ON GOLD Retiners 


Gold 











Established 1858 


FOR ALL PURPOSES 





Silver 
Special Combinations of Plati- Platinum 
num and Gold or other metals Smelting of Sweeps our Specialty 
made to Order in any ratio of Filings, scrap, plated scrap and bench sweep 





thickness. 
Fine gold, silver, platinum in any degree 
of hardness 
Gold, silver and platinum anodes 





R. & H. PLATINUM WORKS 
Refiners and Workers of L. LELONG & BRO. 


Platinum, Gold and Silver 
Halsey, Marshall and Nevada Sts, 


New York Office: 
709-717 SIXTH AVENUE NEWARK, N. J. 
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| , eliners 
For Wrist Watches 
Gold 
1473 Silver 
Platinum 
Made in White, Green and Regular 
Gold, also in Platinum. 
HERPERS BROS. | HANDY @ HARMAN 
18 CRAWFORD ST., NEWARK, N. J. 31 Gold St., New York City Bridgeport, Conn. 
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[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 3820.—Escape Wheel for 


Ship's Chronometer.—_] have a_ ship’s 
chronometer, which was brought in for re- 
pairs, Among other items, I find I will 
have to make a new escape wheel. Will you 
kindly answer the following questions in re- 
gard to making the escape wheel? 

No. 1—What is the best material for 
such wheels? No. 2—Where can I buy 
wheel blanks for chronometer escape 
wheels? No, 3—What shape and type of 
cutter is most suitable to use for cutting 
the teeth?—H. W. L. 

ANswerR—No. 1.—The material that is 
generally used for making escape wheels is 
what is known to the brass mills as “Lan- 
cashire Metal” or “Wheel Brass.” It is a 
copper-zinc alloy and is especially suitable 
for this purpose. No. 2.—We are unable to 
inform you where you can buy wheel blanks 
for the chronometer escape wheels, If you 
will obtain a piece of the proper material 
you can readily make the blank to the proper 
dimensions. We assume that you have the 
old wheel from which you may obtain the 
correct dimensions. In such wheels, the 
teeth are usually rather broad and the in- 
side of the wheel is recessed. Your first 
step will be to select a piece of metal of 
the proper diameter to work out the wheel 
and also thick enough to-give the tooth the 
proper height. Hold a circular piece of the 
metal in your wheel chuck and face it off 
and also turn the edge round. Then reverse 
it in your chuck and face off the opposite 
side and also turn it to the required thick- 
ness. This may be readily done by meas- 
uring diameter and thickness with the 
micrometer caliper. Then recess the blank 
so it is the same as the old wheel. Before 
you remove it the last time from the wheel 
chuck, center the blank carefully and drill 
a very small hole in the center. Also scribe 
the spaces that are to be cut out in the 
body of the wheel, You can do this quite 
accurately by using the index on the lathe 
head and setting the T rest up close to 
the blank. Also scribe a circle inside to 
indicate the cutout portion. Now remove 
the blank from the chuck and drill a small 
hole in each section and saw out the sec- 
tions with a fine saw. You blank is now 
ready for the tooth cutting. No. 3.—Re- 
garding the shape and type of cutter to 
use for cutting the teeth: it will be best 
to use three fly cutters of various shapes. 
In cutting such delicate teeth as escape 
wheel teeth, we cannot tear out all the 
metal at one cutting, as such methods are 
liable to produce a very imperfect tooth. 
We will use No. 1, No, 2 and No. 3 cutters 
in the order given. No. 1 cutter is a round 
face that removes the bulk of the metal 


between two teeth. No. 2 cutter is shaped 
to remove the metal from the back of the 
tooth and No. 3 cutter is shaped to trim 
the acting face of the tooth and also 


a part of the rim of the wheel. 
It will be observed that the last 
XN 
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cut trims the acting face of the tooth which 
must be perfectly formed. Each cutter 
must be accurately formed to remove its 
allotted stock from the blank and the clear- 
ance angles of the cutters should be about 
15° in order to cut freely. 

The accompanying sketch illustrates the 
position of the cutters with relation to the 
wheel. It will be observed that the cutters 
are set quite a bit above center. Now, to 
proceed with the actual cutting; we shall 
face off a cement brass and turn it to the 
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same diameter as the wheel blank. Then 
we shall secure the blank to the cement 
brass with soft solder. All this may be done 
without removing the brass from the lathe 
and we can use the center hole which we 
drilled in the blank to true the wheel, As- 
suming that the blank runs true in the flat 
and round, then we may set up our wheel 
cutting attachment and place No. 1 cutter 
in position. Take a light cut at first until 
sure of the depth, then cut all spaces. Fol- 
low this with No. 2 and No. 3 cutter re- 
spectively. All fly cutters should be as 
short and rigid as possible to avoid spring- 
ing, etc., and they should be run at a high 
speed say, about 10000 or 12000 R. P. M. 

Assuming that all of the spaces havé been 
cut, then we may remove the wheel cutting 
attachment and set the T rest in place and 
bore out the hole in the center of the wheel 
for the pinion. Usually, enough stock is 
left in the center to form a substantial bush- 
ing for the pinion, although they are often 
drilled and a bushing inserted. We may 
next heat the cement brass sufficiently to 
remove the wheel and care should be ob- 
served in doing this as the teeth being thin 
and delicate may be easily discolored or the 
metal softened, in which case our work is 
all lost. The slight amount of soft solder 
left on the face of the wheel may be re- 
moved by carefully stoning the wheel on a 
flat piece of blue-stone or water-of-Ayr 
stone as it is often named. The stone must 
be perfectly flat and smooth and used with 
plenty of water. 


Your first efforts in making chronometer 
escape wheels may not produce a perfect 
wheel, but such work is extremely delicate 
and must be practiced to obtain results. 

Question No. 3821.—Stains on Gold 
After Enameling—I jave recently had 
considerable trouble in enameling some gold 
rings. These rings are 14 karat yellow gold 
and I have been flowing different colors for 
emblems. I have always done this work on 
charcoal and have had good success, but in 
several rings lately, the enamel flowed all 
right and was very smooth, only the gold 
after pickling was stained very deep with a 
green cast, that I could hardly polish out. 
Can you tell me what the difficulty is and 
how I can avoid it? H. P. K. 


ANSWER.—Some of your trouble is in the 
method you use for doing this enameling, 
although the writer has enameled many jobs 
in the same manner. The only precaution 
we observe is “don’t blow the flame directly 
on the enamel.” While good work may be 
done in this manner, it should be borne in 
mind that a regular muffle furnace is the 
most satisfactory method to employ in en- 
ameling. 

From your description, we would be: in- 
clined to think that your gold was over- 
heated. In such cases, your gold was simply 
fire-stained very deeply. This may be 
caused in several ways. You may have ob- 
tained a new lot of enamel which required 
a higher heat to flow it; you. may have ap- 
plied the heat too long or you may have 
given it too many heats. 

In any of the above cases, pickling and 
polishing will not remove the stain. Even 
if considerable gold is polished off, the color 
will still be far from perfect. If you keep 
within the proper heat limit, we do not be- 
lieve you will have such trouble: 
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At the Mid-Year Clean Up 


Get the results that are guaranteed by years of experience, backed by respon- 
sibility and reputation for fair dealings. 

Enlarged plant and laboratory control, together with a ready market for 
materials refined, insure the best returns. 





Write Us Today for Shipping Tags 


American Platinum Works — “> fewark n°" * 


30 Church St., New York City 
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PLATINUM—GOLD—SILVER 
SWEEPINGS 
ooh — Platinum Solders 20k White Gold 
A young man asked one of our big men in this White Gold Solders 14k White Gold 
country what he considered the secret of success. Green Gold Solders White-Green Alloy 


The big man said, “Know your work.” 

Bradley exists for the sole purpose of putting 
young men on their feet for life, of training them to 
know their work so well that they can hold their 
own anywhere, among the big men in the line. 

You would like to be able to hold down a first- 
class position in a first-class shop, drawing the salary 
of an expert watchmaker, jeweler and engraver, but 
can you deliver the goods? If not, let Bradley help 

eu. Don’t put it off another day. A course at 
radley will make you the big man in your line. 

“A good trade is better than a bank account, for 
you cannot lose it.” 

Bradley has the men—instructors who for years 
have devoted their entire time, thought and energies 
to teaching watchwork, jewelrywork and engraving. 

At Bradley nothing is lacking that is necessary to 
make you an expert workman. 
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Such as is here depict- f 
edin genuine photo- ff : ‘ 
graphic reproductions 


of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so 
a a time —— = pean. — — = OURS IS THE HOUSE THAT 
right. We add only a fair and legitimate profit to the - IVERS THE GOODS” 

AS IT REACHED US actual cost of the job. Wedon’t believein killing the | E oom a 
goose that laid the golden egg—we expect you to come back, and so treat you accordingly. Every piece of workis absolutely guaranteed to be right. vote 






AS IT LEFT US 











NOW-—for free circular and price list, or, better still, favor us with atrial order. You'll be glad to know us. Send for prices on special work. 


> BECKER-HECKMAR CO. (isiccinera) sien sim. 

















August 3, 1921. 


THE JEWELERS’ CIRCULAR 


143 








- 


Stone Setting Made Easy 





Tools and Methods Described by G. S. O. 




















For efficiency and economy it is essential 
that the setter learn to make his own 
tools. This includes drills, frazers (or 
burrs) certain gravers, beaders, burnishers, 
and a few other odd tools, This article is 
devoted to the making of drills, hardening 
and tempering. It is best to have two 
pump-drill stocks, one of medium weight 
and the other about the heaviest made. This 
latter may be made still heavier by pouring 
in melted lead in flange. These “pumps,” 
with all other tools can be purchased from 
the wholesale jewelry supply houses and 
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the leather laces gotten from any belting 
house. Sometimes shoe laces are used in 
a pinch, also eel skin. 

The drills are made from Stubbs steel 
rod, two sizes, % inch and 3/16 inch gen- 
erally sufficing for all ordinary drills. The 
rod, however, must not be any thinner than 
the socket in the pump. The drill must fit 
snug with the end filed as Fig. 9, to keep 
from turning. In order to fit the pump the 
drills are cut or filed off the rod in about 
two-inch lengths, screwed in chuck of 
lathe and filed or turned as shown at Figs. 
9 and 10. The blade or cutting end is now 
filed flat and tapered, and the edges squared 
up with a fine file. The end should have a 
slant, as shown, in order to make clearance 
for deep stones. 

For stones wider than the diameter of 
the drill rod, the drill is annealed a dull red 
and hammered out wider. Figs. 11 and 12 
are half pearl drills. The end is filed 
straight across and then carefully filed on 
either side with a fine square file, leaving 
the tit, which is finally filed carefully to a 
point. For the small pearl sizes, the drill 
is made, say, for about a No. 10 pearl and 


then the sides are filed narrow to drill for 
a No. 5 or No. 4 half pearl. It is easier 
this way to keep the tit centered. No. 10A 
is a step drill and is used mostly for imi- 
tation stones, the idea being to have the 
bottom of the stone rest on the bearing 
instead of the edge, thus greatly lessening 
the danger of breaking. Make all sizes of 
drills, have two brass plates, one each for 
stones and half pearls, (see Fig. 53), with 
holes drilled, and the drills (Fig. 9) and 
the corresponding hole in the plate num- 
bered. For certain grades of work twist 
drills held in a lathe are also used. The 
stones are first fitted in the brass plate and 
the drill with same number marked on at 
once picked out. 

Having properly fitted and filed the drills, 
now stick the drill end into a cake of soap 
to prevent burning or scaling during an- 
nealing. With a mouth blowpipe, heat to 
a bright cherry red, and plunge into a 





glass of water (fish oil, beeswax, or al- 
most any oil is used in place of the water, 
but the writer has found no particular ad- 
vantage over the latter). Hold the other 
end with pliers and swish around until cold. 
Do not heat any longer than just enough 
to get the bright red or you are likely to 
burn the steel. Now lay the drill on the 
oil stone and rub bright, hold carefully over 
a flame (a small alcohol lamp is best), let- 
ting the flame heat about the middle of the 
drill. The heat will then extend gradually 
to the end, showing first a very pale yel- 
low and getting deeper in tone. As soon as 
a decided yellow shows, plunge at once 
into the cold water. The shank end of the 
drill may be tempered down to a blue so as 


to avoid any danger of breaking off. Hold 
the drill in a hand vise and sharpen on the 
oil stone. The half pearl drills are sharp- 
ened with a square pencil oil stone about 
5/16 inch. (See Fig. 55.) The sides of the 
drill are also sharpened. Always remember 
the cutting edge is slightly higher than the 
back edge and that in pump drilling the 
cutting is usually done on the down stroke; 
most setters file their drills to turn to the 
right. (See Figs. 10 and 12.) The beginner 
is advised to first make one or two drills 
and experiment on a piece of brass. 

As lubricants, turpentine, kerosene and 























motor or shafting oil mixed, or soap and 
water are used. For most purposes the 
latter is best. Should the drill be drawn 
down too soft, blue or a deep straw, it will 
have to be re-heated as before. This should 
not be done if possible as there is a tendency 
to burn or rot the steel by frequent heat- 
ings. All drills, frazers, etc., should resist 
the touch of a file after tempering. 

Frazers (also called cone-shaped drills or 
burrs), (see Figs. 1 to 8), are made in all 
sizes from 1/16 inch up, and are filed in a 
horizontal lathe from Stubbs steel. If a 
power lathe is not available one can get an 
old foot lathe very reasonably, fitted with a 
chuck to take at least a 3%-inch rod. Cut 
the lengths about as shown and screw in 
chuck and file the narrow or shank end first, 
filing about half of the length down. Then 
place the filed end in the chuck and file the 
rest down, carefully squaring up the exact 
diameter of stone or size desired. The 
tapered point is now filed on. 

For greater accuracy the work is turned 
instead of filed, but this may not always be 
convenient. The shank ends may also be 
turned as Fig. 6, but generally work out 
better the other way for holding in hand or 
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Ten to 14 Days longer to wait for our 
returns, but they are worth waiting for. 
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Lie!’ Watches Repaired lie!” 


Our Success is not due to the Profits We Make but the 
Service We Render. After two (2) years of Service 
to the Retail Jewelers throughout this Country we have 
fostered a Confidence that is hard to shake—Especially 
with the Discriminating Jeweler who always Plays 
Safe, that has convinced himself of our Sincerity and 
Integrity. It is Safe to believe as a general proposition 
that the man who Knows he is giving full value for 
Money Received is always willing to let the Customers 
see what he is getting, and stand the Acid Test. 


Today, after repairing over 37,000 Watches of all 
Grades and Makes, we are the Leading Independent 
Watch Repair Organization to the Trade in this Coun- 
try, with a Force of the Highest Grade, Well Expe- 
rienced Watch Makers that can be had; in fact, None 
are too Good for us. Many Jewelers know this, and 
have built up a Reputable Watch Repair Business by 
sending their work to us—Because of a Responsible 
representation. 
Respectfully yours, 
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8 South Dearborn St., CHICAGO, ILL. 


Watch Jobbers 


New dials of latest orna- 

4 mental design will dress up 

9° your watches and make 
\ them quick sellers. 
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ee Send for illustrations and prices. 


D & G Dial & Enameling Co. 
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DIXON’S 
“Wonder” Cupels 


have all the necessary qualities for 
perfect cupellation. Because of their 
strength there is little breakage in 
handling, assuring users of a mini- 
mum loss of precious metals in cupel- 
lation. Made in five sizes. Write for 
prices and Circular No. 77-AA 


Made in JERSEY CITY, N. J., by the 
Joseph Dixon Crucible Company 


KOK Established 1827 DOS 














C.W.BUTTS, Inc.™ 7" 


Manufacturers of 


Crowns, Pendants and Bows 


We make a specialty of white gold ciowns and bows, and are 
prepared to make very prompt deliveries of same for bracelet watches. 








Lest you forget REMEMBER 


That Your Accumulations of Sweepings, Filings, Solu- 
tions, Scrap, Crucibles, Old Gold, Platinum and Silver 
can be promptly Converted Into Cash, by sending them to 


Novo Smelting and Refining Company 


Returns on all shipments made in 5 to 10 Days 
Smelters and Refiners of Precious Metals 269 PEARL STREET, NEW YORK 
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pin vises and also true up quicker after 
running awhile. In any event cut down a 
step at the frazer so as to allow a good 
clearance for filing the teeth. (See Fig. 7.) 
The teeth are cut with a square graver 
(Fig. 19), for the small frazers and usually 
filed in with a fine three-square Swiss file 
on the larger sizes.. File and cut the teeth 
on the slant and to the right, as shown at 
Fig. 7. Do not file the teeth too coarse or 
the cramps in the settings will be torn or 
twisted instead of burred out clean. As said 
before, make all sizes and, in this connec- 
tion, a millimeter gauge will be of service 
in making sizes from 1 mm. to 7 or 8 mm. 
inch diameter. Usually about four sizes, 
graduating from one millimeter to the next, 
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cover all sizes of stones. Fig. 5 shows a 
tapered frazer sometimes used in opening up 
a small hole or truing it to centre before 
using the bearing frazers (Figs. 1 to 4), to 
finally fit the stone. Fig. 8 is another style 
of frazer made by filing the cone half way 
through and the cutting edges are sharp- 
ened on the oil stone. This is a quick cut- 
ting tool and very useful in opening up 
holes in solid stock. 

The writer advocates new steel in mak- 
ing all tools but at times it may not be 
handy so that recourse is had to old needle 
files or round or square files. These should 
first be annealed a dull red and plunged 
under a layer of charcoal powder and al- 
lowed to gradually cool before turning or 
filing. The hardening and tempering proc- 
ess, of course, is the same as hitherto de- 
scribed. 

Fig. 6 is a ball frazer used to burr out 
cramp setting for round pearls or other 
round stones and are made in all sizes. 
Where the setter has not the facilities for 
making these frazers they may be bought in 
sets. 

Nearly all gravers can be purchased. Fig. 
15 is a pointed graver, also called knife 
edge or spit stick. Some setters sharpen 
the cutting side flat. Fig. 16 is a diamond 
or lozenge shape. Fig. 17 shows side view 
with the top edge ground down. Fig. 18 
is a flat graver. Fig. 18A shows the bottom 
“heeled” up in order to cuit more even “out- 
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side” edges on thread work. Figs. 18B and 
18C are half round gravers, and Figs. 19 
and 20 square. Fig. 14 is commonly called 
a scorper and is made by hammering a 
round piece of steel flat and filing as shown. 
This is a very useful tool for cutting steps 
or bearings in box work. Figs. 55A and 
55B show a square curved graver bent 
down and also to the 1ight, for clearance. 
This latter is used mostly for calibre work, 
although the larger sizes may be also used 
in place of Fig. 14. It is well to have about 
three sizes of these various tools, to cover 
all grades of setting. Make sure the tools 
are firmly fastened in the handles. Differ- 
ent styles of handles are shown in Figs, 21 
and 22. 

Gravers for preliminary cutting are sharp- 
ened on a medium coarse oil stone and for 
the final bright cutting are finished by rub- 
bing on a hard surface on which a piece of 
4/0 emery paper is secured. Keep the tool 
flat while polishing so that the cutting edge 
is.not rounded off. Gravers that are bought 
sometimes are a little hard and it is gen- 
erally well to stone the end and hold over 
the flame until a light straw yellow shows, 
when cool in water at once, as before de- 
scribed. : 

Square and diamond-shaped gravers are 
first sharpened on the end, then laid down 
on the sides and pushed flat over the oil 
stone. Fig. 14 shows the cutting edge 
slanted on the scorper; the flat side resting 
against the box is also sharpened and the 
bottoin touched on the oil stone. 

Beading tools (see Figs. 22 and 23) are 
made from two sizes of round steel rod, 
3/16 inch and % inch, or as near these thick- 
nesses as possible. Taper in the lathe and 
punch the ends in a bead block die pur- 
chased from the supply house. Some set- 
ters have a graduated set of little round 
punches hardened and highly polished. 
These they use in place of the die block and 
for certain purposes, such as getting a 
higher bead, etc., they are preferable. If 
the punches are used, the steel rod is firmly 
secured in a bench vise, filed off smooth and 
flat on the end, then carefully centered and 
finally “cupped” with a sharp blow on the 
punch with the hammer. Now put in the 
lathe and turn or file down to the “cup.” 
If the “cup” is not exactly in centre, bend 
the rod so that a narrow rim, equally wide, 
shows all around the edge. 

Do not file too close so that a thin feath- 
ery edge is the result. This would likely 
chip out the first time used. After harden- 
ing and tempering, the final sharpening of 
the edge is put on with a flat pencil oil 
stone rubbed so as to stone off the corner 
of the beader. The beaders are made about 
as shown. Always be sure to have the 
shanks thick and the end roughly filed 
square and firmly fastened in the handle. 

The hardening and tempering need not ex- 
tend nearer the handle than where the full 
thickness of the rod shows, and here a deep 
straw temper, tapering to a light straw at 
the bead, with the shank blue, will be found 
to give the best results. If a beader is used 
with the shank end little or no thicker than 
the bead end, it will either bend or break 
in a short time. After the beader is sharp- 
ened or stoned down so that a bead of the 
desired size is gotten (which is found by 
pressing the tool in a freshly scraped. piece 
of lead), put in lathe and, holding a piece of 
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4/0 polishing emery on a stick, press up 
against the cup and change the emery con- 
stantly. This highly polishes the beader 
and a bright bead is the result on the set- 


ting A dozen or more beading tools of — 


graduated sizes should be made and three 
or more of certain size beads for emer- 
gencies. 

Fig. 22A is a style of beader used in 
small mill-grain work. The drawing is very 
much enlarged. The tool is very much like 
a tiny screw-driver with a little groove cut 
in with a fine half round graver. In very 
fine beading there is less danger of slipping 
than with the round beader and the work 
presents also a more uniform and even ap- 
pearance. Fig. 21 is a pusher made of 
square soft steel. (Old needle files will do.) 
The end is filed from time to time as it 
gets smooth or uneven from working. The 
filing also helps to prevent slipping as a 




















see FIG 14 


55A_Atse 
r& 4 535 3 


medium hand file will roughen the end 
enough to give it a “purchase” on the edge 
of the box setting or cramp. 

Fig. 56 is a scraper made from an old 
three-square needle file, the end ground 
down as shown, and sharpened. This tool 
is used in little places where the scorper or 
the curved graver sometimes cannot get, 
and is also used in scraping the outside edge 
of a box setting after the metal has been 
pushed over the stone. 

Fig. 25 is a centre tool made and hard- 
ened as shown. The point is carefully 
sharpened on the oil stone and is used to 
mark the exact spot to be drilled, and if a 
deep impression is made, there is less like- 
lihood of the drill shifting to one side while 
drilling. 

Fig. 26 is a burnisher filed as shown and 
finished on the taper with 4/0 polishing 
emery. Make three or four burnishers, of 
which only one should be hardened and 
tempered. All, however, should be polished 


before using. This will be explained more. 


fully later on. 
Fig. 24 is a combination wax and half 


(Continued on page 146) 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 





Issue of July 5, 1921 


1,383,310. COLLAR-BUTTON. Rocer Atoysrus 
Kaui, Wallingford, Conn. Filed June 7, 1920. 
Serial 387,150. Renewed May 19, 1921. 
Serial 470,949. 2 Claims, 

A collar button comprising a base, a shank 
formed on the base and having a pair of notches 
formed in one longitudinal edge thereof and an- 





other pair of notches formed in the other edge 
thereof, the notches of the first pair being ar- 
ranged in staggered relation with respect to the 
notches of the other pair, and transversely extend- 
ing grooves formed on the opposite sides of the 
said shank at points coinciding with said notches, 


1,383,848. FASTENING-CLASP FOR JEWELRY. 
Epwarp W. Peterson, St. Paul, Minn. Filed. 
Nov. 16, 1920. Serial 424,489. 3 Claims. 

The combination with a wrist watch and its 
wrist band, of means for detachably securing said 
two parts together, said means comprising a wire 
loop or similar contrivance fixed on one of the 
parts, an elongated body pivotally attached to the 
other part and having at one end a bifurcated 





hook adapted to engage in the wire loop and two 
spaced spring arms on the body arranged to close 
with their ends the opening of the hook, said body 
having a groove between the two springs, a lever 
normally resting in said groove and having a hook 
coinciding with and pivoted between the members 
of the bifurcated hook close to the points thereof 
go as to enable it to eject the wire loop from all 
the hook members by a swinging movement of the 
lever. 


1,383,884. WATCH-FENDANT. Lovis E. F. 
Wacuter, New York, assignor to Star Watch 
Case Co,, Ludington, Mich. Filed Aug. 3, 
1920. Serial 401,044. 1 Claim. 

A watch pendant, comprising, in combination, a 
body portion having a plane upper surface and 
comprising semi-spherical bearing projections ex- 





tending diametrically from the main portion there- 
of, said projections each having a_ substantially 
semi-spherical depression in its plane surface, a 
cylindrical portion extending above said plane sur- 
face, a removable body portion having a plane 
surface adapted to fit on said first named surface, 
and bearing projections and depressions to register 
with the first named bearing projections and de- 
pressions, said removable portion fitting over said 
cylindrical portion and a cylindrical retaining ring 
secured to the projecting end of said cylindrical 
portion to hold the pendant in assembly, and pro- 
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viding an outwardly cylindrical surface standing 
above the assembled pendant. 


1,383,906. LINGERIE-CLIP. Emma Evans C1rark, 
Hammond, Ind. Filed March 22, 1920. Se- 
rial 367,913. Renewed May 14, 1921. Serial 
469,495. 4 Claims. 

A lingerie clip comprising a U shaped body cf 
resilient material, one of the limbs being stamped 
to form a spherical socket member and the other 


og \ 
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limb stamped to form a spherical ball member 
slotted at spaced points so as to snap into socket 
member, and a shield bent from one limb and 
overlapping the end of the other limb when the 
ball and socket are in engagement. 


1,383,968. WATCH BELT-BUCKLE. Cuartes 
Perry, Jr., and Net Currie, San Antonio, 
Tex. Filed Sept. 14, 1920. Serial 410,100. 
1 Claim. 

In a belt buckle of the class described, having 
an open, beveled front side, a watch case having 
an integral hook hinged to the lower edge of said 
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front face, and a catch integral with the front 
face of said buckle for engagement with the stem 
of a watch to keep the same in its closed position. 


Designs 


COLLAR-HOLDER. Cuaries SILVERMAN, 
Filed Jan. 22, 1921. Serial 


58,295. 
Providence, R. I. 





439,301. 


Term of patent 7 years. 


Reissue 


BUCKLE. Water Evcene Guyot, At- 
tleboro, Mass. Filed Jan. 3, 1921. Serial 
434,735, Original 1,360,937, dated Nov. 30, 
1920. Serial 385,279. Filed May 29, 1920. 
11 Claims. 

A buckle comprising a body portion, a tongue 
thereon arranged to swing on cne side of a pivotal 


15,138. 





axis into engagement with a part to be adjustably 
held, and a member swingably mounted on said 
tongue having a lug arranged to impart swinging 
movement thereto. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Published July 5, 1921 
Ser. 140,406. (CLASS 28. JEWELRY AND PRE. 
CIOUS METAL WARE.) Henry Pautson, 
Chicago. Filed Nov. 29, 1920. 
Consists of the word ‘‘Meritas.” 


“MERITAS” 


Particular description of goods.—Reconstructed 
Rubies, Reconstructed Sapphires, Ring-Mountings. 
Claims use since Feb. 15, 1904. 


Ser. 139,585. (CLASS 23. CUTLERY, MA- 
CHINERY, AND TOOLS AND PARTS 
THEREOF.) DIAMANTBEWERKERS KOoOpPpEREN 
STELENFonDS “NigzUwe LEVENSKRACHT,”’ Am- 
sterdam, Holland. Filed Nov. 12, 1920. 

Particular description of goods.—Tools for Dia- 


August 3, 1921, 


mond-Cutters in the Diamond Industry, Consistin, 
of Drills, Mounted Wheels for Abrading a 














Grinding Diamond-Tools, Chisels, Saws, and 


Planes. 
Claims use since December, 1919, 








Stone Setting Made Easy 


(Continued from page 145) 





pearl picker; the end D is also used to 
gently press stones into place. This tool is 
made of brass or copper and the large bead 
drilled and slipped to about the centre and 
soldered to give a grip. At the upper end 
a piece of modeling or impression wax is 
pressed on to pick up stones with and the 
end D is hollowed out to enable the setter 
to pick up half pearls. This end should be 
slightly moistened with water while using 
in order to hold the pearls. Smaller pickers, 
of course, should be used for the small sizes 
of half pearls. 

For holding irregularly shaped pieces or 
jewelry that cannot be held in a clamp 
stick, shellac sticks are used and are gen- 
erally made from old broom handles or 
similarly shaped pieces of wood. Cut about 
six inches long and melt the shellac on both 
ends for facility in handling the work. On 
work not necessary to cement too strongly 
the article is moistened with water before 
pressing on the soft shellac. This enables 
it to be taken off more easily and requires 
less time and labor in removing the par- 
ticles of shellac which, by the way, is gen- 
erally done by breaking off as much as 
possible and soaking in wood or denatured 
alcohol until the shellac is dissolved. For 
other work, hand clamps (see Fig. 27) and 
wooden chucks (Figs. 28 and 29) are used. 

Fig. 27 is easily made. The wing bolts 
are bought at any hardware store. Fig. 28 
is a chuck suitable for lockets, link buttons, 
etc., the pegs being made of boxwood and 
the chuck held in an engraver’s ball as 
shown in Fig, 54. 

Fig. 29 is a very simple split chuck, the 
top being cut out to take link buttons or 
bar pins, fancy chain bars, etc., also rings 
and other articles. The saw is cut down to 
the large opening, giving just enough spring 
so that it will close when screwed in the en- 
graving ball. These clamps and chucks may 
be made out of ash, and two or three dozen 
chucks like Fig. 29 should be on hand. 
With these ideas one may readily make 
chucks to meet his particular requirements. 

(To be continued) 
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